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Distributors Can Help Preduce Lumber 


Arthur T. Upson has named loss of labor to other war industries and to the 
draft as the number one reason for reduced lumber production this year. Meas- 
ures have already been taken to arrest the drift of labor from the mills and for- 
ests, and steps may be taken to correct the deficiency. 


Mr. Upson has: said that the number two reason for low production is the 
small mill handicap. There are a number of reasons why small mills are not 


producing maximum quantities of lumber and timber for the war procurement 
agencies. 


One of these reasons is that many of the small mills are unable to finance 
themselves between the time of production and the time of payment for their 
products. Another is that they do not produce in quantities sufficient to per- 
mit hard pressed procurement officers to do business with them. Again, because 
they are small operators spread over wide areas, and often difficult to locate, 
they are not acquainted with the lumber specifications of the many procure- 


ment offices. Another handicap is that generally they have no dry kiln equip- 
ment. 


These and other factors which render the small mill impotent as a contributor 
to winning the war can in many places be corrected by the retailers and whole- 
salers, who will thus solve a large part of their own wartime problem of sur- 
vival, answer the whole problem of small mill survival, and aid very materially 
in making up the Nation's lumber deficiency. 


Retailers and wholesalers generally can finance a number of small mill op- 
erations in their neighborhoods. They have a knowledge of what the war 
procurement officers require, or can easily obtain that knowledge, pass it on 
to the mills, and supervise their operations. They have trucking and storage 
facilities to assemble the products of a number of small mills in quantities suf- 
ficient to make carloads. They have or can obtain somewhere in a given area 
the needed dry kiln facilities. 


Here is a way ready and waiting for many retailers and wholesalers to make 
direct contributions to equipping our armed forces and speeding up large scale 
offensive action. Government offices can be depended upon to give all possible 
aid to lumbermen who will thus help increase vitally needed lumber produc- 
tion. 
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2 TO 3 PRECIOUS WEEKS SAVED 





BY FULL WALL CONSTRUCTION 


Proved on Scores of Both Public and Privately Financed War 


Housing Projects and Thousands 











pm NO COSTLY TIME-CONSUMING OPERATIONS 
No water—no moisture—no “drying out” 
period. No taping—no cutting—no filling 
of joints. No nails to countersink—no 
holes to fill. And no sizing or repeated 
paintings—one coat usually is sufficient— 
never more than two. Painting begins 
immediately following application of trim. 
Only 40 to 50 man-hours of application 
time is needed for the average family unit. 


of Homes from Coast-to-Coast 





> UPSON STRONG-BILT PANELS—big enough 
to cover a whole wall—pre-cut to size* 
at the factory, numbered and delivered 
to the site—lifted into place and driven 
against special pronged Floating Fasteners 
nailed to studs—that’s the way Upson 
mass production methods are speeding 
construction and cutting costs on many 
of the nation’s great war housing projects. 


*On projects of 100 units or more, 








p> BEAUTY THAT EXCITES ADMIRATION from critical 
tenants and prospective buyers. Crackproof 
construction that assures low maintenance 
cost—and efficient insulation that aids year- 
round comfort! All these advantages complete 
the newest advanced conception of interior 
wall linings made possible by vastly improved 
Strong-Bilt Panels now being used by an in- 
creasing number of builders. FHA accepted 
for both public and privately financed housing. 


You, too, can use Upson Strong-Bilt Panels to join time and cost saving construction with beauty and 


permanence—to conserve critical materials and spread available man power over a greater number of units. 
Skilled Field Supervisors, trained in the elimination of non-essential operations and with “know-how” gained 
on scores of big projects, can be supplied. For quick action, phone or wire. The Upson Co., Lockport, N.Y. 


Upson Quality Products Are Easily 


STRONG-BILT 


at a 


Identified by the Famous Blue-Center 
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Maximum retail price of any com- 
modity under GMPR will be raised by 
OPA under a state lair Trade con- 
tract if retailer can show maximum 
price below [air Trade minimum 
price ; that commodity was sold gener- 
ally at retail during March 1942, at 
minimum price in locality where deal- 
er’s establishment is operated; that he 
has been permanently enjoined by a 
court from selling commodity at less 
than minimum price. 


Dogwood frees in timber stands 
suitable for making shuttle blocks are 
needed urgently to help prevent bottle- 
necks in the textile industry. Much 
of the remaining dogwood is on farms, 
and the owners of these will probably 
have to be contacted by some elements 
of the lumber industry. 


Employment of minors, 16 to 18 
years of age in sawmilling and logging 
operations, has been liberalized by an 
amendment to Vol. I, No. 36, Hazard- 
ous Occupation Order No. 4. Amend- 
ment effective Sept. 12 permits 
employment of these minors in six ad- 
ditional occupation classifications. Copy 
of amendment can be obtained from 
Katherine F. Lenroot, Chief of Chil- 
dren’s Bureau, Washington, D. C. 


Mahogany lumber, flitches and 
veneer manufactured in the United 
States from imported mahogany ex- 
empted from provisions of GMPR. 
Exemption applies to sales after Octo- 
ber 1, 1942. Previous exemption did 
not apply to products manufactured in 
the United States. OPA says action 
will aid efforts of Board of Economic 
Warfare in securing maximum imports 
of mahogany within provisions of 


WPB Order No. 63. 


Blanket authorization granted by 
WPB to operators of large commer- 
cial, industrial and other buildings for 
miscellaneous construction work over a 
period of six months. Eliminates need 


for handling large number of applica- 
tions for small jobs. 
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ANAGEMENT 


GUIDE POST 


Amendment to L-41 reported to be 
in the works will raise limit for home 
insulation above present two hundred 
dollar limit to permit complete jobs and 
maximum fuel saving. Other amend- 
ments to L-41 likely before very long. 


WPB Order L-142 prohibits man- 
ufacture of metal doors, frames and 
shutters, permits production of fire 
doors and airplane hangar doors. Per- 
mits manufacturers to fill orders on 
hand provided can complete in 45 days 
and are for rated project under con- 
tract. Items can be produced for re- 
pair and maintenance purposes on 
A-10 rating. 


7,000,000 of country's present 
37,000,000 dwellings now ready for 
replacement. National Resources 
Planning Board says U. S. able to 
absorb more than a million new dwell- 
ings a year for ten years following 
war. Board urges clearing of decks 
to put residence building program in 
full swing at earliest opportunity after 
war. 


WPB is urging business men to 
stay away from Washington, and take 
their problems to one of the 127 field 
offices or 12 regional offices. These 
offices established to save time and 
money for business men and _ secure 
faster action for them. 
offices now have power to assign high 
preference ratings for use of ‘ear- 
marked materials in emergency situa- 
tions. 


War Manpower Commission has 
certified that forestry, logging and 
lumbering is actively necessary to war 
production. Local Board Release No. 
115 details list of essential activities in 
lumbering and logging industry. 


Civilians we know took military 
conscription in times of peace; ac- 
cepted the heaviest tax bill of our gen- 
eration and expect it to be heavier; 
laid their cars up and turned their club 
dues into War Bonds; tried vainly to 
get their fifty years past the recruiting 


Regional . 


officer. They are people who stood 
straight when the chips were down, 
and saw all for which they and their 
fathers had worked through the Amer- 
ican years risked on the strength of 
American arms. There are others 
whom it is almost sacreligious to men- 
tion—middle-aged people, listening on 
the radio, wondering if Junior’s ship is 
off the Solomons. No, we've never 
met Civilian Complacency. We don’t 
believe he’s an American. 


Waiving surety bonds for con- 
tractors on government work has been 
protested by Joe Rowell, Secretary, 
Lumber and Supply Dealers Council, 
Atlanta, Ga., in company with other 
suppliers. Protest in form of petition 
followed bulletin from South Atlantic 
Division to district, area and post en- 
gineers asking investigation of con- 
tractors, and waiving of surety on large 
projects. leaves material man with 
no certainty that he will be paid. Leads 
many of them to turn down business, 
and thus slow up war production. 


Idle or frozen materials sold under 
Priorities Regulation No. 13 may be 
disposed of at prices computed fob 
present location, OPA announces. 
Previously MPR No. 204 established 
prices for such materials by any dol- 
lars-and-cents maximum price regula- 
tion applicable to sale. Under this ar- 
rangement freight absorption often 
caused substantial reduction in seller’s 
net. 


Unprecedented action is _repre- 
sented in the setting up of the new 
WLB West Coast Lumber Commis- 
sion to stabilize labor conditions in the 
lumber industry in five western States. 
The commission is empowered to de-. 
cide the 17 cases now pending before 
the War Labor Board, and to act in 
all future labor controversies that may 
arise in the States of California, Ore- 
gon, Washington, Montana and Idaho. 
Move seems to be more or less in line 
with new Government policy of more 
power for regional offices. 
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SELLING STORM SASH and DOORS SAVE 
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COAL, TRANSPORTATION 


In round figures authorities agree 
that approximately 26 percent of the 
heat in a house is lost through the 
window glass and about 5 percent is 
lost through the cracks around the 
doors. 

This is war and the loss of roughly 
30 percent of the heat in the average 
house is not to be tolerated—for 
wasted heat means wasted fuel, and 
wasted fuel means wasted power that 
could have been used for production. 
But the effect of wasted heat does not 
stop there. Examine the following 
figures showing the relation between 
- heat loss and the delivery of fuel in 
’ -railroad cars, as opposed to the savings 
accrued through the delivery of storm 
sash in railroad cars. 

Accepting a 1940 census figure cov- 
ering 27,333,424 dwelling units in 39 
States, and accepting a conservative 
government figure that the average 


American family uses five tons of coal 
a year, it becomes apparent that the 
families in those 39 States would re- 
quire 136,667,120 tons of coal a year 
to heat their homes. What is not so 
apparent is the fact that as the average 
railroad coal car hauls 50 tons of coal, 
it will take 2,733,342, carloads to haul 
that coal to coal yards in the vicinity of 
those homes. That is a lot of rolling 
stock to tie up during a nation’s great- 
est effort at production. 


Storm Sash Save Fuel 


If on the other hand another con- 
servative figure is accepted, namely, 
that 50 percent of the 27,333,424 dwell- 
ing units mentioned above need storm 
sash and doors, it is possible to show 
approximately how many tons of coal 
and thousands of railroad cars can be 
saved by the installation of storm sash 
and doors. For if homes are properly 
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Most well constructed homes are 
built with fittings for stormsash in- 
cluded, such as the one on the left. 
Often the cheaper houses, the ones 
that need storm sash most, are 
the ones that do not have them. 
On the facing page are a summer 
and winter view of a combination 
door that can be sold wherever ad- 
ditional protection for a door is 
needed or where a screen door is 


needed 


Wartime Sales Opportunity Ne. § 


and LABOR 


window and door conditioned some- 
where between 15 and 30 percent ot! 
the fuel can be saved. 


Storm Sash Save Railroad Cars 
One-half of the dwelling units men- 
tioned above equals 13,666,712, and iif 
each unit uses 5 tons of coal that pro- 
vides 68,333,560 tons on which to 
work a saving. If 20 percent is adopted 
as the average saving that can be 
accomplished by the installation oi 
storm sash and doors, then it is appa- 
rent that 13,666,712 tons of coal can 
be saved by proper window and door 
conditioning. Translated into coal cars, 
this saving means that 273,334 cars 
can be released from the civilian supply 
problem to help solve the war produc- 
tion problem. If the problem were 


stated in terms of oil fuel instead of 
coal fuel, then the saving would mean 
the release of 182,222 tank cars. 

It has been determined that enough 
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storm sash and doors can be included 
in a carload to window and door con- 
dition approximately 120 average 
homes. If these storm sash and doors 
save an average of 20 percent of the 
average 5 tons of coal used by each 
family, then one ton of coal should be 
saved in each dwelling, and the car- 
load of storm sash and doors save 120 
tons of coal. As an average coal car 
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carries 50 tons, then one carload of 
storm sash and doors, installed, saves 
at least 2-2/5 cars of coal. 

Such a saving, if effected. could 
readily shorten the time needed for 
producing the sinews of war and thus 
shorten the duration of the war. 


Storm Sash Save Health 

There is, however, quite another 
aspect to the subject of whether or not 
home owners should install storm sash 
and doors. It is quite probable that 
rather than give up the necessary cars 
to ship fuel for civilian consumption, 
the government might use the cars to 
haul fuel for war production and they 
might also use the fuel—leaving the 
civilian population chilly. Whether or 
not the government does this it is a 
proved fact that homes that are prop- 
erly window and door conditioned are 
inore comfortable and less drafty. 
Therefore, these homes provide a more 
healthy atmosphere in which to live. 
A more uniform temperature and hu- 
midity can be maintairied. Today, we 
need our manpower well and working. 


Storm Sash Save Money 


While individual health, today is a 
ore vital. factor to the nation from 
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the standpoint of manpower and pro- 
duction than in years of peace, there 
is also a monetary patriotic duty in 
which the installation of storm sash 
can assist. A 20 percent reduction 
in a $94 annual fuel bill (not an un- 
usual amount) equals $18.80 or enough 
to buy a War Bond. A test conducted 
by a member of the American Society 
of Heating and Ventilating Engineers 
on five house types showed fuel sav- 
ings with window conditioning rang- 
ing from $23 to 42 a year. 


Storm Sash and Patriotism 
In the past it was merely foolish 


not to window condition a home for it 
has been proved that heat loss is 5 to 
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Courtesy of Carr, Adams & Collier 


Co., Dubuque, Ia. 


15 times greater through a single pane 
of glass than through the adjacent 
walls. Today, however, it is not only 
foolish, it is unpatriotic. For it has 
been that the dead air space 
between a window pane and a storm 
sash is an efficient insulation that re- 
duces heat loss through windows as 
much as 60 percent. 


shown 


Storm Sash an Investment 


It has been said that through fuel 
savings storm sash pays for itself. It 
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might also be said that inasmuch as it 
pays dividends for several years it 
might be sold like stocks and bonds. 
If for example a five room house 
with an average yearly fuel cost of 
$100 is window and door conditioned 
for $50 (including labor) and thereby 
$20 per year fuel cost is saved, then 
the cost of the storm sash and doors 
is repaid after two and one-half years, 
and assuming that the storm sash lasts 
five years, the “dividend paid” on the 
investment equals $10 per year, which 
is 20 percent interest on anybody's 
ledger. A much better than average 
investment—and safer. 


Storm Sash Prevent Fires 

The safety factor inherent in storm 
sash is not confined to the “investment” 
angle, nor the health problem either. 
Storm and doors also tend to 
reduce the fire hazard in winter—par- 
ticularly in these days when old heat- 
ing equipment cannot be replaced read- 
ily, and when the overwhelming need 
of housing in some areas has led to 
the installation of inadequate heating 
plants in some hastily constructed 
housing units. For it is a matter of 
record that the average fire toll rises 
as the thermometer falls. When in- 
adequate heating systems are forced to 
handle a heating load beyond their 
designed capacities fires break out in 
the basement or along the line followed 
by the chimney or along heat conduct- 
ing pipes. But if these same homes 
were window and door conditioned it 
would be unnecessary to call upon the 
heating system to the extent that there 
would be danger of fire. 

With shelter as scarce as it is in 
some defense areas, it becomes poor 
economy to save on storm sash and 
then burn down the building in mid- 
winter. 


sash 





Merchandising Helps 

In merchandising storm sash and 
storm doors, during wartime, even the 
government provides the dealer help in 
the form of publicity and’ advertising. 


This small lumber company ad has a patriotic slant 











Can Help Supply the Ammunition 
for Johnnie’s Gun 
FUEL IS AMMUNITION save‘ voxey 


Keep Cooler This Summer — Warmer This Winter 


INSULATE NOW: 


J. W. MACKEMER LUMBER CO. 
lates 501 S. Washingt0O0guueeees Phone 4-5189 





The government has been using well- 
known writers and newspaper men to 
build up the ideas that : 

Fuel is a weapon of war: 

The production and distribution of 
fuel depend upon manpower : 

Fuel used at home is a drain upon 
our limited resources of labor and 
transportation ; 

The more fuel used at home, the less 
fuel, labor, and transportation there 
will be to fight the war; 

Therefore, it is up to civilians to 
save fuel by making their homes eas- 
ier to heat ; 

To accomplish this, have your heat- 
ing plant checked to make sure you 
are getting maximum heat from mini- 
mum amount of fuel; 

Make your home heat-tight, prevent 
cold air from coming in and prevent 
the heat from escaping. 

This is certainly as important as 
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civilian defense; as important as the 
drive for scrap—and inasmuch as one 
of the largest avenues of heat escape is 
through windows and doors, it becomes 
the patriotic duty of all citizens to have 
properly installed storm doors and 
storm sash. This is a patriotic duty 
not only from the standpoint of saving 
fuel, labor, transportation, but to save 
health so that the individual can con- 
tinue to add his work to the war effort ; 
to save money with which to support 
the government with War Bonds; to 
save shelter by preventing fires from 
overloaded heating systems. 

Literally hundreds of companies are 





cooperating with the government in its 


drive to conserve fuel. Mailing pieces 
and cards, window posters, handbills in 
newspaper format, counter and show 
window displays, envelop stuffers and 
newspaper mats are the sales helps be- 
ing offered lumber and building ma- 
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Work Hours Will Build 


(Company Name and 


IIIness 
Costs Industry 
190,000,000 
Work-Hours Yearly 


190,000,000 


300 Battleships 
3000 Destroyers 
15000 Bombers 


BUY 
STORMSASH 


To Prevent Illness 


Keep Out Cold — 
Damp — Draft 


Address) 
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terial dealers in promoting sale of 
storm sash and doors. 

It is probable that no greater na- 
tionwide sales promotion campaign was 
ever instituted than the present one un- 
der way to sell storm sash and doors. 
From the standpoint of availability, 
suitability, simplicity of sale and instal- 
lation, storm sash and doors rank first 
in the list of dealers’ wartime sales op- 
portunities. 

As an example of the publicity deal- 
ers can use in their own local cam- 
paigns, consider the following  state- 
ment quoted from a business publica- 
tion: 

“General illnesses cost industry fif- 
teen times more lost man-hours than 
industrial accidents ; the figure was 190 
million work-hours. The common cold 
costs industry $450,000,000 each year. 
What would 190 million work-hours 
build? 300 battleships, 3,000 destroy- 
ers, and 15,000 heavy bombers. Add 
to this the $450,000,000 worth of War 
Bonds which were not hought because 
of colds and you have a picture of a 
situation deserving of concentrated 
thought and action.” 

Obviously, drafty, damp and chilly 
homes are a great cause of colds and 
illness. Equally obvious is the fact that 
storm sash and doors are logical pre- 
ventatives for drafty, damp and chilly 
homes. A house to house survey in 
your locality, properly preceded by 
newspaper publicity, advertising, mail- 
ing pieces and direct mail letters, will 
uncover enough business to repay a 
dealer for the time of the man con- 
ducting the survey. This is particu- 
larly true if every lead is followed up 
until after winter sets in. 
Availability 

While it is not yet clear what effect 
M-208 will have upon the delivery of 
softwood for the manufacture of storm 


sash, it is probable that any harmful re- 
striction on the development of storm 


Mats of the newspaper ad at left are 
available for 25 cents each. Reprints 
of the dealer mailing piece at right can 
be obtained with company name im- 
printed at low cost. Rates upon request. 
American Lumberman, 43! S. Dearborn 


St., Chicago 
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BEHOLD YOUR STORM SASH! 


It Saves Fuel For Industry 





I’ SAVES MONEY FOR WAR BONDS 


IT PROTECTS HEALTH OF WAR WORKERS 


> 


It Reduces Fire Hazard of Overloading Furnaces 





It Pays For Itself By Reducing Fuel Bills | 





FUEL IS A WEAPON OF WAR 


REDUCE HEAT LOSS 15% to 20% WITH STORM SASH! 


STORM SASH SAVES AN AVERAGE OF 1 SHOVEL OF COAL OUT OF 5 





STORM SASH CAN BE PURCHASED ON TIME PAYMENTS 





FOR SAVINGS 


BUY STORM SASH «x = 


FOR PATRIOTISM 
Lumber 


Dealer 


s) 


(Company Name 
and Address) 
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This type 
storm win- 
dow with 
ventil- 
ating sec- 
tion is ap- 
propri- 
ate for bed- 
rooms 


Couriesy of 
Curtis Com- 
panies, Inc... 
Clinton, Ta. 





sash and storm doors will be removed 
if necessary, just as the Federal Re- 
serve Board has relaxed the restric- 
tions of its Rule W to allow a longer 
time to repay loans for repairs and 1m- 
provements that save fuel. This ruling 
includes storm sash and doors and 
makes it easier for the dealer to sell 
window and door conditioning to peo- 
ple whose supply of ready cash has 
dwindled. 

Regardless of government orders op- 
erative at this time, however, the gen- 
eral situation regarding stock storm 
sash and doors is as follows: 

Some companies are in a position to 
ship job lots to dealers within a 200 
mile radius of the millwork plant, but 
are not able to sell carload lots because 
of the volume of war construction 
work ; 

Other companies can sell in carload 
lots but have a supply of softwood lum- 
her to last only about six months: 

Some companies can sell carload lots 
and have a supply of softwood lumber 
sufficient to manufacture storm 
and doors for about a year. 


sash 


General availability of storm sash 
and doors seems to be that they can be 
obtained from one source or another 
for at least the next six months, but 
due to shipping conditions and the pos- 
sibility of sudden demand, dealers 
should order storm sash and doors 
promptly and keep a good stock of the 
most called for items on hand to guard 
against unavoidable delays in delivery. 

rom the standpoint of availability, 
however, it is safe to take advantage of 
the nationwide fuel saving campaign 
and to exploit the market for storm 
sash and doors. 

Replacing storm sash comes under 
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“repair,” and sale of new storm sash 
under “construction” in Order L-41 
Amended. 


Types and Use 

In general there are three types of 
storm sash available. One is a type 
of sash designed to seal up the window 
opening for the winter. This sash 
should be screwed onto the window 
lrame with four screws so that the sash 
is tightly fastened to the frame on all 
sides. This type of sash provides no 
ventilation and is simply designed to 
seal up the window against the cold. 
If condensation appears on the inside 
of storm windows it may be necessary 
to bore small holes in the bottom of 
the sash to permit the entrance of air. 
Some sash of this type are made with 
the holes bored and with a wooden 
block attached to swivel over the holes 
or to open up for air. 

In each room sealed against weather 
there should be one window equipped 
with a storm sash that can admit air for 
ventilation when needed. A storm sash 
hung from the top of the window frame 
on hinges that allow the sash to swing 
outward to admit air will accomplish 
the purpose. Some type of hooks or 
props should be attached to this sash 
in order to hold it open. 

In bedrooms a sash that is equipped 
with a ventilating section at the bot- 
tom can be used. The lower lights of 
the sash are really in a sash within 
the sash, and this lower section hinged 
at the bottom can be opened inward so 
that the fresh air coming in is directed 
upward toward the ceiling and a direct 
draft is avoided. 

Of course the number of lights in a 
storm sash should match the lights in 
the window. 

In the case of storm doors, combina- 
tion doors are most useful in openings 
where screens are needed in summer, 
while in the case of openings furnished 
additional protection only during cold 
weather, a storm door serves best. 


Installation 


Storm sash and doors should be 
painted inside and out, including the 
edges before installation. If not chem- 
ically treated they should fit to within 
about an eighth of an inch of the win- 
dow frame on each side, and screws 
should be used to fasten the sash tight 
against the flange of the window frame. 
If there is an unevenness in the frame 
or the flange has been severely chipped 
or worn, it is recommended that a strip 
of felt be attached to the face side of the 
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window frame flange against which the 
storm sash will fit. 

Where the window frame itself is 
warped, or the building in settling has 
caused the frame to twist out of square, 
the only remedy is to either build a 
special storm sash to fit, or to buy an 
oversize storm sash and cut it to fit. 
This type of work calls for accurate 
measurement and carpenter work. 

Measurements for all storm. sas! 
must be accurate and when delivere: 
the sash should he properly fitted to th: 
specific window to which it is to be ap- 
plied. Particularly in old houses, the 
windows of the same appearance and 
size are not the same shape: therefore. 
once the storm sash are properly fitted 
they should be numbered or lettered 
and the corresponding numbers or let- 
ters marked on the proper window 
frames. Usually this marking can be 
accomplished without marring the trim 
by placing the marks where they can- 
not be seen readily. Once marked. 
storm sash should not be changed from 
window to window. 


Stocking Sash 

As with other types of millwork, 
storm doors and sash should be stocked 
out of the weather, high enough so 
that water will not reach them, and 
where excessive humidity will not af- 
fect them. They can be stocked on 
end, according to size, and in a location! 
where they are not apt to be run into, 
kicked or overturned. They should not 
be subjected to bearing weight. 

If possible, after the sash and doors 
have become acclimated it is better to 
paint them before they are subjected to 
weather and while they are still dry. 
any case they should not be left in a 
damp place on the construction site, or 
in a damp basement. Ideally, they 
should be painted at once upon deliv- 
ery (following their being fitted), al- 
lowed ample time to dry, and then in- 
stalled. 


Changing 
from screen to 
storm window 
is easily done 
with combina- 
tion doors 











Courtesy of Carr, 
Adams & Collier 
Co., Dubuque, Ta. 
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PROFITS: 


Lumber dealers, in the past, have 
figured selling prices by two methods: 
mark-up on cost and margin on selling 
price, sometimes changing from one to 
the other at whim, which was bad busi- 
ness before GMPR because it often re- 
sulted in an erroneous calculation of 
profits or a business loss. To this haz- 
ard is now added the possibility of 
penalty for violation of the Emergency 
Price Control Act of 1942. 

The following case history recently 
reviewed shows how hazardous it is to 
confuse a percentage on sales with a 
percentage on cost. 

Lumber dealer X assumed that his 
selling prices were adequate for profit 
because he included every item of ex- 
pense in overhead and based his over- 
head percentage on current figures, not 
more than 12 months old, and added 
the customary percentage of net profit. 
in round figures, this is how his con- 
densed profit and loss statement set 
up for the past 12 months. 


ee eee ee $100,000—100% 
Cost of sales........ 60,000— 60 
\largin of profit on 

WS eo le $ 40,000— 40% 
()verhead expense... 30,000— 30 
Net profit on sales. ..$ 10,000— 10% 

Notice that overhead is 30 per cent, 
net profit, 10 per cent, making 40 per 
cent total on sales, yet, in setting sell- 
ing prices, Dealer X used this formula 
on a purchase of $1,200 worth of mer- 
chandise just received for re-sale: 


Cae eee $1,200 

Add 40 per cent mark-up for 
overhead and net profit...... 480 

RE OUD Gh csionxeaceceea $1,680 


Dealer X was figuring overhead and 
net profit, in this case, on cost (30 per 
cent for overhead, 10 per cent for net 
profit), as shown by the experience 
fizures on his profit and loss statement, 
aiid he was chiseling himself on sales 
as you will see by the following calcu- 
lation : 


ee eee $1,200 
Add 40 per cent margin for over- 
head and net profit.......... 800 


ee $2,000 
In this calculation, overhead and net 
profit are computed on the selling price 


Amemcanfiumberman 


Don’t Cheat Yourself 
Under Price Ceilings 


(40 per cent of $2,000 or $800). In 
the former computation, where the 
mark-up on cost was used, the differ- 
ential was $320. If we re-arrange the 
foregoing figures in line with the profit 
and loss statement set-up, we can prob- 
ably make visualization clearer, to wit: 
SE ccc uae hc ah eee $2 ,000—100% 
Cost of stiles... ....... 1,200— 60 
Margin of profit on 

EE a.4ysiennniews $ 800— 40% 
Overhead expense..... 600— 30 
Net profit on sales..... $ 200— 10% 

According to the yearly statement, 
Dealer X’s customary net on sales is 
10 per cent or $200 on this lot of mer- 
chandise, figuring margin on the sell- 
ing price, hence, by switching to 
mark-up on cost, he went in the red 
for $120 and lost his normal net profit. 
In view of the fact that the previous 
12 months showed a net profit of 10 
per cent, Dealer X was following cus- 
tomary procedure by estimating 10 per 
cent on current business but the esti- 
mated net profit must be computed in 
the right way. The dealer must keep 
in mind the method he uses in arriving 
at this percentage of spread on the 
profit and loss statement and stick to 
that method in figuring future selling 
prices. 

Today, under ceilings, with March 
the base-period month against which 
to compare subsequent selling prices, 
the lumber dealer should use the per- 
centage of spread between cost and sell- 
ing price in the same manner he used 
it during March, otherwise, he may be 
penalized by the OPA. 
where a change in computing the 
spread depresses the price for a prod- 
uct under that which it was sold, or a 
similar item was sold, in March 1942, 
when the peaks went on, there isn’t 
likely to be a holler from Leon Hen- 
derson, but if you inadvertently should 
happen to charge a higher price be- 
cause the computation was changed 
from mark-up on cost to margin on 
selling price, or vice versa, without 
making a change in the percentage 
figure to take care of the differential, 
you may be penalized when your sales 
are audited against your base-period 
records by OPA auditors. 

One thing remember. Price ceilings 


2! 


or no price ceilings, you still have an 
overhead and must make a net profit, 
which must be accurately computed on 
your goods to keep clear of penalties 
or loss. 


Strange as it seems, some dealers 
still do not realize that it makes a dif- 
ference whether a 40 per cent gross 
profit or margin is computed on cost 
of sales but the foregoing tabulations 
show otherwise. Dealer X should have 
added 100 per cent to cost to get the 
same result in selling price as a 50 
per cent on sales computation, 66.7 per 
cent on cost to equal 40 per cent mar- 
gin on selling price, and so on, as per 
accompanying transposition table. To 
switch methods without changing per- 
centages is a business faux pas that will 
cause greater havoc today than BPC 
(Before Price Ceilings) because it was 
possible to “up” prices then to cover 
such errors in costing. Today, prices 
cannot be raised above peaks, hence, 
dealers must merchandise with maxi- 
mum business finesse. 





In some cases, 


MARGIN TO MARK-UP 
TRANSPOSITION TABLE 
Margin on sales Mark-up on cost 

4.8 5.0 

5.0 5.3 

6.0 6.4 

7.0 7.5 

8.0 8.7 

9.0 10.0 
10.0 11.1 
12.0 13.6 
15.0 I Wy Be 
16.0 19.1 
18.0 22.0 
20.0 25.0 
22.0 28.2 
23.0 29.9 
24.0 31.6 
25.0 33.3 
26.0 35.0 
27.0 37.0 
27.3 37.5 
28.0 39.0 
30.0 42.9 
31.0 45.0 
32.0 47.1 
33.3 50.0 
35.0 53.9 
35.5 55.0 
37.0 58.8 
38.0 61.3 
39.0 64.0 
40.0 66.7 
41.0 70.0 
42.0 72.4 
42.8 75.0 
ahi 80.0 
46.1 85.0 
47.5 90.0 
48.7 95.0 
50.0 100.0 
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Pre-Fabricating Alabama Housing Project 


Speedy erection of houses, which 
were pre-fabricated in the company’s 
own off-the-site shop, marked the han- 
dling of a 75-unit housing project at 
Sylacauga, Ala., by Whaley Lumber 
Company of Troy, Ala. This company 
has sold millions of feet of lumber for 
housing projects, some contracts being 
held by itself and some by others. 

In order to take care of jobs such as 
the one at Sylacauga the company set 
up its own pre-fabricating plant in con- 
nection with its own operations at Troy 
and then ships the wall, flooring and 
roof sections by truck to the job. In 
the case of Sylacauga, the distance was 
114 miles, the trip being made by 
loaded truck in four hours. 

On the job after the foundation was 
made Sylacauga houses 
were put under roof (“a water tight 


ready, the 


job”) within a space of 5 hours per 
l‘aircloth, su- 
perintendent of this project. 


house, according to ]. F. 
Several 
erection crews were used and competi- 
tion among them stimulated. Some put 
the floor sections in place, some the 
wall panels, some the roof panels, etc. 
ven the siding came in panels, but 
roof decking, also wallboard interiors 
were placed on the job. 

For each house there were 18 wall 
panels, 16 floor panels and 29 roof 
trusses. They were light enough to be 
moved into place by hand, so that no 
motive power was required. 
fabricated 


The pre- 
were bolted = or 
nailed together in such a way that the 
houses can be demounted and moved 
elsewhere should the occasion demand 
and with a minimum loss of material. 


sections 


The houses are quite conventional 
in appearance, the essential difference 
being in the pre-fabricated technique 
of erection in sections. There are 32 
duplex houses, making 64 units, and 11 
single houses, or 75 units in all. Each 
has two bedrooms, a living room and 
a combination dining room and kitchen. 
Foundations are of concrete cinder 
blocks. Sheets of asbestos around the 
foundation piers form an_ attractive 
curtain wall. 
tion shingle. 


Roofing is of composi- 


Kitchen appliances supplied for the 
houses include electric refrigerators, 
gas ranges and 30-gallon automatic 
gas hot water heaters. A butane gas 


system serves the project which is not 
near a municipal gas distribution sys- 
tem. House heating is by means of 
coal heaters placed in the living rooms. 
Water is supplied from a deep well 
with electric pump. 

Raymond Sizemore of Montgomery, 
Ala., was the architect on the job and 





Chas. H. McCauley and Tom B. Kirk 
land the associates. The project will 
he operated by the Sylacauga Housing 
Authority, furnishing housing _ fo 
workers in an important war industry 

The houses are located on paved 
streets and the grounds are complete): 
landscaped. 
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Wood is second only to steel on Germany’s 
olhcial list of essential materials for war, 
Carlile P. Winslow, director of the Forest 
Products Laboratory, Madison, Wis. told 
those in attendance at the 51st Annual Meet- 
ing of the International Concatenated Order 
of Hoo-Hoo held in Milwaukee, Wis. Sept. 
9 and 10. 

In his address, entitled Wood and War, 
Mr. Winslow outlined some of the uses to 
which wood was being put in connection 
with the United States’ war effort and then 
went on to tell of the active part that the 
Forest Products Laboratory is taking in 
serving the nation and industry. According 
to Director Winslow that institution has put 
on two extra shifts and increased its per- 
sonnel more than two and one-half times. 

The Laboratory chief went on to describe 
seven of the projects having a direct bearing 
on the war effort with which his technicians 
are occupied at present. 

1—Timber Connectors and glued laminated 
arches extend wartime uses of lumber and 
alleviate metal shortages. Based on the 
Laboratory’s developments of the necessary 
engineering data, the “T.E.C.O.,” associated 
with N. L. M.-A. have extensively developed 
the use of connectors, which increase the 
strength of bolted timber joints 4 to 5 fold. 
This has resulted in the use of a_ billion 
and a half board feet of timber in the effi- 
cient construction of thousands of structures 
all over the country including bridges, fac- 
tories, hangars, and shiplofts. More than half 
of this footage has been used within the last 
year: thus saving a quarter to a half-million 
tons of steel for direct war uses where only 
steel will serve. 

Similarly, the Laboratory's pioneer engi- 
neering work with laminated glued arches 
has resulted in the commercial production 
of such structures by six factories and the 
construction of literally hundreds of buildings 
using laminated wood instead of steel. 

2—Packaging for overseas war shipment. 
Cooperating with the War department, the 
Laboratory is extensively engaged in the 
development of designs and specifications of 
boxes and crates and for loading and packag- 
ing of ordnance equipment and munitions, 
including tanks, guns, and other combat 


equipment, for the expeditionary forces. 
Items must be so packed as to arrive whole, 
free from moisture, rust, and decay, plainiy 
marked, readily and quickly accessible, pro- 
tected against pilferage, and packaged so as 
to conserve weight, lumber, and vital cargu 
space. In practically all cases better pack- 
ages are developed, with savings of vital 
shipping space of from 5 to 30 per cent. 

3—Accelerated lumber drying, to reduce 
bottle-necks in deliveries of dried lumber for 
war uses. To offset the fact that dry kiln 
capacity and the skill with which it is 
operated is a determining factor in planning 
increased lumber production for war, the 
Laboratory has developed accelerated sea- 
soning methods, both by conventional kiln 
drying and by “chemically seasoning” and 
kiln drying, for drying important forest 
products used in war. Results achieved so 
far: reduction of drying time of aircraft 
spruce by 50 per cent without increase in 
degrade; drying time for walnut gunstock 
blanks reduced from two months or more 
to 28 days, etc. 

4.—Plastic Wood. It was discovered that 
wood, especially oak, which has been soaked 
in a concentrated solution of urea and then 
dried becomes plastic and capable of being 
bent, twisted, and compressed when a tem- 
perature of approximately 212 degrees F. is 
reached, and while still dry. The wood re- 
tains its plasticity while at or above the 
critical temperature and resumes its normal 
hardness and rigidity when cooled, retaining 
its altered shape unless reheated. A modifi- 
cation of the above process, involving the 
use of urea-formaldehyde, produces a synthe- 
tic resin within the wood and under proper 
control results in a thermosetting materia! 
with increased hardness, similar initial plas- 
ticity, and reduced hygroscopicity and ten- 
dency to swell and shrink. This work has 
not yet been developed to commercial use, 
but it has many interesting possibilties. 

5.—“Impreg” and “Compreg.” The treat- 
ment of veneer with a water soluble mix 
of resin-forming chemicals so as to impreg- 
nate the wood fiber walls, and the subsequent 
curing of the deposited resin with heat re- 
sults in a material of high antimoisture, anti- 
shrink qualities now known as “Impreg”; as 
the presence of .the resin within the cell 


walls makes it possibie to compress the 
wood under pressure lower than that re- 
quired for untreated wood. Wood layers 
compressed with heat and bonded with resin 
results in a material of greatly increased 
density, hardness, and resistance to moisture 
and shrinking and swelling known as “Com- 
preg.” This product which can be buit 
up into thick sections and readily molded 
is now in experimental production for 
ground-test and flight propellers, airplane 
landing wheels, electrical control housings 
for torpedo boats, special deck planking, 
airplane semistructural skin surface parts, 
and other airplane fittings. 

6.—Wood Plastic. The Laboratory has 

developed from sawdust or other processed 
wood waste a plastic filler for molding a 
cheap, black plastic useful in nonstressed 
or moderately-stressed articles; also, resin- 
impregnated hydrolyzed-wood sheet which 
can be laminated under heat and pressure 
to form, with double curvature if desired, 4 
material that appears to have possibilties 
for use in moderately stressed parts for air- 
planes and gliders. 
The first described plastic because of its 
light weight and high acid resistance as 
compared with hard rubber appears to be 
destined for early use in storage battery 
boxes for military vehicles and naval units. 
The wood plastic requires up to 50 per cent 
less critical war-restricted resins than do 
the general purpose phenolics using wood 
flour filler. 

7.—Paper base plastic of high strength. 
An improved paper-base plastic equaling 
aluminum in tensile strength on a weight basis 
has recently been developed by the Labora- 
tory and is already being experimentally 
used in the form of aircraft parts including 
wing ribs, wing tip skins, and control sur- 
faces. 

Experimental data thus far indicate that 
the product has twice as great tensile 
strength as conventional laminated paper 
plastics; that it can be molded to desired 
shapes at temperatures and pressures and on 
equipment now used for making plywood: 
that it is resistant to moisture and remains 
extremely stable at both high and low 
temperatures, and that it is more resistant 
to scratching and denting- than aluminum. 


M-208 Amendment 
Amendment No. 1 to Conservation Order 
M-208 was issued just too iate to catch the 


Calendar two weeks ago. As you know, this 


rather scrambled our comments. Rumors 
were partly right, largely wrong. The 


amendment was in the works, as reported; 
has been duly issued. But advance reports 
missed in a rather big way the changes ac- 
tually made. 

Capital lumbermen expected that obscure 
points, especially in regard to inventory re- 
placements, would be explained and probably 
relaxed. Amendment No. 1, however, has 
tightened the order and has explained the 
doubtful points hy making them still more 
restrictive. 

Bear in mind that further changes are re- 
ported in the making: could stand these 
comments up, too. Rumors range all the 
way from further amendments of M-208 to 


the total replacement of the order. Some as-. 


sociation men expect, this fall or winter, to 
see retail ceilings set on a dollars-and-cents 
hasis. General trend of price control is in 
that direction, along with the shift from pri- 
orities to allocations. A general effort is 
being made to bring smaller sawmills more 
definitely into the production picture; some- 
thing that may well introduce changes into 
many orders and controls. 


Changes Made 


You already know about the amendment to 
M-208, so a brief summary for the record is 
all that is needed here. 

As of this writing, sawmills are not per- 
mitted to accept orders for the replacement 
of stock sold for uses in Lists B and C, save 
in unusual cases where these items were sold 
on Class One orders. Normally the items in- 
Lists B and C are sold respectively on Class 
Three and Class Four orders, as described 
in M-208. 

Replacement of stock sold on Class Two 
orders, List A, is permitted; but only to take 
the place of deliveries made after Sept. 1. 
The stock that may be ordered for this pur- 
pose is an equal number of board feet, of 
substafitially similar items. The phrase, 
“substantially similar items,” did not appear 
in the original order and has been added by 
the amendment. 

Preference ratings, extended after Sept. 11 
for softwoods to replace lumber delivered on 
Class One orders, are also to be for an equal 
number of feet of substantially similar items. 
These extensions may match only the footage 
and items that have heen delivered by the 
buyer after Sept. 1. 


Rules have been set up, governing orders 
placed between Aug. 27 and Sept. 11. Rat- 
ings, extended during this period for replace- 
ment of stock delivered on Class Three and 
Class Four orders, are revoked. Ratings ex- 
tended for replacement of stock sold on Class 
One and Class Two orders, if deliveries 
were made prior to Sept. 1, are also revoked. 

The -original order did not require the 
buyer to indicate definitely whether pur- 
chases were or were not for inventory re- 
placement. The NRLDA thinks dealers will 
be obliged to notify mills which of their 
orders placed before Sept. 11 can be filled 
legally, under the new rules, and which can 
not. 


Lumber Supply 


We have to live with and obey the rules; 
so they are highly important. But of equal 
importance is the fact that rules are made in 
an effort to fit supply to war demands; and 
it is this changing relationship that brings 
about changes in the regulations. If we 
really knew this relationship we couid pre- 
dict these changes. 

Opinions about supply and demand are, 
at the moment, contradictory ; but here are a 
few, for what they may be worth. 

One guess, without too many takers, is 
that the tightening of M-208 indicates an 
acute but temporary shortage; that when we 
get over this immediate hump, in the course 
of weeks, inventory restrictions will be re- 
laxed. Evidence in support: A high official 
in the public construction field recently told 
this page that before the end of the year, 
probably sooner, the lumber shortage would 
be over. His worries, which are many, have 
to do with such items as nails, heating units 
and electrical wiring; not especially with 
lumber. 

It must be said at once that few public off- 
cials share his confidence about the lumber 
supply. An officer of the WPB has said 
that the lumber shortage is rapidly growing 
worse; that demand for the year will exceed 
supply by at least seven-billion feet; that 
there will be little or no lumber for civilian 
uses. 

Lumbermen generally hold opinions be- 
tween these extremes. Dr. Wilson Compton 
has cited a report made to the Army engi- 
neers showing that current purchases for 
Army, Navy, Maritime Commission, War 
Shipping Administration, Defense Plant Cor- 
poration, Lend-Lease Administration and 
Treasury Procurement are running but little 
more than a billion feet a month. Naturally 
this doesn’t tell the complete story of public 
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and quasi-public lumber purchases. But the 
figure is at least interesting, since it is only 
about forty percent of current production. 


Production Obstacles 


Reports from many sawmill areas indicate 
that government buyers are not getting their 
requirements met; a clear enough indication 
that supplies are not there in sufficient quan- 
tities. One explanation, already mentioned, 
is the difficulties small mills have in operat- 
ing under the government pattern. Under 
normal conditions about seventy percent of 
production in the South is the output of mills 
cutting, each, some 20,000 feet or less per 
day. 

Another partial explanation, heard in 
Washington, is that government buyers do 
not purchase certain species and certain up- 
per grades. The reason, of course, is the 
higher prices involved. This page has been 
told that relatively little cypress is being 
bought for construction uses. Cost is an im- 
portant factor to the government, as to any 
other buyer; but the fact remains that an 
actual and available supply of lumber is not 
being utilized. 

One factor that might be expected to 
check production but that seems not yet to 
have done so to a serious extent is the im- 
pact of Federal tax laws upon timber owners 
and sawmill operators. This matter is too 
involved and too technical to be described 
here. In brief, these taxes, which increase 
sharply as production is expanded, often 
leave a producer at the end of a so-called 
successful season without money enough to 
replace the trees he has cut. Many produc- 
ers, too, are filling orders that require selec- 
tive logging of superior trees; leaving their 
holdings seriously reduced in quality. Plenty 
of men are putting their tree capital into the 
war effort at a financial loss; doing it be- 
cause the country needs the lumber. The 
NLMA has made a restrained analysis of the 
tax problem and has presented its findings 
and suggestions to congress; but at this 
writing there is no appropriate congressional 
action to report. 

Still another point may be kept in mind. 
Trees and mills are available to meet any 
probable lumber demand. The bottleneck is 
in manpower, logging equipment, repair parts 
and the like. These items are under govern- 
ment control. We need expect no large di- 
version of these necessary supplies to the in- 
dustry, except to meet war demands for lum- 
ber. But any lumber shortage can be met at 


any time by government action. 
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Retail Picture 


M-208 was issued hurriedly, to meet a 
deadline; and it was done with the under- 
standing among government men that they 
would continue to work on certain points and 
would clarify these points by means of 
amendments. The first amendment was of 
this kind; could not have been based upon 
observation of the order in action. 

Secretary Northup, of the NRLDA, ad- 
mits that he was disappointed by the terms 
of the amendment; but he takes a realistic 
atitude toward it. 

“We have to face facts,” he said. “I admit 
it burns me up when a government official 
gives me a hard look and asks if I don't 
know there’s a war on. But as a matter of 
fact that’s an appropriate question just now. 
Most lumbermen do know it. Plenty are 
carrying on with all their power; thinking 
little of profits and much of public service, 
accepting necessary restrictions as part of 
their war contribution. The idea of national 
service is the point where they start in con- 
sidering these orders.” 

Mr. Northup points out that, while it may 
not be generous to say so, lumber retailing 
has fared better than many of its business 
neighbors. Until the middle of August, deal- 
ers had a better season this year than last; 
and 1941 was a good year. Inventory replace- 
ment rules are certain to pinch; and without 
stock a yard can’t make sales. But there 
are avenues of business that are still open. As 
has been pointed out in this journal, a good 
many dealers are finding it possible to sell 
to the government. More will do so; by 
pooling equipment and services with neigh- 
bor dealers. 

Repair and maintenance are important. 
And, when the rules get in the way of the 
national program, they'll be changed. Some 
of them don’t add up to good practice, meas- 
ured from the point of view of the war ef- 
fort. When more farm buildings are needed, 
as they will be in maintaining the food pro- 
gram, the government will make it possible 
to build them. There is every reason to be- 
lieve that, with more and more repair needed 
by war plants, the rules governing these 
things will be amended to allow retailers, 
with their prompt services, to supply them. 
There is business that can be done with ma- 
terials not seriously restricted: 


flooring, 
paint, insulation and the like. 


“The regulations are not as we'd have 
them,” Mr. Northup added. “But we 
wouldn't have a war, either, if we could 
choose. I think the industry has a_ fair 
chance, all things considered.” 


Post-War Business 


This looks a long way ahead and isn’t part 
of the immediate retail problem. But you 
may like to know that shrewd men in Wash- 
ington are saying that the great post-war 
housing program shows every sign of being a 
local industry.. Some wartime practices, such 
as partial prefabrication, probably will be 
adopted and adapted by local dealers. But 
careful observers, ready to risk their own 
money on their judgment, are saying that the 
much touted factory mass production of hous- 
ing has shown little promise for the period 
after the war. New house designs, perhaps, 
and some new methods that local dealers can 
take over. But in the main, post-war sales 
and construction will be a local industry. 
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Northern Woods 


The Office of Price Administration ‘has 
issued MPR 222 and MPR 223, setting dol- 
lars-and-cents prices for Northern softwood 
and hardwood lumber. Prices have been 
rolled back to approximately the levels pre- 
vailing in October, 1941. These prices are 
applied to shipments originating at the mill; 
and, for purposes of these orders, concentra- 
tion yards are classified with mills. 

The regulations apply to hardwood and 
softwood lumber produced in Michigan, Wis- 
consin and Minnesota; also to certain soft- 
woods produced in British Columbia, Al- 
berta, Saskatchewan and Manitoba, shipped 
to purchasers in the United States. Ceiling 
prices are f. o. b. mill, except for the im- 
ports from Canada. British Columbia and 
Alberta lumber has been given a Spokane, 
Wash., basing point; and Saskatchewan and 
Manitoba iumber is based upon Baudette, 
Mont. 

The Administrator stated that the roll- 
back was needed to restore normal competi- 
tive relations between Northern lumber and 
lumber from other areas already under price 
regulations. He added that the new levels 
would not impede Northern production. 


Northeastern Softwoods 


MPR 219 has established dollars-and-cents 
ceilings for New England white pine, where 
shipments originate at mills. As soon as 
practicable, prices will be set for Northeast-’ 
ern Norway pine; red, black and white 
spruce; and hemlock. Pending this action, 
prices for these species will continue to be 
determined by the General Maximum Price 
Regulation. 

Prices for “square edge” New England 
white pine are approximately the same as 
those under GMPR;; but “round edge” prices 
have been adjusted upward to cover in- 
creased cost of production. Round edge lum- 
ber, generally produced by farmers and oper- 
ators of portable mills, goes mostly to box 
manufacturers and is sold on contract long 
before delivery. The March, 1942, prices, 
used in GMPR, were generally below cost of 
production. There is a heavy increase in 
demand for box lumber in the Northeast, 
due in part to increases in munition manu- 
facture. 

The OPA has authorized an increase in 
the ceiling price of cordwood in New Eng- 
land; which parallels a simlar authorization 
ior the States of Washington and Oregon.. 
No exact limits were set; but the OPA an- 
ticipates that no increases will be granted in 
excess of $3 a cord above the present ceiling. 
This action was taken, in part, to increase 
production to meet the threatened fuel-oil 
shortage. 


Box Lumber 


New instructions have been issued by the 
OPA in regard to MPR 176, governing 
southern hardwood box lumber. This amend- 
ment exempts from the regulation box grade 
veneer, finished to the extent that it is part 
of another commodity. Rotary-cut lumber, 
cut to box-size, is subject to the measure. 
3ut if it is made into box parts by stitching 
or nailing, it is subject to the price regula- 
tion which covers the box. 

Another regulation reduces the price of 
cut-downs ard cutbacks. Previously they 
were sold at the level of prime stock, if they 
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did not exceed a fixed percentage of the total 
order. Now they are priced according to a 
special list contained in the amendment. 


West-Coast Specials 


The Office of Price Administration has 
amended MPR 26 (Douglas Fir and Other 
West Coast Lumber) by setting up a new 
formula for pricing items not specifically in- 
cluded in the regulation. Under the original 
order such an item was priced at the figure 
set for the most nearly comparable item in- 
cluded in the list. The amendment changes 
this; sets up two common and _ frequently 
sold types of lumber upon which prices of 
special items must be based. 

Unlisted items of select grades—defined as 
D and better—are based upon 1 x 4 V.G. B. 
and better R/L dry flooring. The seller de- 
termines the maximum price of a special item 
in this grade range as follows: He deter- 
mines the difference in price between the 
special item and the flooring grade mentioned 
above, from actual sales made during the 
first month prior to October 1, 1941, in which 
he made sales of both. If the special item 
was higher in price, he adds the difference 
to the flooring price in MPR 26; if lower, 
he subtracts it. Prices of grades other than 
select are based upon 2x 4—16 No. 1 Di- 
mension, S4S, dry. Maximum prices deter- 
mined in this way must be submitted to the 
OPA in Washington, D. C., within ten days. 


Plywood Prices 


The OPA has issued Amendment No. 1 
to MPR 13 (Douglas Fir Plywood, in- 
creasing maximum prices for three grades; 
plyscord, plywall wallboard and “sound one 
side” plypanel. This change was made to 
bring prices into a proper relationship with 
upper grades and to increase production of 
these three grades, widely used in military 
construction. The amendment allows addi- 
tions to prices for long lengths. 


On the Hill 


The legislative fight over the control of 
farm prices has so many aspects you can 
make of it what you will. But at least it 
points up the alarming mess the country has 
gotten into in regard to manpower. Except 
for the actual and growing shortage of farm 
labor, the agricultural bloc could have found 
few plausible reasons on which to build its 
case. 

What is happening in farm labor areas is 
happening in all labor areas. Labor mobil- 
ization is perhaps the hardest and touchiest 
of domestic problems; more so than the con- 
trol of raw materials. The Presidential re- 
port to congress on Lend-Lease stated that 
war production must be about doubled; that 
civilians must expect further restrictions of 
supplies involving raw materials. But that 
is only part of the story. Labor is the larger 
part. 

We continue to be told that compulsory 
mobilization of industrial man power is ap- 
proaching. That is a grim and hard device. 
Small wonder that those in responsible posi- 
tions are reluctant to invoke it. Meanwhile 
the problem grows more threatening, hour 
by hour. Expect the next major crisis in 
that field. 

WPB seems, temporarily at least, over the 
crisis that threatened its existence. The so- 
called streamlining of the agency was a ma- 
jor and even revolutionary reorganization ; 
top-drawer executives put in key positions. 
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Amemcanfiumberman 


October 3, 19422 


Ceilings Come to Northern Hard and Soft Woods 


As they must to all woods, price ceilings 
came last week to Northern softwoods and 
Northern hardwoods. 

The softwood regulation is No, 222 and 
applies to Northern white pine, Norway 
pine, Northern white cedar, Kastern 
spruce, Western white spruce, and North- 
ern hemlock which is processed into lum- 
ber in mills located in the states of Mich- 
igan, Minnesota and Wisconsin or in the 
Canadian provinces of British Columbia. 
\lberta, Saskatchewan and Manitoba and 
old in the U.S. or its territories. As is 
the cease with all recent ceiling regula- 
tions, violators are subject to criminal 
penalties, civil enforcement actions, pro- 
ceedings for suspension of licenses and 
suits for treble damages. 

Those selling delivering or purchasing 
$500 worth of Northern softwoods in any 
month must keep complete 
every deal. 


records of 


Hemlock Prices 


Northern hemlock shipped from mills 
ecated in Wisconsin, Michigan and Min- 
nesota have the following prices as their 
maximum. (See table directly below and 
those two column tables to the right.) 





Plank.wid timbers. 
MERCHANTABLE (ROUGH) 





Length 





wr | 1 to| Ise | 





Thickness and width | 





16’ 2 | 2st 
‘aaa i | _ 
re ee tk ee $39.00 (336.00 $41.00 | $43.00 
) ) ee | ST Ue Ulu, 45. 00 
|) 1 ee | 42.00 39.00 | 44.00 46. 
ise S60’ ........... | 39.00 | 36.00 | 41.00 | 43.00 
COC OUEST vscevevcses | 40.00 | 37.00 42.00 44.00 
4x10" to 10 x — ae | 39.50 | 36.50 | 41. 50 43. £0 
Pe et oe: 40. 50 37. 50 | 42. 50 44.50 
| ! | 
NOTES 

No. 1: Add $3.00 to merchantable price. 
2. No. 2: Deduct $2.00 from merchantable 

price 


SIE, S2E, S1S, or S2S on 3 and 4x 4” 
»>S x 8”: Add $1.50 to rough price; on 
$x 10” to 12 x 12”: Add $2.00 to rough 


price 


4. SISIE on 3 and 4x 4” to 8 x 8&8”: Add 
$2.00 to rough price; on 4x 10” to 12 x 
12”: Add $2.50 to rough price 
S4S on 3 and 4x 4” to 8 x 8”: Add $2.00 
to rough price; on 4 x 10” to 12 x 12”: 
Add $3.00 to rough price. 

‘ D&M or shiplap on 3” thicknesses: Add 


$2.50 to rough price. 





General Notes Applying to 
Hemlock Prices 


No. 2 and better, 1” or 2” thicknesses: 

s¢ same price as merchantable in same 
length. 

Thin and miscut”’: use 75% of price of 
1” thickness in same length and grade. 

1 x 2”: add $1.00 to price of 1 x 4” in 
ame length and grade. 

1 x 3”: add $1.00 to 1 x 6” price in same 
length and grade. 

2x 2”: add $1.00 to price of 2 x 4” in 
same length and grade. 

Random lengths shorter than 6’: use 
same price as 4’ in same grade and thick- 
ness. 

Barky crating: use same price as No. 3 
common in same length and thickness. 

Ripping, resawing, or cut to length: add 
$1.00 for each cut. 

Shiplap, D&M, or.S2S CM (except 


on 
thicker than 2”): add &1.° 


Oto rough price 





Northern Hemlock Prices 


NO. 1 COMMON (ROUGH) 















































































































































Length 
Thickness and width 
Y 4 1V 17 14’ 16’ 6 to 16’ 
BE ccnicwnabuunesded $30. 50 $35. 00 $36. 00 $36. 00 $36. 00 $88. 00 $36. 00 
OS —= eencececece 33. 00 37. 50 38. 50 38. 50 38. 50 40. 00 38. 50 
DET atiicruximmdaiinnnes 33. 00 37. 30 38. 50 38. 50 38. 50 40. 00 38. 50 
|, eee 4. 50 39. 00 40. 00 40. 00 40. 00 41. 50 40. 00 
SESE culedieuutiasaubaaies 35. 50 40. 00 41.00 41. 00 41.00 42. 50 41.00 
MERCHANTABLE (ROUGH) * 
Length 
Thickness and width 
6’ 8’ 10’ 12 14’ 16’ 6 to 16’ 
$29. $33. 50 $34, 50 $34. 50 $34. 50 $36. 50 $34. £0 
3L. 00 35. 50 36. 50 36. 50 36. 50 38. 00 36. 50 
31. 50 36. 00 37.00 37. 00 37. 00 38. 50 37.00 
31. 36. 00 37. 00 37. 00 37.00 38. 50 37.00 
32. 50 37. 00 8. 00 38. 00 38.00 39. 50 38. 00 
NO. 2 COMMON (ROUGH) 
Length 
Thickness and width 
6’ 8’ 10’ 12 14’ 1’ 6 to 16’ 
$28. 50 $31. 00 $31. 00 $31.00 $31. 00 $33. 00 $31. 00 
29. 50 34. 00 35. 00 35. 00 35. 00 36. 50 35. 00 
30.00 35. 00 36. 00 36. 00 36. 00 37. 50 36. 00 
31.00 35. 00 36. 00 36. 00 36. 00 37. 50 36. 00 
31. 00 36. 00 37.00 $7.00 87. 00 38. 50 37.00 
NO. *3* COMMON (ROUGH) 
Length 
Thickness and width 
id 8’ 10 12’ 14’ 16’ 6 to 16’ 
$27. 50 $30. 50 $30. 50 $30. 50 $30. 50 $31. 50 $30. 50 
29. 00 33. 50 34. 00 34. 00 34. 00 35. 00 34. 00 
29. 50 3. 50 35. 00 35. 00 35. 00 36. 00 35. 00 
BO. 50 3. 50 35. 00 35. 00 35. 00 36. 00 35. 00 
30. 50 35. 00 35. 00 35. 00 35. 00 36. 00 35. QU 
NO. 3 COMMON AND BETTFR (ROUGH) 

Rr ay a $23. 50 
a I EEE INET RIESE OT Oa 25. 50 
NO. 4 COMMON (ROUGH) 

Length 
Thickness and width - 
i 8 10 12 14’ 16’ 6 to 16’ 
PE so usaccnnaecuiens $20. 50 $23. 50 $23. 50 $23. 50 $23. 5 $24. 50 $23. 59 
BOW. pw cuseocncescuneeees 21. 50 24. 50 24. 50 24. 50 24. 50 25. 50 24. ft) 
S| eee 22. 50 25. 50 25. 50 25. 50 25. 50 26. 50 25. AD 
DE TE cccdvcincnbucdsmexe 22. 50 25. 50 25. 50 25. 50 25. 50 26. 50 25, Fa 
CS See 22. 50 26. 50 25. 50 25. 50 25. 50 26. 50 25. 5 


























NOTES 


> Entice zene No. 3 grade: Deduct $1.00 from No 
E, S2E, 818, or 2S: Add $1.00 to rough price. 
a Siete or $48: Add $1.50 to rough price, 
. “D” Selects’ Add $5.00 to No. J price, 


0. *3* price, 





Drop siding, ceiling, fancy shiplap, 
grooved roofing or partition (except on 
thicker than 2ff): add $3.00 to rough price, 

Odd or fractional widths, not listed: use 
same price as next wider even width and 
compute footage on even width. 

Odd or fractional lengths, not listed: use 
same price as next longer even length 
and compute footage on even length. 

Lengths longer than listed: add $2.00 
for each additional two feet to the speci- 
fied Jength price of the longest listed 
length. 


Widths wider than listed: add $2.00 for 


each additional two inches to the specified 
width price of the widest listed width. 

Patterns not listed (including log sid- 
ing, silo staves and well curbing): ac 
$5.00 to rough price. 


fegular loading of random lengths © 
widths shall be in accordance with th 
standard practice of the Northern Hem 
lock and Hardwood Manufacturers’ Asso 
ciation, 

No addition may be made for kiln dry 
ing. 
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Northern Hemlock Prices 


Amemecanfiumberman 


NO, 1 PIECE 8TUFF (ROUGH) 













































































































































































Length 
Thickness and width 
6’ 3 10 1 1’ 1¢’ w&wWi Vern’ 
. ef LS ee $31. 50 $89. 00 $38. 00 338. 00 $38. 00 $39. 00 $42. 00 $44.00 
ee 30. 60 37.00 37. 00 37.00 37.00 87. 00 42. 00 4.00 
|. ees: 31. 50 38. 00 38 00. 38. 00 38. 00 38. 00 42.00 44.00 
i ETA 33. 50 40. 00 41. 00 41.00 41. 00 41.00 44.00 46. 00 
3, eR EIA: 38. 50 41.00 42. 06 42. 00 42.00 42.00 44.00 46. 00 
MERCHANTABLE PIECE STUFF (ROUGH) 
Length 
Thickness and width 
6’ 8’ 1v Ww 14’ 1? 18 & 20’ | 22 & 2’ 
gt 3. Crs is 380. 50 $38. 00 $37 00 337. 00 337. 00 $38. 00 $41. 50 $43. 50 
3 je lieipilad ttbelisesianetireniig 2. 30 36. 50 36. 50 36. 50 36. 50 36. 50 4. 50 42. 50 
oo paced puatnatcigaiaaake 30. 50 37.00 37. 00 37.00 37.00 37.00 41.50 43. 50 
ea om 31. 50 38. 60 89. 50 39. 50 39. 50 30. 50 42. 50 44. 50 
RE sckcnedwaccavateniaraes 81. 60 38. 50 39. 50 30. AO 39. 50 30. 50 42. 50 44. 50 
NO, 2 PIECE STUFF (ROUGH) 
Length 
Thickness and width 
0 8’ 10 17 14’ 1¢ 18& WM | 2& %’ 
2 2 eS - $29. 50 $37. 00 $36. 00 $36. 00 $36. 00 $37. 00 $40. 00 $42. 00 
eee 29. 00 34. 50 34. 50 34. 50 34. 50 34. 50 38. 00 40. 00 
a eee: 29. 60 85. 50 35. 50 35. 50 35. 50 35. 50 89. 00 41,00 
LL, EEE 30. 00 36. 50 37. 0 37. 50 37. 0 37. 50 39. 50 41. 50 
2 _ gee yee ae re 30. 00 36. 50 37. 50 37. 50 37. 50 37. 50 30. 50 41.50 
NO. 8 PIECE STUFF (ROUGH) 
Length 
Thickness and width 
0’ y 10’ 12’ 14’ 1v 18 & W | 2&4 %’ 
(ik 2 eee 325. 50 $33. 00 $32. 00 $32. 00 £38. 00 $35. 00 $37.00 
OEE TLE, 26. 50 31. 00 31. 00 31.00 31. 00 34. 00 36. 00 
ENS: 25. 50 32. 00 32.00 32. 00 pe 32. 00 25.00 37. 00 
J. _ =e 25. 50 32. 00 32. 00 32. 00 w 32. 00 36. 00 38. 00 
gy SRR ance Sata 25. 50 32. 00 32. 00 82. 00 32. 00 36. 00 38. 00 
NO. 3 AND BETTER PIECE 8TUFF (ROUGH) 
2x4” — wider, 4’ long...... ee a ee a ee ici iacmaed $23. 00 
2x 4” and wider, 6’ long............ Mi ceKeeeseaeudnenesscaesuscesnenee 25.00 
NO. ¢ PIECE 8TUFF (ROUGH) 
Length 
Thickness and width 
vw  f 1v i? 14’ 16’ 
Di TR ccrewcirecacicnsiwaczen $23. 00 $27.00 $25. 00 ge $25. 00 $26. 00 
BE  cikndndnicniwnnionewneneseamumena 22. 50 2B. 60 23. 50 . 50 2. 50 2%. 50 
WME ins. ounces coca some ioeecaeneein 2.00 25. 00 25. 00 25. 00 25. 00 26. 00 
a ee 2.00 25. 00 25. 00 25. 00 25. 00 26. 00 
BS pie tikensskdbcigekinsaesauuner 23. 00 25. 00 25. 00 25. 00 25. 00 26. 00 
* NOTES 
1, 7 lengths: Add $1.00 to 14’ price. 
2. Y lengths: Use same price as 18’. 
3. Random lengths, 8’ to 16’: Use same price as 14’. 
4, S1E, S2E, S18, or 82S: Add $1.00 to rough price. 
6. 8181E or 84S: Add $1.50 to rough price. 
6. Special construction grade: Add $2.00 to the price for No. 3 piece stuff of same size and length. 
7. Dimension, surfaced to 1%6" hit or miss: Deduct $3.00. 
Grain and coal door boards 
Grain door boards 6’ long...........$26.50 Coal door bodrda 6’ lone. ....cccess $22.50 
Grain door boards 7° lon®..........; 29.50 Coal door boards 7 WOnme. «.<<..60% <0 24.50 
; Patent sheathing lath 
Vorked from: 
No.1 Merchantable No. 2 No. 3 
’ # and longer, mixed, bundled .............8....2 06086 39.50 37.50 36.00 34.50 
: and longer, mixed, bundled..........2.: . $38.50 337.00 $35.50 $35.00 
Lath (maximum prices per 1,000 pieces) 
Be MD mea kes Ge oe et okn ic, senate ature $6.15 BS SS RRS ee ee Aree ern TOE $4.40 
Ue! a Savery Gare rpc ee rae, are a ee Pane Ape 5.40 So” WROPEMANTORIC 2.00066 baccc wee wea $3.35 
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Northern White Pine, Norway 
Pine, Northern White Cedar, 
and Eastern Spruce Prices 


The maximum price f.o.b. mill for 1000 
feet (or for 1000 pieces or for a square 
where so designated herein) of Northern 
white pine, Norway pine, Northern white 
cedar or Eastern spruce lumber, rough air 
dried, shipped from mills in Wisconsin, 
Michigan, and Minnesota, and the maxi- 
mum price f.o.b. Baudette, Minn. for such 
lumber shipped from mills in Saskat- 
chewan and Manitoba shall be the price 
set forth as follows: 


4 to 6’ lengths: D and better 
MM oie ciara GOSS wed Gos awa Rae aS $48 
GO chanicra picts tans owen enue 65 
BR Scene iets cae a ola bre aie sco wil oars 70 
NOTES 


1. Specified lengths: 
8 to 14’ lengths in 4, 6 and 8” widths: 
No addition. 
8 to 14’ lengths, 10” and wider: 
Add $5. 
16’ lengths in 4, 6 and 8’ widths: 
Add $5. 
16’ lengths, 10” and wider: No addition. 
2. S1S or S2S: Add $1 to rough price. 
3. S1S1E or S4S: Add $1.50 to rough price. 


Northern white pine bevel and 
bungalow siding. 





: : Band|Cand] ua» “qT” ‘Re 
Thickness, width better | better Cc Dp” 1*s 








SE $40. 50 |$39.00 |$37. 50 |$27. 50 |$19. 50 
cronies 45. 50 | 44.50 | 43.50 | 33.50 | 26. 50 
EE titakiomivcnt 49. 50 | 47.50 | 46.50 | 37. 50 | 31.50 
 ncanenianid 79.00 |.....-- 72.00 | 60.00 |...... 
BE  ciinnuniwnes 92.00 |......- 79.00 | 65.00 }-..... 
I neces Pome | Sober nena 

















Northern white pine mouldings 


Maximum prices shall be the prices 
listed in the 4th edition of the 8,000 series 
of the Standard Moulding Book published 
by Shattock and McKay Company of Chi- 
cago, Illinois, revised on March 1, 1940, 
less the following discounts. 

Where list price is less than $2.00: 30% 
discount. 

Where list price is $2.00 or more: 25% 
discount. 


Northern white pine shop (rough), 





’ No. 1—6” | No. 2—6” | No. 3—4” 
Thickness & wider; 8’ | & wider; 8’ | & wider; 4’ 
& longer & longer & longer 





Reciveneancsvacsd he neem 

_ ee 91. 50 $64. 5D $48. 50 
_, SE 91. 50 68. 50 48. 50 
ees 96. 50 73. 50 53. 50 
ES 131. 50 103. 50 53. 50 
SE tactasoscaase 131. 50 103. 50 53. £0 
ee 141. 50 129. 50 70. 50 














4/4 Shop Common: 


2 ft a ee | ere $47.00 
1 x 8 OR, 6 Be 2 a ong oceans 52.00 
NOTE 


1. S1S or S2S: add $1.00 to rough price. 
Northern white pine lath (maximum prices 
per 1,000 pieces). 


Length 
BSE. Sacco newer e tenses 4’ $7.25 
(SO eee eee ee eee toe 32” 4.00 
a RE ree ne) eet ay ee ere as 4 6.75 
DESECRARURDIO: 6 io cies dic Seas 32” 3.75 
No. 3 (mized woods)............. 4’ 5.25 


Northern white pine prices to which the 
following refer appear in the tables at 
the head of page 28. 
SHoRT LENGTHS (ROUGH) 
No. 1, 2 and 3 Common, Random Widths, 
4 to 6’ lengths $40.50. 
Note: Not over 50% No. 3 Common. 


NORWAY PINE 
No. 1 Common: Use same price as No. 1 
White Pine. 
No. 2 Common: Deduct $2 from price of 
No. 2 White Pine. 
No. 3 Common: Deduct $1 from price of 
No. 3 White Pine. 


28 


Amemcanfiumberman 


Northern white pine thick common (rough). 
5/4, 6/4, AND 8/4 THICKNESSES; 8 TO 16’ LENGTHS 
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(2) Northern 
$5.00 to Mixed 


White Pine 


Add Norway Pine and 


Kastern Spruce price. 


















































i * NOTES 
4” 6" 8” 10” 12”  S B.4. J 1. Select Common: Add $5 to No. 1 price. 
= : Merchantable: Deduct $1 from No. 1 
price. 
No. 1 Common......-.-.- $68. 50 $66. 50 $66. 50 $79. 50 $100. 50 $105. 50 $77. 30 No. 2: Deduct $2 from No. 1 price. 
No. 2 Common.......-.- 62.50 60. 50 60. 50 62. 50 6. 50 pe $4 No. 3: Deduct $6 from No. 1 price. 
No. 3 Commom.. ........- 47. 50 48. 50 48. 50 49. 60 50. 50 52. § 7 2 tandom Lengths, 8 to 16’: Use same 
price as 14’. 
No. 1, 2, and 3 common, 4 to @ lengths, $43.50 +. All Norway Pine: Add $1.50. 
: ea oar 8 I ae oe ti 4. SIS or S28: Add $1 to rough price: 
10/4 AND 124 THICKNESSES; 8 TO 16’ LENGTHS SISIE or S4S: Add $1.50 to rough price. 
4” 6” 8” 10” 12” | 6" & wider | 8” & wider Mixed Norway pine and Eastern 
spruce plank and timbers (rough). 
No. 1 common..........- $380. 50 880. 50 $80. 50 $85. 50 $100. 50 $81. 50 $86. 50 
No. 2 common.........-- 62. 50 62. 50 62. 50 65. 50 68. 50 62. 50 65. 50 NO. 1 
No. 3 common.........2. 48. 50 48. 50 48, 50 49. 50 52. 50 47. 50 49. 50 = 
Length 
NOTES Thickness and width 
1. Specified lengths: 8 to 14’: add $5.00. 16’: add $2.00. 10’ to 16’ | 18’ to 21’ 
2. SIS or S2S: add $1.00 to rough price; S1S1E or S48: add $1.50 to rough price. 3x 6 4 oe $19.00 $41.00 
Northern pine boards—(1) Northern white pine. eee nreereersens setae oo te 
; ; - 4x4” _ ARATE 39. 
NO. 1 COMMON (ROUGH) 4x 10" to 10 i” Oe ecscea 41:0 43.00 
ss ae ) ee 41.00 44.00 
a ‘ - 
Thickness and width 6 8’ 17 1 14 16’ 6 to 16’ x14" & wider. ............-- 42.00 45. 00 
a i ial $46. 00 | 358. 00 $58. 00 $58. 00 $58. 00 $60. 00 $58. 00 NOTES 
” ; ; 00 7 
LES] $00] soo] | Seo] 00] «= sa00] = og = E. Select Common: Add $6 to No. 1 price. 
|. aria 56. 00 66. 00 68. 00 68. 00 66. 00 66. 00 66. 00 2. SIS or S28: Add $1.50 to rough price; 
8 ana, 81. 00 87. 00 89. 00 89. 00 87. 00 87.00 7. 00 SISIE: Add $2.50 to rough price: S48: 
SE @ Witte oxecacses 86. 00 | 92. 00 94, 00 04. 00 92. 00 92. 00 92. Ou add $3 to rough price. 
3. All Norway pine: Add $5. 
NO, 2 COMMON (ROUGH) ; 
Norway pine selects (rough). 
Ge picninwuamnadininiebuan $44. 00 $55. 00 $55. 00 $55. 00 $55. 00 7. 00 $55. 00 
ES ei iiciiectteerta aide ciadl 44.00 51. 00 51. 00 51. 00 61. 00 53. 00 51.00 “OC” and 
|) ee 44.00 51. 00 53. 00 53. 00 51.00 61. 00 51. 00 b ae — 
|, SaaSeeeigeonRS: 50. 00 54. 00 56. 00 56. 00 54. 00 54.00 54.00 etre 
[2 2s 56. 00 61. 00 63. 00 63. 00 61. 00 61. 00 61. 00 
TS ft 2” 60. 00 65. 00 67. 00 67. 00 65. 00 65. 00 65. 00 10 to 20’ lengths: 
I ea pwadssucadsceansunee $61. 00 $52. 00 
| eee 74.00 61.09 
NO. 3 COMMON (ROUGH) Semen annetinncatonentee 66. 00 54.00 
ae 66. 00 56. 00 
R BE Oe iceucdserecceckueoses 74. 00 f1. 00 
fee ee $35. 00 $42. 00 $42. 00 242. 00 $42. 00 $44. 00 $42. 00 LL}: ST 82. 00 76. 00 
i eee: 37. 00 45. 00 45. 00 45. 00 45. 00 7. 00 45. 00 1 x 4” and wider............ 67. 00 59. #0 
CREE 38. 00 45. 00 47. 00 47. 00 45.00 45. 00 45. 00 10 to 16’ lengths: 
ft) a ie 38. 50 45. 50 47. 50 47. 50 45. 50 45. 50 45. 50 54x 4” and widor........... 73. 50 59. 50 
S| TS 42. 00 47.00 49. 00 49. 00 47. 00 47.00 47.00 64 x 4” and wider..........-. 75. 50 59. 50 
1x 13” and wider........ 3.00 48. 00 0. 00 £0. 00 48. 00 48. 00 48. 00 % x 4” and wider.........-- 72. 50 61. 50 
18 to 24’ lengths: 
3s x a” and —— 73. = 59. 50 
NOTES In 4 and 6” widths: Use same price 4x4’ and wider 80. 59. 50 
1 x 6” Fence or Gate Boards: Add $2 as 16’. 94 x 4" and wider 77.30 61. 30 
to price of 1x 6” boards in same spe- In & 10 and 12” width: Add $2 to 16’ 
cies, grade and length. " price. NOTES 
2. 1x 5”: Add $1 to price of 1x 10” boards ? tas ae 
in same species, grade and length. 1. SIS or S2S: Add $1 to rough price: a Stained: Deduct $5. - 
Specified lengths of 18’ and 20’: S1S1E or S4S: Add $1.50 to rough price. 2. Specified lengths: Add $5. 
3. Specified Widths: (5/4 and _ thicker) 
, . Add $5. 
Northern pine thin boards. ‘= 6 & Witer..<.cc0e.- 17.00 4. SIS or S2S: Add $1 to rough price; 
(S1S, S2S, or S48, or shiplap; hit or miss Nores SISIE or S48: Add $1.50 to rough price 
/ ” specifie p ths: Torw ; 5 Fy 
to 11/16’’) 1. Specified lengt Norway pine bevel siding 
6 4/4: Add $1.00. Cand bette: 
5/4, 6/4, and 8/4: Add $2.00. ee ae eee eek ee eee $29.50 
2. Specified widths in 5/4, 6/4, and 8/4 EE et Ame EPs 5 Ae § 36.50 
: : No. 4 com- thicknesses: Add $3.00. 7 
8 to 16’ lengths 7 Se ie. Damm mon (mixed 3. All 6’ and 8’ lengths: Deduct $2.00. Eastern spruce boards (rough) 
softwoods) 4. SIS or S2S: Add $1.00 to rough price: 6 to 16” Lengths. No. 3 common and better 
= SIS1E or S48: Add $1.50 to rough price. gee ree Ne aes 43.00 
11/16” x 6 to 12”... $45.00 $37. 00 631. 00 5. 4° & Longer in No. 4 Common or No. 5 2 2 ee eee 46.00 
Common: Deduct $1.00 from price of 6’ Ok ge eee ee eo ee 46.00 
and longer. SAME, een serene s sak Beem ee 47.00 
6. 10’ & Longer in No. 4 Common or No. MRM inary a) ola ane) oar iota felare ene 55.00 
(1) Mized northern softwoods common 5 Common: Add $1.00 to price of 6’ and a | ee 42.00 
boards (rough). . (Box or crating) longer. 
ak Northern softwoods dimension—(1) Mixed Norway pine and Eastern 
and longer a. Sone No. 5com- spruce No. 1 common (rough) 
on mon 
Ee | $36.60 $28.00 om 
BP widsutiecesmeuseceaneners 37. 00 29. 00 Thickness and width 
CER REESE CRT | 38. 00 31.00 
LL” PEAT LR | 38, 00 31.00 6’ 8’ 12’ 14’ 16’ a — 
ON | ERR 38. 00 31. 00 
$918" B GIGS... ccccsccecees} 39. 00 $3.09 
1x 4" & wider. 2202-222] 37. 00 . 00 BE cnncsntabercernenetssa $33.50 | $41.00| $40.00] $40.00} $40.00] $41.00] $44.00 $46. %) 
1x 6” & wider... -.-.....--.-- 37. 50 30. 0 ELAS: 32. 50 39. 00 39. 00 39. 00 39. 00 39. 00 44.00 46.0) 
4, 6/4 & 8/4x 4" & wider os 38. 5D 31.50 | _ Seapets: 33. 50 40. 00 40.00 40.00 40. 00 40.00 44,00 46. 0° 
2x 10” petondineniieneenee 34. 50 43. 00 43. 00 43. 00 43. 00 43.00 46. 00 48.90 
1’ & longer: No. 6 Common BOUT <annuianseavnesenanees 35. 50 44.00 44.00 44. 00 44. 00 44. 00 46. 00 48. OF 
1 x 4” & Wider $16.00 
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NOTES 
lengths: Add $5. 
No. 2 common and better: 
3 common: Deduct $2. 
S$1S or S2S: Add $1 to 


rough price; 
S1S1E or S4S: Add $1.50 to rough price. 


Specified 


Add $2; No 





White cedar (rough) 
1x 4” & Wider—S8’ & Longer. 
Shop and better ........:.-. 123.00 
ING, 4 DOOERG «ccc esc ce cies 33.00 
We. BD WORDS 66 vases eisewd anes 26.00 


Be 


White cedar 


S1S or S28: Add 


$1.50. 


Add $1; SIS1E or S48 


shingles: (Prices per square) 


cain were OR etmreesce 3.60 
RMI loo 5550 00 dw epee eos Ree 3.05 
SURGE THRO. eerdaa cs ee OSes 2.30 


General Notes Applying to 
‘Northern White Pine, Norway 
Pine, Northern White Cedar, 
and Eastern Spruce 


b. 


Drop Siding or Ceiling: Add $2 to 
rough price. 
Shiplap, D & M, S2S & CM: For 2” 


Add $1.50 to rough price: 
Add $3.50 to rough 


and thinner: 
For 3” and thicker: 


price. 

tesawing: Add $1 for each cut. 
Ripping: Add $1 for each rip. 
Bundling: Add $1. 

Crosscutting: Add $1 for each cut. 
Width narrower than listed: Add the 
ripping charge to the price of the 
width from which it is ripped. 
Standard casing, jambs, base, — sill 


stock, pulley stiles, log cabin and sim- 


ilar patterns: Add $5. 

Odd or fractional widths not listed: 
Use same price as next wider even 
width and compute footage on even 
width. 

Odd or fractional lengths not listed: 
Use same price as next longer even 
length and compute footage on even 
length. 


Lengths longer than listed: Add $2 for 
each additional two feet to the speci- 
filed length price of the longest length 


listed. . 

Widths wider than listed: Add $2 for 
each additional two inches to the 
specified width price of the widest 
width listed. 


Regular loading of random lengths 
and random widths shall be in accord- 
ance with the standard practice of the 
Northern Pine Manufacturers’ Asso- 
ciation. 

Kiln drying the 


lumber to a moisture 


content not exceeding 7% as of the 

time the lumber leaves the kiln, add: 

Thickness: 
a, a WE Se ee ete x, $ 5.00 
Ty, Chrno orl tae incon aie are 6.00 
A etc Gig nlc. eee 7.00 
WT otc hdd ere et ero terar Siero eee 8.00 
Bn «seh iene eusie. teh Su Sie wv etateeee - 9.00 
BRR kgs alegre ae nel Ore e 11.00 
Me irae utd otp ichaiatarh, ekermarinteuick area aie 13.00 


No charge may be made for kiln ary- 
ing to a higher moisture content. 
Inspecting, grading and measuring 
after kiln drying to a moisture con- 
tent not exceeding 7%: add 5% of 
the f. o. b. mill price of the lumber 
in a rough air-dried condition. (This 
addition may be made only when the 
seller performs all three of these serv- 
ices, at the request of the purchaser, 
after kiln drying.) 


Imported Western White 
Spruce Prices 


The provisions of this section shall ap- 


Ply to imported Western white spruce. 
Prices are for 1000 feet f.o.b. Spokane, 
Wash. when the lumber is shipped from 


mills in British Columbia and Alberta, or 


f.o. b, 


is 


Prices 
fi om 


Baudette, Minn. when the shipment 
made from Saskatchewan or Manitoba. 
for white spruce selects shipped 
British Columbia and Alberta are as 


follows: 


boards (rough). 


Amemcanfiumberman 


Western white spruce selects and 
(1) Shipped to the pur- 


chaser from mills located in British Co- 
lumbia and Alberta: 





m8 No. 2} No. 3} No. 4} No. 5 




















Thickness and - by 
or Length Com-| Com-| Com-} Com- 
and Width , rg mon | mon | mon | mon 
if . re 6 to 16’|$43. 7 asieae 75'$29. 75 $23.7 rls 75 
cs 6 to 16’| 46.75] 34. 75| 32. 75) 26.7 75| 23. 75 
3 or 6 to 16’| 49. 75) 34.75) 32.75; 26.75) 23. 75 
Cf? ee 6 to 16’} 52.75) 35.75) 32. 75| 26.75) 23. 75, 
1x 12’___.._.] 6 to 16’| 69.75) 43.25) 33.75) 27.75! 23.75 
$28 an@} Ries bembivowchswccz | 26.00; 23. 25 
wider. 
1 aw ae), ee ren Sees, | Seesune 26. 75) 23. 75 
wider 


For 8 to 16’ add___..-- 


LENGTH ADDITIONS TO 


AROVE GRADES 


2.00; None me 1.6 














For specified lengths 8 i. 
fe 3.00} 1.09 1.06 2. 00! 

For specified lengths Ss 
18 to @ andd......... 5.00} 3.60 2.00) 2. 00} 2.00 

For R/L 10’ and longer \ 2 

ie Me Ss 1s 
| | scale 
NOTES 

1. SIS, S2S, SISIE or S4S: Add X $1.50 
to rough price. 

2. 5/4, 6/4, or 8/4 thickness: Add $4 to 
one inch price. 

3. 6/4 heavy cut: Add $5.75 to one inch 
price. 

4. All 6 foot lengths, “D” and better: De- 
duct $5; common: Deduct $1.50. No. 4 
and better, including at least 35 per- 
cent of No. 3 and better: Add $2 to No. 
4 price. 

Prices for white spruce selects shipped 
from mills in Saskatchewan and Manitoba: 

Add $9 to the prices established in the 
above table. 

Use the same length additions. 

Use the same notes as above except add 
$1 to the addition permitted in Note 2, and 
add 50 cents to the addition permitted in 


Note 3. 


Western white spruce dimension 



































(rough). (1) Shipped to purchaser from 
mills located in British Columbia and 
Alberta: 
NO.1 
Length 
Thickness 
and width 10’, 
@ 8’ 17, 16’ | 18/20’ | 22/24’ 
14’ 
2x 4” .....1$21. 75 |$29. 25 |$28. 25 |$29. 25 |$32. 25 |$34. 25 
2x 6"...20-] 20.75 | 27.25 | 27.25 | 28.75 | 32.25 | 34. 25 
| re 21.75 | 28.25 | 28.25 | 28.25 | 32.25 | 34.25 
) 22.75 | 31.25 | 31.25 | 31.25 | 34.25 | 36. 25 
2 ae 23,75 | 32. 32. 25 | 32.25 | 34.25 | 36. 25 
NOTES 
1. SIS, S2S, SIS1F, or S4S: Add $1.50. 
2. Select Common: 
2x 4, 6 and 8”: Add $6 to price of 
same length in No. 1. 
2x 10 and 12”: Add $7 to price of same 
length in No. 1. 
3. No. 2 and Better, including at least 
35% No. 1: Deduct $2 from price of No. 
1 in same width and length. 
t. Ne. 2: 
2 x 4, 6 and 8”: Deduct $3 from price 
of same length in No. 1. 
2 x 10 and 12”: Deduct $4 from price 
of same length in No. 1. 
d. No. 3, all widths: Deduct $7 from price 
of same length in No. 1. 
6. Random lengths, 8 to 16’: Use same 
price as 14’ in same width and grade. 
7. Dimension S4S to %&” hit or miss: 
Deduct $3 from price of same length, 
width and grade dressed S4S. 
White spruce dimension (rough) shipped 
from mills in Saskatchewan and Manitoba: 


Add $10 to 


prices established in tables 


above. 


Use the same 


notes as above. 
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Western white spruce planks and 
timbers (rough). (1) Shipped to the pur- 
chaser from mills located in British Co- 
lumbia and Alberta: 























Length 
Thickness and width 
8 to 16’ 18 to 24’ 
3x@end 9’. ....... iclacaccoe $25, 00 $27. 00 
26. 00 28. 01) 
26. 00 28. 00 
25. 00 27. 00 
27. 0 28. 00 
4x12” to 12x 12” 27. 00 30. 00 
3x 14” and wider 28. 00 31. 00 
NOTES 
1. Select Common: Add $6 to No. 1 price. 


2. S1S or S28: Add $1.50 to 
SISIE: Add $2.50 to 
Add $3 to rough price. 
White spruce planks and timbers shipped 

from mills in Saskatchewan and Manitoba: 
Add $11 to the prices in the table above. 
Use the same notes as above. 


rough price; 
rough price; S4S 


General Notes Applying to 
Western White Spruce Lumber 


1. Drop Siding or Add $2 to 


rough price. 


Ceiling: 


2. 4/4 shiplap, D&M or S2S & CM: Add 
$1.50 to rough price; for 5/4 and 
thicker: Add $3 to rough price. 


3. Resawing: Add $1 for each cut. 

4. Ripping: Add $1 for each rip. 

5. Bundling: Add $1 per 1,000 feet. 

6. Crossecutting: Add $1 for each cut. 

7. Widths narrower than listed: Add the 
ripping charge to the price of the 
width from which it is ripped. 

8. Standard casings, jambs, base, sill 
stock, pulley stiles, log cabin and sim- 
ilar patterns: Add $5. 

9. Odd or fractional widths not listed: 
Use same price as next even wider 
width and compute footage on even 
width. 

10. Odd or fractional lengths not listed: 
Use same price as next longer even 


lengths and compute footage on even 
length. 


11. Lengths longer than listed: Add $2 
for each additional two feet to the 
specified length price of the longest 
length listed. 


12. Widths wider than listed: Add $2 for 
each additional two inches to the spe- 
cified width price of the widest width 
listed. 

15. Regular loading of random 
and random widths shall be 
ance with the 


lengths 
in accord- 
standard practice of the 


Northern Pine Manufacturers’ Asso- 
ciation 
14. Stock surfaced to !°%”" thickness: Add 


$0.50 to standard surface 
15. Stock surfaced to %” 


price. 
thickness hit or 


miss: Add $0.50 to standard surfaced 
price. 

16. Dimension surfaced to 4%” scant 
thickness: Add $0.50 to standard sur- 
faced price. 

17. No addition may be made for kiln 
drying. 


Special Grades or Items of 
Northern Softwood Lumber 


For the purpose of this section “North- 
ern softwood lumber” includes all the 
items of lumber set forth above but does 
not include the following items: (the term 
“items” includes specifications, workings, 
services and/or extras) glued stock, mine 
material, switch cross or mine ties, small 
dimension stock, posts, poles and piling. 

Where Northern softwoods are sold in 
combination grades for which there is no 
established price, the maximum price shall 
be that of the lowest basic grade of lum- 
ber that is sold on such a combination. 
However the seller may, if he chooses, in- 
voice the footage of each of the grades 
that make up the combination at a price 
not to exceed the maximum price for each. 

The price for special grades or items 
other than combination grades shall be 


(Continued on page 39) 
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Northern Hardwood 
Ceiling Prices 


MPR 223 


Amemcanfiumberman 


Northern hardwoods too came in for 
their share of attention this past week, 
insofar as price ceilings are concerned. 
MPR 223 sets the maximum prices that 
may be charged for brown ash, beech, 
rock elm, hard maple, the commercial 


essed into lumber 
states of Michigan, Wisconsin and Minne 
sota. 


pears on these pages, 
made for the payment of commissions t 





October 8, 1942 


in mills located in the 
In the case of this regulation, a 


with the softwood order which also ap 
provision has bee: 








































































































































































































































































































species of genera basswood, birch, soft wholesalers and commission men withi: 
elm, soft maple, and oak which is proc- the price ceilings themselves. It is ex 
BEECH OAK HARDWOOD BLOCKING 
{ ' 
No. 2 Com- ‘ F No. 1 | No. 2} No. 3A | No.3 No. 3 Common 
Thickness (inch) mon and eer pee = FAS |Selects| Com- | Com- | Com- |Com- : 
better mon | mon | mon | mon Size (inch) 
= 2’ to6’, 
ry 3’ 4’ 5’ ’ | mixed 
EE ne eae ees | ee eer $79.00 |$64.00 |$53.00 |$39.00 | $30.00 |$25.00 . enathe 
, ee ener ro . 5 eee as 85.00 | 70.00 | 58.00 | 42.00 | 32.00 00 
| SSS Ree ees ee ae 90.00 | 75.00 | 63.00 | 43.00 | 33.00 | 27.00 gam Sie ‘epg spiel 
— SEE SE a 45. 00 SA) === 100.00 | 85.00 | 70.00 | 45.00 | 35.00 | 28.00] 2x3,2x4,2x 
Hy caer nln Waaldacecen dee aaaomeweee aps pd Fe 120.00 |100.00 | 85.00 | 55.00 |........]...-.. kiex st $24. 00/$25. 00)$24. 00|$24.00/$24.00) $23.00 
icin ea anaaenmpoies <vekeeo’ ; . x3,3x x 
Dcichnerwdnncesaseueaccnucaata 58. 00 ee ee a ea 24.00) 25.00} 24.00) 25.00) 25.00} 24.00 
«NRO FOROROR SRR RRERCEEee 66.00 Likcciebanoske MIXED HARDWOODS 4x4,4x5,4x 
is eedakamanadwekneieiaet ‘ a cideaa pecans 6...........| 24.00} 25.00) 24.00} 25.00) 25. 00 
Dunnage or No. 4 Common.— Lumber of any hard- 6x6, 6x 8....| 26.00) 27.00} 26.00) 26.00 35.00 35.00 
wood species of standard widths and lengths 
BIRCH but poorer in quality than No. 3B Common... $15.00 
ote on 1” HARDWOOD TIE SIDES GRAIN AND COAL DOOR BOARDS 
: No.1 | No.2| Com- | No.3 
be FAS |Selects| Com- | Com-| mon | Com- No. 1 | No. 2 | No. 3A|No. 3B , ? 
mon | mon | and | mon FAS | Com- | Com- | Com- | Com- ° 7 
Sound mon mon mon | mon ica 
—_———- | | - Grain door boards ............ $20. 00 $20. 00 
ee ene. 00 |e74.00 |.......].......)........]...... Birch........ $85.00 | $54.00 | $37.00 | $29.00 | $24.00 | ©°8! door boards ............ 18. aahed 
_ Se 97. Se Se eee eee Mapke......- 80.00} 50.00) %0| 2.00| 22.00 —_—— 
S _rrsernes 4 R- =e nt “3 et Wes ckawes 60.00 | 44.00 | 33.00] 25.00 | 22.00 
Ue 2 [ZL 106. 00 79.00 % 38. 00 29. 00 Se ree 
inmctena 4 13. ’ 6i. ' 29. 00 For 14" and thicker items in each species, add to the 
ewessnes 125. 115.00 | 93.00 | 62.00 |........|-.--.-- above prices the same amounts by which the prices for] th (inches) 1" 1M" 1%” 
3B .----ee- 127. 00 | 98.00 | 67.00 |........]..--.- those thicknesses, in standard lumber grades. exceed the ngth (inches 
prices for 1’’ stock in the same standard grad = emcciiined: meine 
12 to 16... $45. 00 $53. 00 $58. 00 
ROCE SLE HARDWOOD HEARTS 18 to 40. 48.00 58. 00 63. 00 
7 am DOr ee ae... 63. 00 68. 00 73. 00 
Thickness No.1 No. 2 No. 3 Crossing Hwee lal = =e 
(inch) Common | Common | Common Size (inch) Length No. 3 plank and -—-- - - -— 
_ (feet) Common | structural 
eres wes Se $60. 00 $40. 00 $34. 00 $26. 00 stock pected that mills will continue to grant 
RS 65. 00 47.00 36. 00 27. 00 the customary discounts to these sales 
i err 75. 00 55. 00 38. 00 ere 6 to 16..... $26. 00 $31.00} agencies. 
| SER 80. 00 63. 00 43. 00 Js ae 6 to 16._... 27.00 31.00 In effect this regulation No. 223 rolls 
a cs sisncinnd 90.00} 73.00 50. 00 i} See 6 to 16... 26. 00 31.00] ty on af Manes Pate ig 
-— aebnice 100. 00 83, 00 55. 00 en 6 to 16 a 26, 00 30.00 the price of Northern hardwoods back to 
2x5 & wider 6 to 16... 26. 00 31.00 the October, 1941 level. The maximum 
<%....--.--.....1@a8 27.00 30. 00 f.o.b. mill price for 1000 feet of Northern 
SOFT ELM Saale pera: 6 to 16..... 26. 00 30.00| hardwood lumber in a rough air dried 
see Seeccuxusaneed hak Tad 26. 00 30. 00 condition is as is shown in the accom- 
, Ser to 16... 28. 00 32. 00 panying tables. 
No. 1 i icewinromnahh . 
Thickness Common| No.2 No. 3 3x eee Stole 3a 00 +700 feet HH 
(inch) a. Common} Common ORES 6 to 16 . 27.00 30. 00 ! Permissible Additions 
SSS | = ; } - , 
= ia eto: pode geeks ip 4 ps Kiln drying the lumber to a moisture 
Resi: 6 to 16._... 27. i content of not greater than seven percent 
: ighnenennnes =e $50. 00 $29. 00 if J.) See 6 to 16... oa op io as of the time it leaves the Sain’ senicos 
ig paabanshedeies rap ao oo o , eee 6 to 16..... 37.00 46.00] the additions shown in the table on page 
STII] 68.00} = 5600 | 42.00 29.00 ee 
Sa 71.00 59.00 a. For all one length, 8’ or longer add $2.00. For kiln drying the lumber to a mois- 
 ceaeeagaaieg: 76.00 64. 00 49.00 |.......... For all 10’ to 16’, add $0.50 ture content greater than seven percent 
For all 12’ to 16’, add $1.00. but not exceeding 20 percent, one-half of 
For all 14’ to 16’. add 81.50. the addition permitted in the KD table, 
HARD MAPLE BROWN ASH or $4, whichever is the greater sum, may 
a be added. 
| No. 3A | | = | | Inspecting, grading, and measuring 
Thick- No.1] No.2} Com- |No.3 | Thickness | FAS | Select _, za 2 izes after kiln drying: five percent of the 
FAS lects|) Com-| Com-| mon | Com- (inch) } : = — a tao a. f. o. b. mill price of the lumber in a rough 
(inch) mou | mon | and | mon | air dried condition. This addition may 
Sound ——s | "1 be made only where the seller performs 
ig. aaiwniea SS = 3 ot sn 0 | = - all three of these services, at the request 
ae $78.00 |$58. 00 00 00 ' eee ; ‘ : ) of the purchaser, after kiln drying. 
ern 99 83.00 | 63.00 ts te .t- VA. eneeeers 85.0 | go $4 ao pe Anti-stain treatment: 50 cents. 
Ss nceeat 102.00 | 86.00 | 67.00 | 48.00 | 34.00 | 28.00 24 100.00 | i : ati The accompanying table appearing on 
dae 110.00 | 93.00 | 74.00 | 80.00 | 36.00) 28.0C piel patie 110. 00 a et ty: ae page 35 shows the additions which may 
iwiceds = =< 7. SE FRG! eae . 120. 0 | moa apis | aan be made for millworking. 
- eeneeser 9 4 4 4" > 4 peepee gpseeeat aeeoe | Standard Special Grade Prices 
seececeee . . ree Perro pooner _ Prices for 1,000 feet of Northern hard- 
Miscut BASSWOOD wood lumber in “standard special” grades, 
j _ as distinguished from “standard or near 
ae | o&.00 73.00 | 83.00 | 40.00 |........]...... Guia | standard” grades are as indicated in the 
No. 1 large table so designated on page 89. 
: Com- | No.2 | No.3 | These are rough air dried ices too. 
Thickness : \ ese are rough air dried price 
SOFT MAPLE (inch) FAS | Selects — — — Non-standard Special Grade Prices 
} , For this section “Northern hardw00t 
| Selects : 5 . 
No. 1 | lumber” includes all the items of lume! 
Thickness Common| No.2 No.3 inka ert iad [oo | in the species set forth in the above 
(inch) and Common} Common | }4 $55.00 | $49.00 | $33.00 | $24.00 tions of the regulation, but does not ‘n- 
Hy 72.00 | ae | a = ae clude the following items: glued stock, 
nner —\* | 2 1 “ ° . moulding, shiplap, risers, step trea‘s, 
| | 85.00 | 75.00} 50.00 37.00 | $28.00 J . P : , siding, 
1... 2-2-2. $71.00 | $51.00 | $37.00 $27.00 | 134 | 90.00 | | 54.00) 41.00 | 29.00 thresholds, handrails, bevel drop sidi's5, 
 eraenene: 76. 00 56. 00 41.00 28.00 | 1'4 | 93.00 83.00) 58.00! 43.00: 2.0) flooring, switch, cross and mine ties, mine 
amen 84. 00 61. 00 46.00 29.00 | 2 | 98.00 | 88.00, 69.00 | 44.00; 2.00, material, small dimension stock, lath. 
ERS 91.00 66. 00 47.00 30.00 | 21% 104.00 | 94.00 | 76.00; 52.00 Maximum Prices for Combination Grades 
| Se ne 109.00 | 99.00 | 81.00 | 57.00 Where Northern hardwood lumber !}5 
i 2 Sao HS sold on a Log Run, Mill Run, or No. | 
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Common and Better grade for which no 
maximum price has been established 
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Kiln Drying Additions (To moisture content not greater than 7 percent) 



















































































therein, the maximum price shall be the 
maximum price established for the lowest pecies 6”, %”, ” th 1y%" 1%” ia 24” eS 
grade of lumber contained in the stock ® K” thten 1” thick thick thick 2” thick thick 3” thick 
that is sold on such special inspection 
grade. The seller, however, may grade Basswood 
and ship the lumber on the standard a... $5. 00 $6.00 $7.00 $8. 00 $9.00 $11.00 $13.00 
grades included in such special inspection Soft Maplke........ ...... p : , ‘ : 
grade and invoice the footage in each of | re 
the standard grades at a price not to ex- By S SE ee 
ceed the maximum price established in Wen... .---------------- 5. 50 7.50 9.00 10.30 1 1 ‘ 
this Regulation No. 223 for the respective Herd oo rereesemaenins _ — tied 
standard grades. MPP. «oon nnwwrses 
Items Other Than Combination Grades a be . 
These prices are determined by adjust- ° . ege 
ing the maximums established herein for Millworking Additions 
the most comparable standard or standard 
special grade or item in accordance with Surfacing} Surfacing 
the differential or differentials which were Surfacing| 1 or 2 lor 2 Surfacin Dressed | Resaw- | Resaw- Rinnie 
employed or would have been employed by Species lor2 | sides and| sidesand|""" see" | and | ingone | ing two oman Bundling 
the producing mill during the period of sides | resawing | resawing matched cut cuts 
Oct. 1 to 15, 1941. The conditions about 1 cut 2 cuts 
submitting reports of this procedure to — 
the OPA are identical with those in the ee 
softwood order appearing on these pages —— 
and may be found there. "aa 
The provisions for determining deliv- Rock Elm........ $2. 00 $4.00 $6. 00 $4. 00 $5.00 $2.00 $4.00 $1. 50 $1. 50 
ered prices are the same as in most pre- Soft Elm.......... 
vious lumber price regulations.  Esti- pase ap be. seers: 
mated weights for Northern hardwoods in on aplc....... ; 
a green or rough dried condition from Basswood......... 1. 50 3.00 4.50 3.00 3.00 1.50 3.00 1.50 1. 50 
STANDARD SPECIAL GRADES, SPECIFIED WIDTHS, AND SPECIFIED LENGTHS 
[In specified hardwood species] 
Maximum 
additions to 
maximum price 
, : ’ established in 
Species Grade or designation Thickness Widths Lengths Maximum price oat for 
umber in 
corresponding 
standard grade 
and thickness 
Inches Inches Feet 1,000 feet 
Basswood...... No. 2 Common and Better--.-. “Ee a ee ee SE Saba ee. 
No. 2 Common........_...-.--- TET A: SS  eeeeoaaeaee ee. ee ae 
| Sy 5 CROs: SRR | Rickie NE ee ae ee OS $5.00. 
ea Ht and thicker. ...| Regwer............-...2.- a ,, EES | BS ee: $6.00. 
No. 1 Common and Better....-} All_............__. OE a epee, (See ee eee $7.00. 
No. 1 Common and Better.....|_................... 10 and wider............-. an TE: ORES AS EE $15.00. 
No. 1 Common and Better.....|............_..____..- eee: dU lll EE eee en 330.00. 
Se  -s  ~« ae 2 fT eee See eee 8 —'t eT $4.00. 
Common. ting). 
Venetian Blind Stock.......... WE ns Wh wn townwceascuewsaesuwescndibecosutessceuaxschckaesems ne eee $5.00. 
NEES | ea STi Sees Ss ees et ss ee 
No. 1 Common Key Stock..... SERGE: OPTRA): Pe I Rs Oe sus ca omacreee 
FAS Key Stock................ EES ES RSE ‘SER eet ss res 
No. 1 Common Key Stock. ..-- | Se, ee ee AE ets 
1 and 2 Face Clear. ............ Senin Ces _ SEE 6 to 16. eRe 
ir 2 ae « eaeeeneeenans: Ramet Cw e...... a eae 
OR. ccccecsce Selects and Better............-- fend 1é.......... 45% 8 and wider (10% to | 45% 14 and 16... For each 10% of 8” and | $2.50 
15% 10 and wider). wider in excess of 45% 
Selects and Better.............- | ne 45% 8 and wider (10% to | 45% 14 and 16............. For each 10% of 14’ and $2.00. 
15% 10 and wider). 16’ in excess of 45%. 
Straight-grained, free from $20.00 
cross-grained or curly stock: 
| eee ert Ose ee Ene eee BD iced ccececwsucue 
No. 1 Common and Better...|1.................. 4and wider........... | eae ee Set 
No. 2 Common and Better...|1...... tists 4and wider............... EE: i, Sa 
No. 3 Comapem..............- Pee ee. 4 and wider..............- apr eeee:  Saaaeeres punmeeer 
No. 2 Common and Better...| 14%4................ © One Wilet.... .....0cccas- . iets at ois cS cnlmatineis 
1 and 2 Face Clear........... | SR AAS: | Sl ea Sis: eae ase 
1 and 2 Face Clear..........- BS ie sheer ad — SEDER. 3 NE - See 
D FOGG CUOP . onnc cccececcccse wee: _— ERE ERLE: eee: aan Seta. 
2 Fase Cleer.................- ieee EEOC. ees De iicuds-eoruuase 
SS) eee | aoa REE. eg cna su rau cyuee RES 
No. 2 Common.............-- ieee | aa eae ee Ep ee: 
No. 3 Common.............-- ee ee ee | SR ar nas. MT 45243 acaweadeadicee eS ee 
No. 1 Common..............- le SE shel. 5 | RE Gea _ SS eae BN gs Sacsnmaciocmios 
No. 2 en ea: aera: EEL TS RES hs <u aoasaeaue 
No. 3 Common............... Cae aS We eect iden hee pie od a RS RES 
Selected Red | Birch EEE ROR, SEO, Te EE RR ae $20.00. 
Hard Maple.-..| 1 and 2 Face Clear............. ie peT Ce | ERROR: ESAS AS ES:  REOESAORRED ELS: 
1 and 2 Face Clear. ..........-- i nates: eons RE he eee 
egg” ae eee | eee | eRe: ERED Sea . ese 
+ 1 Common and Better— cael thicker...... TS RES. SUNN  caceceesencessaves 
FAS. Birdseye Serene a 1 and thicker... -- is cancduiecuce ase Gs ncvictcueeneteienaseaeseabeustenenseeteeel $25. 00. 
No. 1 Common and Better | 1% to 2%._.......- ss Rae | SERS, CR AEE NS $10. 00. 
Heel Stock. 
No. 1 Common Flooring Sonat. is ee he 4and wider. .............-. res Sh cna tgeseeaeeekins 
No. 2 Common Fiooring 8 aie 4and wider. .............. lS eee  =—lC eee 
No. 3ACommon Flooring ok. EES GR es 4 and longer............---. eae: 
No, 1 Common Flooring Stock.| 114..............-- a. eae Send MON. ....<.<.-6.-- BE Seon cab ecconeeacees 
No. 2 Common Flooring Stock.| 1}4...............- . , eee 4 and longer.............--. IL (oc nessvensseacsdnne 
No. 3ACommon Flooring Stock.| 14..............-- 4and wider. .............. @anO WON .......-.....;. eee 
_ se, SRE Sieroter (fica ky: EAT: OL AR $20.00. 
Oe EES RAI: RE OS SORE SE OS EO SO Re SE. $15.00. 
2 ee |S eSRRRRERET, SOOM ie ee OR SR $10.00. 
| a pRRReESE ss SEITE OT sie Ree Or SS ee $7.00. 
Straight NLS LEASE, TAREE NELLA, ELLA EERE PLE LO, EERIE IOS EE $20.00. 
unction with No. 1 White, 
0. ee and No. 
stright G ht Geata in contenstion b su isnmmncaisiebe austin: noth abesavcbinblecbedes eee eee eee $10.00. 
w 
White < e No, fn a No. 3 
White). 
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STANDARD SPECIAL WIDTHS AND LENGTHS IN ALL HARDWOOD SPECIES 


Except as otherwise provided 





Width and/or length 





5°’ or 6” and wider; 8’ and longer... - 
1 and longer or 12’ and longer 

‘7 and wider; standard lengths. --_--.--- 
8” and wider; standard lengths. -_-..--..- 
9’’ and wider; standard lengths... _. - : 
10’’ and wider: standard lengths : 
12’ and wider; standard lengths... --- 
11” and wider; standard lengths... -. 
12’ and wider’ standard lengths. - ..-. 





1 Add to FAS price 





Graae 


Maximum addition 

to maximum prices 
established in 

§ 1382.163 for lum- 

ber in correspond- 

ing standard vrade 
and thicknes: 





No. 2 Common a a 
No. 1 Common and Better 
No. 1 Common and Better... 


No. 1 Common and Better 
No. 1 Common and Better... _- 
Step Flank : 

Step Flank 








No. 1 Common and No 2 Common 


No. 1 Common and Better.........- 


wn 
Nr 


SRRERS ow 
S2ZSSS=SESSE 


Pwws 








All one width. Same price as for the’same width and wider, except asSpecifically n-ovided for 
6’ and shorter.- Deduct $2.00 except where otherwise specifically provided for f 


Which transportation charges may be es- 
timated are as follows: 
Pounds 
per 1,000 


feet BM 
og ae ree ee ee 3,300 
PEE sxtterd ease ones e bin weeae 2,500 
IIE 5 ariushia. ai ait caver tg ah fairing ech nonstate 4,000 
SE seas eth dO De De EOE eesas 4,000 
RE a hn he Rie eee we Soe Ge 4,000 
ere ere ee eer 3,200 
SNe SED 2b be eccxredeeceewe sowesc 4,300 
PE SED shox ce Oerecewuews eeenews 3,700 


SUED ek dal Gnd bead eeee aah sees eens 4,000 
To find the estimated weights for the 
same lumber in a_ kiln dried condition, 
decrease the average weights listed above 
by the average difference in weight be- 
tween air dried lumber and kiln dried 
lumber in the species shipped, as deter- 
mined by the experience of the mill. 


Amendment Completes 


Job of Putting Ceilings 
on West Coast Lumber 


For the sixth time Maximum Price Regu- 
lation 26 concerning Douglas fir and other 
West Coast lumber has been amended. The 
most recent provisions set up a basis for 
computing the top prices that may be charged 
for grades and classes of lumber recognized 
by the WCLA’s latest grading rules and the 
PLIB’s “N” list (export grading rules) for 
which no maximum price had previously been 
established by MPR 26 or its first five 
amendments. 

According to the text of Amendment 6 
these prices shall be computed in the follow- 
ing manner: 

For the select grades (D and better) the 
seller shall determine the difference in the 
price which he received for the item to be 
priced and the price which he received for 
1 x 4 V.G.B. and better R/L dry flooring 
during the first month prior to October 1, 
1941, in which sales of both items were made, 
and after determining this difference, he shail 
add or deduct, as the case may be, this dif- 
ference to or from the maximum price of the 
1x4 V.G.B. and better R/L dry flooring 
established in MPR 26. 

For grades other than select grades the 
seller shall determine the difference in the 
price which he received for the item to be 
priced and the price which he received for 
3 x 4—16 No. 1 Dimension, S4S, dry, during 
the first month prior to October 1, 1941, in 
which sales of both items were made and 
shall add or deduct, as the case may be, this 
difference to or from the maximum price of 
2x 4-—16 No. 1 Dimension, S4S, dry as es- 
tablished in this regulation. 

The tentative maximum price obtained by 
application of the appropriate method «hil 


be submitted to the Lum‘er Branch of the 
Office of Price Administration in Washing- 
ton, D. C., within 10 days of the use of such 
price together with certified copies of the in- 
voices of the sales which were used to deter- 
mine the maximum price. If within 30 days 
after receipt of the request for approval the 
OPA does not adjust or require further jus- 
tification of such maximum price, the price 
shall be considered approved and shall there- 
after be the maximum price for that seller. 
Pending such approval, the seller may de- 
liver the lumber and receive payment there- 
for, subject to the condition that a refund 
will be made if the price is in excess of that 
finally approved by the Office of Price Ad- 
ministration 

No addition may be made for workings, 
specifications, services, or extras not ex- 
pressly provided for in MPR 26: provided. 
that the seller may apply to the Lumber 
Branch of the Office of Price Administration 
in Washington, D. C., for approval of addi- 
tions for workings, specifications, services or 
other extras not provided for. In such ap- 
plication the seller shall describe in detail the 
workings, or other extras not provided for 
together with a statement showing how the 
addition requested was determined and that 
the proposed addition was regularly madc 
immediately prior to October 1, 1941, for the 
particular or similar working, specification, 
service or extra together with a certified 
copy of order or invoice of a representative 
sale on which such an addition or similar 
addition was made. Pending approval of 
such addition, the seller may quote and de- 
liver at a price which is agreed by the par- 
ties to be subject to adjustment to the price 
approved by the Office of Price Administra- 
tion, but the seller may not accept payment 
and the purchaser may not make payment 
until approval of such addition in writing has 
been received. 


Amendment to Southern 
Hardwood Box Lumber 
Regulation 


Amendment 1 to price regulation 176 con- 
cerning rotary cut Southern hardwood box 
lumber makes the following provisions : 

The provisions of Maximum Price Regu- 
lation No. 176 shall apply to the following 
sales or deliveries of rotary cut Southern 
hardwood box lumber : 

All sales or deliveries of rotary cut South- 
ern hardwood hox lumber, either in prime 
sizes or cut to box-part finished sizes, where 
such rotary cut lumber is shipped from an 


operation which after Oct. 1, 1941, sold any 
prime sizes of rotary cut Southern hardwood 
box lumber. 

All sales or deliveries of rotary cut South- 
ern hardwood box lumber, either in prime 
sizes or cut to box-part finished sizes, where 
such rotary cut lumber is shipped from an 
operation which after Oct. 1, 1941, priced 
and sold any portion of its rotary cut South- 
ern hardwood box lumber on the basis of 
board foot or surface foot measure. 

Notwithstanding the above, the provisions 
of Maximum Price Regulation No. 176 shall 
not apply to the following sales or deliveries 
of rotary cut Southern hardwood box lum- 
ber: 

Sales or deliveries where shipment is from 
an operation which after Oct. 1, 1941, did 
uot sell any prime sizes of such rotary cut 
lumber or which after Oct. 1, 1941, did not 
price and sell any such rotary cut box lumber 
on the basis of board foot or surface foot 
measure, 

Sales or deliveries of rotary cut Southern 
hardwood box lumber which have been 
unitized into box parts by stitching or nail- 
ing. 

Sales or deliveries of rotary cut Southern 
hardwood box lumber which is included with 
sawed lumber in complete (full) box shook 
package units, each of which is ready to be 
assembled. 

Shipments pursuant to an order of less 
than 5,000 board feet of rotary cut Southern 
hardwood box lumber. 

Sales or deliveries of rotary cut Southern 
hardwood box lumber to a purchaser if prior 
to July 6, 1942, such lumber had been re 
ceived by a carrier other than a carrie: 
owned or controlled by the seller for ship 
ment to such purchaser. 

The maximum f.o.b. mill price for 100! 
feet of Southern hardwood box lumber noi 


cut into box-part finished sizes shall b: 
as follows: 











Length 
Thickness (inches) 
Less than 62] 62 inches or 
inches over 

$51. 00 $53. 5 

51.00 §3. 5! 

50. 00 §2. 5 
50. 00 52. 50 
49.00 61.45 

49. 00 61. 45 














For cottonwood, add £3 U0 per 1,000 board feet, 


Grading rules for rotary cut Southern 
hardwood box lumber are as follows: 
Only those cutdowns and cutbacks that 
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actually accumulate in working out defects 
in the logs and rounding the logs used in 
filling a particular order may be shipped 
against that order. Such cutdowns and cut- 
Lacks shall have the same maximum price 
as prime size stock in the same length and 
thickness as the cutdowns and cutbacks. 
Standard cutdowns in widths shall run in 
multiples of 2”, the narrowest width to be 4”, 


Standard cutbacks in lengths shall’ be 
54”, 48”, 42”, 36, 32”, and 27”. 


Amendment to Douglas 
Fir Plywood Price Ceiling 


Amendment one to MPR 13 concerning 
Douglas fir plywood has made the follow- 
ing changes in the prices for that com- 
modity. 

Maximum prices for plywall in widths 
of 48 inches and in lengths of 60, 72, 84 
and 96 inches. 





Price per M sq. ft. 
f. 0. b. mill 





Straight | Less than 
carloads carloads 





He" 3 ply. 82S to 4"... $30. 00 $31. 20 
Ho" 3 ply S2S to 36’ .........- 40. 50 42. 90 
%e" 5 ply S2S to 4”___......- 54. 50 58. 15 
yr" studding strips (per M 
ae 5. 30 5.30 











For panels in widths of 48” and in 
lengths of 9’, 10’, 11’, and 12’, the follow- 
ing additional charges may be made: 

$5.25 per M. Sq. Ft. for 9’ lengths. 

$8.00 per M. Sq. Ft. for 10’ lengths. 
$13.25 per M. Sq. Ft. for 11’ lengths. 
$16.00 per M. Sq. Ft. for 12’ lengths. 

Maximum prices for plypanel—sound on 
me side in widths of 24, 30, 36 and 48 
inches and lengths of 60, 72, 84 and 96 
inches are as follows: 




















Price per M sq. ft. 
f.o. b. mill 
Straight | Less than 
carloads carloads 
aad 3 ey Ss 828 to ys” or 4”"— 
to Ke": 
4 a Aa eee $33.15 $36. 35 
30” and 36” width.........-- 34. 15 37. 30 
=... = eReeaeeee 36. 00 39. 35 
Ko’ 3 ply S28 to": 
 . eee 29. 65 32. 85 
30” and 36” width..........- 30. 65 33. 80 
» Seas 32. 50 35. 85 
He 3 Ply — to 36”: 
cialis maaeeieeniel 40. 75 44. 95 
30” pi 80? ss NS 41.70 45. 95 
48” width_. EEE 43. 55 47.95 
~~ 5 ply 828 to “14”; 
a 56. 45 62. 05 
30” and 36” width........... 57. 35 63. 00 
i ee 59. 20 65. 10 
Ye” 5 ply S2S to 56”: 
<< _ 67. 45 74.15 
30/’ om af NE 68. 40 75.15 
48” width____- saiaiiaiininiei 70. 20 77.15 
'%6" 5 ply 82S to 34" 
Se Hvis cecencccanes ew 76. 75 84. 25 
30” and 36” width........... 77. 60 85. 20 
GP SE siwianccsrtawesene 79. 40 87. 25 
Prices per M sq. 
ft. f. o. b. mili 
Straight Less than 
Carloads Carloads 
” 3 ply POUR. ....0000 $27.00 $28.10 
%” 3 ply rough......... 32.00 33.45 
%” 3 or 5 ply at mill’s 
OPtion FOUR 2.66. 600% 42.15 44.70 
58” 3 or 5 ply at mill’s 
Option TOUBR ...c6ece 52.25 55.65 
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Northern Softwood 
ege 
Ceilings 
(Continued from page 31) 

computed by adjusting the maximum price 
established in this regulation No. 222 for 
the most comparable standard grade or 
item in accordance with the differential 
or differentials which were employed or 
would have been employed by the mill 
during the period of Oct. 1 to 15, 1941, 
subject to the following conditions: 

Within 30 days of entering into a con- 
tract of sale for material of this type the 
mill must file a report with the Lumber 
Branch of the OPA, Washington, D.C. on 
Form 322:1 giving full details and an ex- 
planation of the transaction. If nothing 
is heard from the OPA within 30 days the 
submitted prices can be considered to be 
approved. Pending action by the OPA the 
mill can quote and deliver on this tenta- 
tive price, but payment may not be made 
and accepted until the passage of time 
indicates the approval of the price by the 
OPA. In subsequent sales of such special 
stock the mill need not file a report with 
the OPA if the price is no higher than 
the approved one. 


Transportation Charges 


Provisions in regard to adding trans- 
portation costs to the mill price are iden- 
tical with those in most other price ceil- 
ing laws. As indicated before prices of 
lumber imported from Canada are set as 
of f.o.b. Spokane, Wash. or Baudette, 
Minn., and transportation costs are figured 
from these points. 

In the case of MPR 222, as with most 
other previous price regulations, a table 
of weights upon which transportation 
charges may be estimated has been es- 
tablished. This table follows: 








oe 
white 
White am — 
pine an : 
eastern | Pine 
spruce 
4/4—per MBM Dds. Lbs. Lbs. 
eens 2, 400 2, 400 | 2, 500 
sis. aa __, SESE 1, 900 1,900 | 2,000 
$48, S28 & CM, Ceiling 
Drop Siding, Shiplap:.-.-.. 1, 800 1, 800 | 1,900 
5/4 and Thicker—per BM 
OS one 2, 500 2, 500 | 2,600 
S1S, S28, i Rees 2, 200 2,000 | 2, 200 
S48, S28, & CM......--.-- 2, 100 1,900 | 2,100 
Plank lt Timbero— per MBM 
PE SNe ee 3,000 | 3, 200 
sis, S28, SISIE, S48, S28 & 
TEES Ae 2, 400 | 2,700 


CM 
Bevel Siding—per MBM....-- | eS aS 
Lath (dry)—per M pes. 




















Lbs. per 

MBM 

ZS” DRO, FOU 46s esicieeesswsaen 3,000 
3” plank & 4x 4to 8 x 8, SISIE..... 2,700 
S” wim, Bee OF BOG ok nie os sscccaces 2,500 
ax 20" te 23 X28, SOUR 6s. ccc 3,500 
* = 10” te 12 &. 187, BIBI oo. siks 3,200 
£20" te. 3S SI, GAB one ocikicens 3,000 
x 2" te 6 © OS" POM kk eceaees 3,000 
BD” MRCCO GEU, TON 6.6.66 6 si0:ce. seals 2,200 
2” piece Stull, BIS OF BIG. .:i0siccccivs 2,200 
2” piece stuff, rough or Sit .....s.- 2,500 
3” piece stu, S48 or DEM. .....0.00 2,009 
a THORNE, WOE a ons 6s sch waeeseecas 2,500 
A Pees, EU OF TR aio. cikcaicin ace ace 2,000 
Shiplap, D&M, or drop siding........ 1,800 
STE TRCN. hic hi So S400 4 UTR Oe 1,500 
Per M 

Pes 

ee ee ee ee 500 
Be WO: kis. o wmciee-pace-ctene lathes aes 325 


The estimated average weights for 
Northern softwood lumber in a kiln dried 
condition shall be the average weights 
established in the paragraph above de- 
creased by the average difference in 
weight between air dried lumber and kiln 
dried lumber in the particular species 
shipped. 
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PINE and FIR 


FROM THE TOP 
OF THE WORLD 


This is the lumber from Alamo- 
gordo. It’s cut from timber that 
grows at an altitude of 10,000 feet. 
Victory lumber, helping to supply 
the wartime needs of America. The 
modern mills of Southwest Lumber 
Company produce choice quality 
products in Douglas Fir, White Fir 
and Ponderosa Pine. Dimension, 
Timbers, Ties, Lath, Yard and Shed 
Stock, Siding, Mouldings, Box 
Shook, Crating. 


_ caret es penenatn 


Way 


Lumber Company, 

Manufacturers of 

“BILTMORE” 
F LOOR ING 


“BILTMORE” 
HARDWOODS 


Yellow Poplar— 
Basswood, Chest- 
nut, etc. 


Pisgah Forest, N.C. 










Western 
Lumber Products 


Prompt, efficient shippers of big 
mill, excellent quality. rightly- 
priced Fir, Hemlock. Cedar, 
Spruce, Red Cedar omg Idaho 
White Pine, Ponderosa e, Cali- 
fornia Sugar Pine. We strongly 
subscribe to belief that a SATIS- 
FIED CUSTOMER is greatest asset 
of any institution. 


J. G. Kennedy Lumber Co. 


Henry Building, SEATTLE 
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Northeastern White Pine Put 
Under Ceiling 


Maximum Price Regulation 219 which be- 
came effective Sept. 19 has as its stated pur- 
the establishment of ceilings on the 
prices of all Northeastern softwood lumber. 
However prices for Northeastern white pine 
were the only cataloged, prices for 
other species defined in the act as North- 
eastern softwoods being left as established 
in the General Maximum Price regulation 
until MPR 219 is amended to include specific 
prices for them. 

As defined in the regulation Northeastern 
softwood lumber is lumber of the following 
species which is produced in the States of 
Maine, New Hampshire, Vermont, Connecti- 
cut, Rhode Island and Massachusetts : North- 
eastern white pine, Northeastern Norway 
pine, Northeastern hemlock, Northeastern red 
spruce, Northeastern black spruce and North- 
eastern white spruce. 

Actual are 
table herewith. 

Many provisions of MPR 219 are identical 
with those in all other price ceilings on 
lumber. Other facts worth knowing which 
pertain particularly to this ceiling regulation 
are as follows: 


pose 


ones 


prices those set forth in the 


“direct 
be classified 
2000 feet of lumber 
and if the purchaser request: 
delivery to a point not more than 20 miles 
from the mill at which the shipment origi- 
and if the sale is to a contractor or 
consumer for use in construction, remodeling, 
repair, remanufacture, etc., and not for resale 
in substantially the same form. 

No addition may be made to the estab 
lished prices for grades, workings, specifica- 
tions, 


These prices are not applicable to 
mill retail sales.” sale may 
as such if not more than 
is involved; 


nates; 


services or extras not expressly pro- 
vided for in this regulation No. 219. How- 
ever the seller may apply to the Lumber 
Branch of the OPA in Washington for ap- 
proval of such additions which 
specifically provided for. 


are not 


Where 


soid 


Northeastern softwood lumber is 
on a combination grade for which no 
specific maximum price has been established 
1 219, the price shall be the maximum price 
of the lowest grade of the combination. How- 
ever if in shipping the seller invoices the 
tootage of each of the standard grades in the 
combination shipment separately, he may 
charge the maximum prices established here 
tor each of the respective standard grades. 


On F.A.S. sales to Lend-Lease Adminis- 
tration, British Purchasing Commission, 


British Air Commission, and other Govern- 
ment agencies or their contractors, an ad- 
dition ot $3.50 per M feet may be made for 
marking, bundling, assembling, switching, 
unloading, tallying, dock insurance and other 
services necessary to the proper dispatch of 
off-shore cargo of lumber. 

“Round edge lumber” means Northeastern 
white pine lumber which is sawn or pro- 
cessed by sawing two sides without sawing 
or otherwise processing edges, “Square edge 
lumber” means Northeastern white pine lum- 
ber which is sawn or processed square on 
four 

Every person 


sides. 
who, during any calendar 
month offers or agrees to sell, sells or de- 
livers, or offers or agrees to buy, or buys 
or receives a total of 34,000 pounds or more 
Northeastern softwood lumber shall keep 
a complete record of every offer, sale or 
purchase for a period of not less than two 
years. 
LOG RUN 
aad ee ated arllboas Bee aie 
RULES 
(1) Random lengths shall include all odd 
lengths from 6’ to 16’ (7’, 9’, 11’, 13’, 15’). 


” 


$/4” and thicker 


(2) 1° x 4” and wider must average 
7” to 8” in width. 
‘ . 
(3) 1” x 5” and wider must average 


8” to 9” in width 
(4) 1° x @ 


least 9” in 


and wider must average at 
width. 





Northeastern White 


Pine Ceiling Prices 


TABLE 1—4/4” ROUGH, DRY, RANDOM LENGTHS 















































C Select D Select 7", 5 a No. 3 No. 4 No. 5 
and better | and bettcr Comms Common | Common | Common 

” x 3 etiibipints iasteabinatinliapinalieatitee a oe 7. 00 $67. 00 $50. CO $38. 50 $33. CO $29. 00 
 S 4 pahucegnadeendubiiemduembensens 76. 50 66. 50 47. 60 38. CO 31. 60 24. 00 
v 77. 50 67.5 47. 50 37. CO 32. GO 24. OU 

, 79. 00 69. CO £0. £0 40. 60 36. CO 28. 50 

7 7Y¥. CO 69. CO 50. 50 40. 00 36. 60 28. 50 

$2. 00 72. 00 £3. CO 40. 50 36. £0 29. 50 

82. 00 72. CO 63. 00 40. 50 36. 50 29. 50 

87. 00 77. 60 53. 00 42. £0 3. FO 29. 50 

$7. 60 77. GO 53. 60 42. £0 36. 50 29. 50 

a | ¢9. 00 89. CO 63. GO 48. CO 38. 50 30. 50 
1” x 13” and wider. 102. 60 92. 00 6A. CO 49. 00 49. CO 33. 00 
1” x 4” and wider 80. 00 70. 00 51. &0 39. 75 35. 75 28. 50 
1” x 5” and wider $1. 50 71. 50 §2. 50 40. CO 26. 00 29. 00 
1” x 6” and wider $2. CO 72. 00 53. 60 40. £0 36. 50 29. 50 

TABLE 2—ADDITIONS FOR THICKER THAN 4/4” 
C Select | D Select as “ No. 3 No. 4 No. 5 
and better | and better Common Common | Common | Common 

5/4” to 8/4” Ken scququssaneneesecosseons 10. 00 10. 00 7. 00 3. 00 2. 00 2. 00 
9/4” end thicker 15. 00 15. 00 8. 00 3. 00 3. 00 3. 00 
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DIFFERENTIALS 
wean Deduct $2.00 per 1,000 
board feet. 
(2) For specified lengths Add $2.00 per 1,000 
board feet. 
taieiee Add $1.25 per 1,000 
board feet. 


(1) For Green 


(3) For bundling 


The following additions for milling North- 
eastern white pine lumber, processed square 
edge, where shipment originates at the mill, 
may be made: 


TABLE 3—MILLING CHARGES, PER ITEM 

















Per 1,000 
board feet Net 
charge 
per 
Items Lots | Lots | item, 
6,000’ | 1,000’ | under 
or to 1,000’ 
over | 4,999’ 
; $3.25 | $3.25 
k 3. 25 3. 25 
Sy L 4. 25 4.25 
ee aes 4.00 | 4.25 4. 25 
S15 and ¢lip to exact length...-- 3.25 | 3.50 3. 50 
82S and clip to exact length.....| 3.25 | 3.50 3. 50 
84S and clip to exact length.....| 4.25) 4.50 4. 50 
Clipping only to exact length....' 3.00 | 3.25 3. 25 
Read 1 side add to S4S__._.._._. $1.00 | $1.25] $1.25 
Bead 2 sides add to $48 __.___._. 1.60; 175 1.75 
S2S and resaw l cut_____...._... 5.50 | 5.75 5.75 
S4S and resaw lcut_............ 6.50 | 6.75 6.75 
S2S and resaw 2cuts__.......... 6.50 | 6.75 6. 75 
S48 and resaw 2cuts.__....._..- 7.50 | 7.75 7.75 
Resaw rough—1 cut___.___..__.. 4.00 | 4.25 4. 25 
RKesaw rough—more than | cut, 
ee 2.25 | 2.50 2. 50 
Resaw 1 cut and S2S each piece..| 6.50 | 6.75 6.75 
Resaw 1 cut and £4S each piece..| 8.25 | 8. 50 8. 50 
Rip _ t.., ————— aes ee 3. 00 
S45 and bevel resaw_.....-... cnt ee 6.75 6.75 
Siding to pattern.__.._...-.... ot ewe, 2 8.75 
Other patterns 4” or w ider..-..-| 850 875 8.75 
Cross cutting—per cut_.____- 1.00, 1.25 4, 25 
For dressing thicker than stand- 
ard, for each 142” add to above 
charges Mian ene creaeed - £0 75 075 











The following estimated weights for dry 


lumber (even though hicher than actual 
weights) may he used in computing de- 


livered prices. 


ESTIMATED WEIGHTS PER 


THOUSAND FEET—DRY 
Pounds 
MUNIN ccs orgicc nae seal we caataear anes crarn Oro 2500 
RR Ng cs Sic Aarne ate Raa 2000 
Dea aaa or as aera ai visita aii Wh gists enor ae eataarets 1800 


(1) Green lumber 
upon actual weights. 

(2) The following definitions apply to thi: 
paragraph: 

“Dry” lumber is lumber which contains : 
mosture content not greater than 19% 
weight. 

“Green” 
a moisture 
weight. 

The maximum prices for Northeastern 
white pine lumber, processed round edg: 
f. o. b. mill where shipment originates at th 
mill, shall be as follows per 1000 feet boar 
measure : 


may be shipped only 


lumber is lumber which contain 
content in excess of 19% 




















Loaded 
Dry On ia on rail- 
sticks trucks — 
4/4” and thicker, log run...... $25.00 | $26.00 | $27.00 
_ | Ray: 15.00 | 16.00 17.00 
(1) 


The use of estimated weight of 325\ 
au 
ge 


Ibs. per thousand feet for freight chat 


for dry lumber is permissible. 
lumber 
weights. 


(2) Green 
upon actual 


may he shipped only 
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A PLEASANT RESULT 


There’s a pleasing result 
of Lowe Brothers fore- 
sight in consistently 
improving our manufac- 
turing facilities and ex- 
panding our research... 
it is our ability to serve 
dealers and their custom- 
ers, even under present 
conditions, with unsur- 
passed products like 
High Standard, Mello- 
Gloss, and Plax. 


THE LOWE BROS. CO. 
DAYTON, OHIO 





\y Low Brothas BW Le 

~ MTOR CO Melty-Btass 

a ‘ STANDARD SIMs 4085 
House pAINt WALL PAINT 


Leite Brothers 


PAINTS~VARNISHES 


QUALITY PLEDGED FOR LONG-LASTING PROTECTION AND ECONOMY 























r 


*% Exceeds the rigid strength specifications of 
the U. S. Gov't., States, Municipalities, railroads 
and industrial users. Top quality—yet reasonably 
priced. Sold thru leading jobbers everywhere 


PURITAN CORDAGE MILLS 


Incorporated 


L LOUISVILLE, KENTUCKY 
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ANY AMOUNT..ALL TYPES 
FOR 


WAR HOUSING 
OR sta feted / 





DELIVERIES NOW BY AMERICA’S 
LARGEST DOOR MANUFACTURER! 


a LEADER in the door business for the past 52 years, 
Wheeler Osgood, America’s largest door manufacturer, 
can supply your order completely and promptly—no 
matter how large or varied the order. Wheeler Osgood 
fir doors are uniform, super-strong, rot-proofed by 
nature and super-resistant to marring ... Do business 
with the leader—you will find it to your advantage. 


COLOR GRADED! Here’s a big aid in helping you speed 
up the handling of war housing orders. Wheeler Osgood’s 
amazing new “Color-Grading” system, called the “great- 
est idea in the door industry,” shows you at a glance the 
grade, style, size and surface of every door in stock. To 
the bottom rail of each door is attached a distinctive col- 
ored label describing it completely. On de luxe Grade A 
doors this label features the Wheeler Osgood guarantee. 





COLOR GRA Db fies D 
CW Wheeler oscoopsssx 


DE LUXE GRADE. A — Bright blue label bearing grade, size, 
style, surface, guarantee! Helps customers recognize quality. 


B! GeeereS noustas 1m = ——] 
WHEELER OSGOOD “boor 

MASTER GRADE B — Bright red label, bearing grade, size, 
style and surface. 


@ WHEELER OSGOOD “COLOR-GRADED” Grade A and B 
Douglas Fir house doors are built in strict accordance with 
U. S. Department of Commerce Standards CS73-38, CS91-41. 



















col FE RE. Wheeler Osgood Sales Corp. | 
Dept. 12, Tacoma, Wash. 

Gentlemen: Please send me free literature | 

on Wheeler Osgood ‘‘Color-Graded’’ Doors. | 


sic scai cuballighiiltantansdasunabacbabictliaiinexiabaes | 
A COMPLETE LINE OF INTERIOR [ilitismhsaiatiasiaasiasaiaatiaaiasttiaiaaiiaaeaeaaas a 
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Uncle Sam 
Still No. 1 
/ Lumber-Buyer 


With the ever-increasing use of wood in 
war production, it is good to know that 
America has the big timber and the big 
mills to produce lumber in big volume 
at high speed. A good part of the war 
lumber supply comes from the western 
softwood mills, of which there are many. 


Western Wholesalers 
Supply these Western Woods 


The Western Lumber Wholesalers listed 
below handle lumber and lumber prod- 
ucts in Douglas Fir, Ponderosa Pine, 
Western Red Cedar, Idaho White Pine, 
West Coast Hemlock, California Sugar 
Pine. They offer their facilities for quick 
distribution of lumber for military and 
war industrial uses. 





(Sawmill: Pine 


CARL SODERBERG —(Sarmill: Pine 
LUMBER COMPANY Pinctille. ores 


Spokane, 
Manufacturers and Wholesalers Washington 


WALES LUMBER COMPANY 
Old National Bank Building 
SPOKANE, - - - WASHINGTON 











110 Market St. SAN FRANCISCO, a 





DUNCAN LUMBER COMPANY, INC. 


Specialists in Heavy Douglas Fir Clear Cants 
and Shipdecking. 


SEATTLE, WASH. 


MAUK SEATTLE LUMBER COMPANY 


SEATTLE, WASH. 


HOMESTEAD BRAND 
WESTERN LUMBER MERCHANTS 


Morrill & Sturgeon 


Lumber Co. | nae 
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Canadian Firm Celebrates 30th Anniversary 


On Oct. 2, Thurston-Flavelle Ltd., Port 
Moody, B. C., celebrated its 30th anniver- 
sary. 

On Oct. 2, 1912, R. J. Thurston and Aird 
Flavelle took over the operation of the cedar 
siding and shingle manufacturing plant at 
Port Moody. At that time this plant had 
been operating five years under the name of 
the Emerson Lumber Co., Ltd. Thus for 35 
years it has been serving the trade with red 
cedar siding and shingles. 

At the time Messrs. Thurston and Flavelle 
took over, the plant was manufacturing 9 
million feet of cedar siding and 25 thousand 
squares of shingles annually. Last year, 
Thurston-Flavelle Ltd. produced 33 million 
feet of lumber and 90 thousand squares of 
shingles. 

Messrs. Thurston and Flavelle operated 
from 1912 to 1917 under the firm name 
Thurston-Flavelle Lumber Co. and in 1917 
the present limited company was formed un- 
der the name Thurston-Flavelle Ltd. 

During 1922 and 1923, the plant at Port 
Moody was greatly enlarged and practically 
rebuilt. Since then the plant has been con- 
stantly improved and modernized, making it 
one of the most modern cedar manufacturing 
plants on the entire Pacific Coast. 

The first president and one of the founders 
of the organization, the late R. J. Thurston, 
has passed to his reward. The present offi- 
cials of the corporation are: President and 
manager, Aird Flavelle; vice president, sec- 
retary and sales manager, W. Guy Flavelle; 
treasurer, F. R. Thurston. 

The company’s Honcr Roll of employees 





now serving with the Canadian armed forces 
is shown on two handsome panels adorning 
the office walls. It contains 70 names of 
men, all of whom volunteered for the service. 
Monthly purchases of Canadian war cer- 
tificates have been 
made by almost 100 
per cent of the pres- 
ent employees for 
the past two years. 
In all the 30 years 
of its existence the 





AIRD FLAVELLE 


President and Manager 





operation has been 
exclusively a_ pro- 
ducer of western red 
cedar lumber and 
shingles, principally 
bevel siding. It is 
one of the two im- 
portant bevel siding manufacturers of the 
province of British Columbia and has long 
enjoyed a good name among lumber dealers 
of the United States where a large bulk of 
its products have been marketed. The com- 
pany is still doing business with more than 
25 of the customers whom they served in 
1912 and continuously since then. To them 
they express special appreciation on this 30th 
anniversary of their relationship. 


- « « ASSOCIATIONS & CLUBS 





Memphians Golf and Elect 


The Lumbermen’s Golf Association of 
Memphis held its twenty-fourth annual golf 
tournament on Sept. 17, with nearly 150 
lumbermen and guests participating. This 
all day affair wound up with a banquet in 
the evening. 

Walter Babin was elected president for 
the ensuing year; A. L. DeMontcourt, vice 
president; and Harry A. Darnell was re- 
elected secretary-treasurer. 


Vermont Retailers Hold Annual 


The Vermont Retail Lumber Dealers’ As- 
sociation held its twelfth annual meeting 
on Sept. 3 at Fairlee, Vt., with one of the 
largest attendances in its history. E. R. Wig- 
gins, Springfield, president of the association, 
presided at the business session in the after- 
noon. 

Conservation Order L-41 as_ recently 
amended, Conservation Order M-208 and 
other Government restrictions, orders, rules 
and regulations were discussed by competent 
speakers, and secretary-treasurer Nathan W. 
Flint gave his report. 

The present officers were re-elected, as 
follows: President, E. R. Wiggins, Spring- 
field; vice president, W. R. Christopherson, 
Shepard Lumber Co., Burlington; and sec- 
retary-treasurer, Nathan W. Flint, Flint 
3ros. Lumber Co., Barre. 


Wholesale Distributors Discuss 
Price Ceilings 

National Wholesale Lumber Yard Dis- 
tributors’ Association met with officials of 
OPA in Chicago, Sept. 23, to discuss the 
problems of the industry and arrive at bases 
on which to predicate ceiling prices for hard- 
wood lumber distribution yards. More than 
200 lumbermen were present, and it was ex- 
pected that a committee would be appointed 
to refine the many suggestions made and 
submit them to OPA for consideration in 
making up the ceiling price schedule. 


Cincinnati Club Resumes 


Members of the Cincinnati Lumbermen’s 
Club will resume their regular meetings on 
Oct. 5 at the Cincinnati Club, according to 
announcements sent out by Secretary Carl 
H. Clendenning. United States Navy officials 
will be featured speakers, and recently taken 
combat naval pictures will be shown. 


Coming Conventions 

Oct. 19-20-21—National Retail Lumber 
Dealers’ Association, Drake Hotel, Chi- 
cago. Annual. 

Oct. 27-29—National Safety Congress and 
se ingame Hdars. in Sherman Hotel, 
Chicag 

Oct. 29. “31—Pacific Logging Congress, 
Multnomah Hotel, Portland, Ore. Annual. 

Feb. 4-5—Iowa Retail Lumbermen’s Asso- 
ciation, Fort Des Moines Hotel, Des 
Moines, Iowa. Annual Victory Merchan- 
dising Clinic. 
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War Service is Purpose and Theme 
of Hardwood Convention 


The War Service Convention, 45th annual, 
of the National Hardwood Lumber Agsocia- 
tion, held in Chicago, Sept. 24 and 25, was 
perhaps the greatest meeting in the history 
of the organization, both in point of achieve- 
ment and attendance. 

A strong patriotic theme motivated all the 
discussions and reflected itself in the many 
stirring addresses by carefully and skillfully 
chosen speakers. The sole purpose of the 
meeting, and one in which it succeeded fully, 
was to disseminate information desizned to 
aid manufacturers in keeping ha:dwcod pro- 
duction abreast of the war needs, 

The first speaker was Grattan O’Leary, 
newspaper publisher of Oitawa, Canada. He 
set the mood for all that followed with a 
stirring address entitled, “Democracy at the 
Barricades.” The speaker painted a vivid 
picture of the ruins of London and Coventry 
based on first-hand observation. 

D. C. MacLea, Baltimore, presided in place 
of President Gordon E. Reynolds, who was 
unable to attend because of illness. Mr. 
MacLea read the president’s annual report in 
which it was said that the convention was 
looked upon by the industry and by a num- 
ler of Government agencies as a necessity to 
permit the industry to function even more ef- 
ficiently. Mr. Reynolds stated that the Gov- 
ernment has a greatly increased faith in the 
hardwood industry because of what the as- 
sociation has done. He concluded with high 
praise for Secretary John W. McClure and 
his staff for the long hours and hard work 
which have made major contridutions to 
keeping hardwood production up, 

One of the strcnzest points made by Mr. 
Reynolds was that we cannot and will not 
win the war with a 40-hour work week, nor 
‘an we rebuild our country after the war 
m that basis. 

Secretary McClure high-spotted his report 
y pronouncing the association in sound con- 
lition in all respects. Finances are in such 
shape as to permit the association to do its 
part in the war program, and membership 
las increased about 14 percent. 

One of the features of the very few off- 
iours of the convention was the Victory Hos- 
‘itality Room operated by the Lumbermen’s 
Credit Association, Inc. Here, refreshments 
vere served, and comfortable and ample 
pace was provided for visiting. 

After a short recess for lunch on Thurs- 
lay, the afternoon session began promptly 
vith an address entitled “The Destiny of 
lardwoods,” by Dr. Nelson C. Brown, Sy- 
acuse, N. Y. 

Dr. Brown called attention to a number of 
new uses for hardwoods as indicative of what 
he future holds. Five types of American war 
lanes are now being made of plywood, and 
soon there will be twelve. One of the well 
snown British plans is made largely of birch. 
Wood in many places is replacing metal 
‘ears. The WPB has recently banned about 
800 items made of metal. Many, if not most 
f these can be made of hardwood. 

“Wood,” said the speaker, “has been dem- 
onstrated to be the most important single 
raw material of the future. Today hard- 
woods are actively replacing metals for many 
uses, They are likely to hold these markets 


in the post war era if the industry has vision, 
initiative and a plan.” 

The speaker urged concentration for the 
recapture of the hardwood markets on the 
following fields: furniture; ship building; 
hardwood truck bodies, which have already 
shown superiority to heavier steel bodies, and 
better shock resisting qualities; airplane 
bedies and parts including hardwood plywood 
Lodies, poplar and Sitka spruce, and lami- 
nated poplar propellors; automobiles, for 
which the ballyhoo for steel has not been 
entirely justified; exports after the war; the 
800 items formerly made of metal, which can 
be made of hardwood. 

For the future he also pointed to the pos- 
sibility of oils, medicine, clothing and food 
from wood, and refuted the charges of de- 
clining timber supplies and higher lumber 
costs. Some hardwood forests, he said, have 
been cut continually for 140 years, and to- 
day produce more and better lumber. 

The next speaker was Stanley F. Horn, 
Editor, Southern Lumberman, whose _ sub- 
ject was “Hardwoods After the War.” Mr. 
Horn enumerated a number of products once 
made of metal, now being made of 
wood, outlined a tremendous building mar- 
ket which will require a decade of 
the post war era to satisfy, and predicted 
savage industrial competition for markets 
after the war. He urged the industry never 
again to permit lumber to ke viewed in the 
popular mind as an undependable unreliable 
substitute, subject to easy disintegration and 
destruction. 

Under-Secretary of War Patterson, being 
unable to attend, sent Major Keith Morgan 
to represent him. Major Morgan expressed 
Mr. Patterson’s regret at being unable to 
attend this “very important war service con- 
vention.” He then quoted one of the leading 
Nazis, Goering, as saying that “To be with- 
out wood in war is nearly as bad as to be 
without bread in war.” 

Citing a number of uses for wood, not the 
least of which is the new glider production 
program, Major Morgan stated that the only 
answer the Army has for the current lumber 
production problem is that the six billion 
foot deficiency is needed, and they hope it will 
be made up and made up fast. 

The Army, said the speaker, has 800 uses 
for wood, and the Navy has 409 uses. The 
Army fights, flies, walks and sleeps on wood, 
and eats from it. Making frequent refer- 
ences to various American campaigns and 
battles of all wars to drive home his points, 
the Major concluded his stirring plea for 
more wood as vitally necessary to winning 
the war with a reference to the 30,000 young 
Americans taken prisoner in the Philippines, 
and paraphrased the slogan made famous in 
cur war against the Barbary pirates, by of- 
fering as a slogan for the prisoners of Ba- 
taan, “Billions for deliverance and victory, 
Lut not one cent for ransom.” 

On Friday morning, the program was 
crowded with speakers having vital messages 
for the hardwood lumberman. Under the 
chairmanship of Ben Ellis, Priorities Divi- 
sion, Lumber and Timber Products War 
Committee, the meeting was run off expedi- 
tiously, The first speaker was J. L. Muller, 
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Chief, Forest Products Staff, Bureau of For- 
eign and Domestic Commerce. 

“Today,” said Mr. Muller, “Fs the pro- 
logue to the future.” Citing the record of 
lumber production and consumption in: the 
past several years, he stated that the only 
answer to the production problem is_ in- 
creased production now. He said that there 
will be no let up in demand for lumber for 
war purposes during 1942. 


C. K. McDowell, Chief, Procurement Di- 
vision, Bureau of Ships, Navy Dept., asked 
hardwood lumbermen to change their meth- 
ods of manufacture in order to supply the 
Navy with what they need. His office is re- 
sponsible for procurement of all oak for 
Navy ship building. Logs eight to sixteen 
feet in length, he said, take care of about 60 
percent of requirements. Requirements for 
the other 40 percent run up to 40 feet. 


The speaker said that wholesalers have a 
very important part to play in the ship build- 
ing program. They can aid by financing, su- 
pervising production and spreading orders 
among the smaller mills. Washington is not 
staffed to deal with the multitude of small 
circular mills. Wholesalers who will go out 
and do the necessary job will get full Gov- 
ernment support. If the wholesalers cannot 
or will not do the job, the Government will 
be forced to. They prefer, however, that 
the wholesalers do it, because of_ their ex- 
perience. 

Ship building timbers, said Mr. McDowell, 
will be required in greater amounts than can 
be produced, but production will have to 
come. Some mills will have to be enlarged, 
and the Government will help them get 
equipment. 

Walter P. Deadrick, Chief, Procurement 
Division, U. S. Corps of Engineers, stated 
that one of the enemy leaders has said that 
the side that can come up with the last and 
final piece of lumber will win the war. He 
cautioned that that does not mean lumber 
will win the war any more than that any 
other product will win the war. Everything 
we can produce, placed in the hands of 
trained forces assaulting the enemy strong- 
holds will win the war. 

Mr. Deadrick said that it looks as if the 
demand for lumber will rise for the next six 
months, then possibly drop a little. He paid 
high and sincere tribute to the calibre of men 
who make up the lumber industry, and said 
that of thousands of lumber companies his 
office has dealt with there are only eleven 
with whom they refuse to deal further. 

Arthur T. Upson, Chief, WPB Lumber 


‘and Lumber Products Division, discussed 


WPB and the Hardwood industry. He ex- 
plained the methods by which the various 
war agencies cooperate, and explained in de- 
tail the functions of his own office. He ex- 
plained the reasons behind the 1942 drop in 
production, assigning loss of labor as the 
number one reason. Forty to fifty percent of 
the production drop was assignable to labor 
losses. These losses in turn were made up 
one-third to the armed services, one-half to 
other war industries, and one-sixth drifting. 
Ten percent of reduced production has been 
due to bad weather. 

One of the causes why the small mill can- 
not run at full production, he said, is that 
wholesalers have not been permitted to 
function effectively. The number two reason 
fo production drop is the way small mills are 
handicapped. 

Mr. Upson said he is getting more opti- 











mistic about keeping lumber production up, 
but not so optimistic about keeping demand 
down. He said that there is no need yet for 
placing hardwoods under the same kind of 
restrictions applying to softwoods. 

M. W. Stark, Motor Transport Service, 
Procurement Division, Quartermaster Corps, 
announced that hardwood lumber ordered 
some time ago and not yet scheduled by his 
office for delivery, can be billed at an in- 
crease of one percent per month for every 
month it has been held in the yards since 
September 1, and until delivered. His divi- 
sion has all the lumber it needs for 1942, and 
will require about 300 million feet in 1943. A 
new order now changes all trailers from 
steel to wood. Soon his office will make in- 
quiries about 6/4. He concluded with what 
was becoming by that time the usual close 
for every speaker, a high tribute to the in- 
dustry for its cooperative attitude. 

A. S. Nicholson, Timber Controller of 
Canada, stated that Canadian production for 
1942 will be about equal to 1941 production, 
and said that it looks as if Canada can make 
up about one-fourth of our lumber deficit. 
Canadian lumber output, he said, is being 
split evenly between Canada, Britain and the 
United States. 

In London and Bristol, the speaker said, 
there are thousands of tons of twisted and 
rusted steel beams, but not a scrap of wood. 
Every piece of lumber has been salvaged and 
put to work. Timber in England, he said, is 
handled with the same regard as a pound 
note through the Bank of England. 

J. W. Flatley, Chief, Lend-Lease Procure- 
ment, Treasury Department, explained the 
requirements for hardwood lumber in his of- 
fice. The office is not yet included in the 
centralized purchasing plan. Ben Alexander, 
recently appointed WPB Special Assistant 
for Lumber, explained his work, and how he 
cooperates with Mr. Upson. His chief con- 
cern, he said, is with over-all policies. 

Representing the Munitions Board, Mr. 
3oyd stated that it will take a little time to 
perfect the centralized buying plan. 

Peter A. Stone, OPA, said that his office 
is working on a complete pricing plan fo! 
lists of ship timbers. It will price items sep 
arately, and price a whole ship list of lum 
ber. He announced that work is under wa) 
on revision of the Southern hardwood 
schedule. 

Clayton Grandy, WPB Industrial Salvag: 
Section, offered methods of operation fo: 
lumbermen in the collection of scrap meta! 
He asked that every operator appoint som« 
one whose particular job it would be to co 
lect and dispose of scrap, and suggested that 
anything that has been long unused, wi 
probably never be used again, and should !c 
scrapped. 


Following Mr. Clayton, a panel discussion 
was opened with the Government officials a! 
swering questions propounded by delegates to 
the convention. 

The annual banquet, held on Thursd: 
evening, perhaps broke a record for atten 
ance. It was up to the usual standard that 
has gained for John McClure a reputation for 
being among the best hosts in the country. 

Officers elected for the coming year ar 
President—Abbott M. Fox, Iron Mounta1! 
Mich.; vice presidents—D. C. MacLea, 
3altimore, Md.; George H. Henderson 
Keltys, Tex., and F. W. Hutcheson, Hunts 
ville, Ont., Canada. 
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always a Big Market! 


Why worry about the homes that cannot be built 
until after the war? There’s a far bigger market for 
you today and tomorrow in re-roofing and re-siding, 
in maintenance and repair. Homes constantly need 
this defense against the daily attack of weather, and 
home owners now have the money to buy. 





Give these property owners the finest, strongest de- 
fense possible. Sell RU-BER-OID Roofing and Build- 
ing Products . . . proved in performance for more 


than half a century. Sell products with distinctive 

sales features . . . Ruberoid has pioneered in giving 

dealers plus values to sell. 

Remember the Ruberoid line is complete. It’s nation- perfect and permanent 
ally advertised—nationally known—easy to sell—and 


gives you a good margin of profit. Get the full facts. The countes waist : ie Sm 
. : “ ght method of mechanical balance is fun 
Write Dept.AL-10.The Ruberoid Co., 500 Fifth Ave., damental in principle — it is permanent because the law 


New York, N.Y. of gravity is unchanging. Double hung windows with cord, 
pulley and counter weight are permanently satisfactory — 


require no adjustments and with Samson Spot Sash Cord 
give years of trouble-proof, expense-free service. 
= a rchitects specify and builders generally prefer Samson Spot Sash 


Cord — identified by Colored Spots (Reg. U. S. Pat. Off.) 



































ROOFING AND BUILDING PRODUCTS SAMSON CORDAGE WORKS — BOSTON, MASS. 
Shevlin Pine Sales Company 
SELLING THE PRODUCTS OF DISTRIBUTORS OF species 
*THE McCLOUD RIVER LUMBER GHEVLIN PINE - 
NDEROSA PINE 
peosgesgenal Reg. U. 8. Pat. Off. (PINUS PONDEROSA) 
Meare, Seen EXECUTIVE OFFICE 
*THE a COMPANY 900 First National Soo Line Building SUGAR (Genuine White) PINE 
end, Oregon 
_*Member of the Western Pine Associa- MINNEAPOLIS, MINNESOTA (PINUS LAMBERTIANA) 
hy eee eee DISTRICT SALES OFFICES: 
NEW YORK CHICAGO " :SAN FRANCISCO 
} . - Idg. d k Bidg. 
 Dudaesa Fee Woodwoek ‘CMohewk 42917! “Ee ae eee Exbrook 7041 © 
















GLASS HOLDER — AM aenngee 
| | SAVES GLASS won . 
NOW IS THE TIME TO SELL GLASS 


..... and it’s up to you to get your share. Sales of Glass are not 
restricted. THE MARVEL GLASS HOLDER holds glass on edge, auto- 
matically measures and squares it, breaks it off smooth and clean, 
dumps the salvage (without human handling). Removes 1%,” off single 
strength glass, or 1,” off double strength glass. Sold with 100% guar- 
antee against breakage while cutting, and removing salvage. May 
be attached to wall, shelf or counter: uses little space, and is fine where 





i 























= SS ee = SN merchandise display demands valuable space. 
This holder protects glass against breakage Write Today for List of Users, also Folder: no obligation. 
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GREGG CONTINUES TO 
MAKE QUALITY MANTELS 
FOR LOW-COST HOMES 
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MANTEL NO. 84 


Good architectural design and their mod- 
erate price make Gregg’s Mantels popular 
in low-cost home construction and present- 
day modernization. Made of toxic treated 


pine and hand sanded, 
Wood Opening 4-0x3-0 

‘ ~ *8. 53 fi NASHUA 
through recognized dealers. To 


Packaged in corrugated. Wet. 34 lbs. 
Sold only 
avoid credit delay, send check less 2% 


Catalog on request 


GREGG G&G SON 


NASHUA, NEW HAMPSHIRE 








Official U. 


S. Navy Photo 


Speed is important 


in fighting the axis. 
lumber service. 
communication 


It’s important in 
We are giving every 
and order immediate 


and individual attention and, subject 
to war priorities, earliest possible 
action. 


For 27 Years 
Producers and Shippers 
LUMBER and PILING 
On Time -- On Grade 
All Types -- All Grades 


Western Pines & West Coast Lumber 


Large and Long Timbers 
Fir Piling up to 120 Feet 


PATRICK LUMBER CO. 


Established 1915 
Car and Cargo Wholesale Only 


Otfice: Terminal Sales Building, PORTLAND, ORE. 
Warehcuse: 612 S.E. Clay St. Teletypewriter PD 54 
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BUILDING TRENDS 


Record Building Continues 


New construction projects continued in 
very large volume through August, ac- 


cording to F. W. Dodge Corporation. Total 
building and engineering contracts awarded 
last month in the 37 eastern states amounted 
to $721,028,000. This was the fourth largest 
monthly total on record, having been ex- 
ceeded only in August of last year and June 
and July of this year. The decrease from 
August 1941 was 5 per cent; from July 
1942, 24 per cent. 

As compared with August of last year, 
non-residential building contracts last month 


increased 42 per cent in dollar volume; resi- 
dential building declined 57 per cent; public 


works and utilities (heavy engineering proj- 
ects) declined 12 per cent. As compared 
with July of this year, privately financed 
residential building contracts showed in 
August an increase of nearly 12 per cent, 
whereas publicly financed residential building 
decreased 38 per cent. 

Symptomatic of the nearly complete con- 
version of construction activity to war pur- 
poses is the cumulative contract record for 
the first 8 months of 1942. Contracts for 
public-ownership projects awarded from 
January 1 through August 31 of this year 
in the 37 eastern states have amounted to 
$4,519,428,000, an increase of 112 per cent 
over the corresponding period of 1941; con- 
tracts for private-ownership projects in the 
first 8 months of this year amounted to 
$869,121,000, a decrease of 51 per cent as 
compared with the first 8 months of last 
year. 

July Building Savings 

People set aside more money in savings, 
building and loan associations out of July 
income than in any except one month of all 
last year, and at the same time the associa- 
tions sold the largest volume of War bonds 
to the public of any month since their par- 
ticipation began. This is the report of the 
United States Savings and Loan League, 
which adds the fact that withdrawals were 
less than in the same month of 1941, and 
that this was the third month in a row 
when this situation has prevailed. The net 
gain in members’ funds for July was 27.5 
per cent greater than a year ago, and their 
War bond purchases were so much greater 
that they defy comparison. 

The $162,984,000 July intake represented 
a new high for this time of the year in the 
entire post-depression period, although the 
month after mid-year is customarily a time 
of heavy new investments in the thrift and 
home financing institutions. It was the sec- 
ond month in a row which had seen more 
money flowing in than its counterpart 
month in 1941, the previous peak. The esti- 
mated War bond sales of $40,000,000 by the 
associations in July was 38 per cent greater 
than the next highest month, which 
January. 


War Housing 


A specific instance of how cooperative ef- 
fort by local enterprise can result in the con- 
struction of additional needed war housing as 
well as the taking up of slack in local build- 
ing circles, has been given here in the West- 
lawn Housing project, Rock Island, Ill. The 
preject invclves some 80 homes, 


was 


The cooperative angle in this particular 
instance was furnished by the united efforts 
of the Rock Island Lumber Co., which 
originally acquired the property and worked 
out the subdivision details. The subdivision 
was then parceled out to four contracting 
firms which in turn have received commit- 
ments to insure under section 603 of the Na- 
tional Housing Act for thé houses now under 
construction. These contracting firms will 
also be responsible for the disposal of the 
resultant homes on either a sale or rental 
basis. 

The efficacy of such a program is high- 
lighted further, when it is realized that the 
project could not have been successfully pro- 
duced without the combined cooperative 
efforts of the smaller contractors and the 
overall financing provided in this instance 
by the Rock Island Lumber Co. 

Through builders and others in the real 
estate field reaching for every legitimate 
means to provide needed war housing as 
well as keeping their crews intact so far as 
possible, this successful instance of coopera- 
tive effort in building here should prove en- 
couraging to others to do so elsewhere, ac- 
cording to FHA State Director Sullivan. 


Real Estate Holdings 


War-time demands for housing in many 
cities helped financial institutions to reduce 
their holdings of residential real estate by 
nearly a half billion dollars during 1941, 
economists of the Federal Home Loan Bank 
Administration estimate. 

The reduction of the real estate 
hang,” 
clining 


“over- 
marked by increased sales and a de- 
rate of foreclosures, began in 1939 
and is expected to continue strongly this 
year. The 1941 decline of 27.4% in “real 
estate held” set a record for post-depression 
years. 

Each of the main types of institutions 
lending on homes—savings and loan associa- 
tions, mutual savings banks, commercial 
banks and life insurance companies—suc- 
ceeded in reducing its real estate substan- 
tially. Both on a percentage and a dollar 
basis, savings and loan associations led with 
a 33% cut ($162,171,000), followed by com- 
mercial banks with 29.5% ($56,000,000), 
savings banks, 25% ($100,000,000), and in- 
surance companies with 22.9% (or $108,- 
330,000). 

During 1941, the Home Owners’ Loan 
Corporation reduced its real estate holdings 
by $63,669,000, or 18.8%. 


Prefabrication 


The prefabricated house is definitely here 
to stay, and millions of low income families 
may look forward to participating in the 
“own-your-own-home” movement after the 
war, according to Samuel Paul of the 
Cooper. Union Faculty of Architecture. 

The critical housing shortage at many 
defense centers has given the prefabricated 
house its long awaited opportunity, and the 
production facilities and building techniqu« 
developed for Government projects will be 
in readiness for the inevitable post-war 
building boom, says Mr. Paul. 

Houses costing as low as $1,800 to con- 
struct will open a virgin market, it is pre- 


dicted by Mr. Paul, 
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It was ‘way back in 1912, two years before the start of the first 
World War, that the business of Thurston-Flavelle Limited had its 
beginning. The business was and still is that of manufacturing 
and selling products of Western Red Cedar, specializing in Siding 
and Shingles of highest grade and finest quality. 


For thirty years this company has carried on. And through these 
years it has ever been our aim and purpose to supply the trade: 
with the very best in our line. With first quality products, honest 
dependable values and friendly service. 


The Thurston-Flavelle organization has had a part in the develop- 
ment of higher standards of manufacture, better methods of pro- 
duction, improvements in quality of product and in service to deal- 
ers and users. 


When this business started our output was about nine million feet 
of lumber and 25,000 squares of shingles per year. Our present. 
annual output is 33 million feet of lumber and 90,000 squares of 
shingles. 


On this our 30th Anniversary, we send our word 
of thanks and appreciation to the dealers who 
handle our products and the builders who use 
them. You have made possible our growth and 
success. We hope always to merit your friend- 
ship and good will. 


RED CEDAR / anda. 
PK SHINGLES 





-Thurston- Flavelle 
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.- - PEOPLE & PLACES 





In Active Service 

Bruce Howat of Aetna Plywood & Veneer, 
Chicago, has joined Uncle Sam’s Army. 

Roy Mikkelson who has been associated 
with the Auburn Lumber Co., Auburn, 
Calif., has enlisted in the mountain infantry 
troops of the Army. Mikkelson was twice 
national ski jumping champion and member 
of the 1932 and 1936 American Olympic 
teams, which competed in the games at Los 
Angeles and Berlin, Germany. 

John C., Jr., and William B. McCabe, 
sons of John C. McCabe, Sr., wholesale 
lumberman at San Francisco, Calif., are 
serving as corporals, respectively, in the 
Army at Camp Roberts, Calif., and at Kees- 
ley Field, Biloxi, Miss. 

Roy Dewey, copartner in the Concord 
Lumber Co., Concord, Calif., ranked at the 
top of his class of 27 in a course for Army 
Air Corps instructor at Douglas, Ariz. 

Private Donald Mackie, who is associated 
with his father, R. D. Mackie, Aberdeen, 
Wash., in operation of the Mackie Shingle 
Mill, Markham, Wash., is now attached to 
a medical unit with the 322nd Infantry at 
Camp Rucker, Ozark, Ala. 


Personal Items 


Charles S. Talley, partner with his brother 
Thurman Talley in the lumber brokerage 
firm of Talley Brothers, Memphis, Tenn., 


was married on Sept. 15 to Miss Helen 
Marie Jones of Jackson, Tenn. After a 
short wedding trip, Mr. and Mrs. Talley 
will make their home in Jackson, Tenn. 

Hubert Whitaker, secretary - treasurer of 
Ozan Lumber Co., Prescott, Ark., has been 
appointed a member of the Lumber Industry 
Transportation Advisory Committee and is 
now “commuting” between Washington and 
Prescott attending meetings. 

Word has been received from Chungking 
that Professor Walter Mulford, chairman 
of the Department of Forestry, College of 
Agriculture, University of California, has 
been appointed First Honorary Advisor, 
National Bureau of Forestry Research, Re- 
public of China. Although sent air mail, 
the letter was three months in reaching 
Berkeley. 

At an impressive and solemn ceremony, 
the Army-Navy Production Award was for- 
mally presented to the Independent Lock Co. 
and Lockwood Hardware Manufacturing 
Co., Fitchburg, Mass., Sept. 14. The entire 
presentation ceremony was broadcast coast- 
to-coast over a network of 130 radio sta- 
tions, the event being of special interest 
because this was the first award of the fa- 
mous Army-Navy “E” to a manufacturer of 
builders’ hardware. Brig.-Gen. Burton O. 
Lewis, U. S. A., District Chief, Boston Ord- 
nance District, made the formal presentation 
of the “E” award, which was received on 





Eastern Lumber Family Enlists for Active Duty in Armed Forces 


There are undoubtedly few instances where 
a father and two sons have enlisted in mili- 
tary service of the United States in the 


present war, but such an example is afforded 
by Major H. Morton Jones, president of 
R. T. Jones Lumber Co., North Tonawanda, 








N. Y., and his sons, Douglas B. and H. 
Morton Jones, Jr. 

A veteran of the first World War, Major 
" -Jones served in the Air Corps and as chief 
of personnel in aircraft production. He was 
recommended for promotion to Lieutenant- 
Colonel for overseas service when the Ar- 
mistice cancelled the order. He enlisted in 
August of this year in the U. S. Army Air 
Intelligence Service and has spent six weeks 
at the officers training camp at Miami Beach, 

Douglas B. Jones, assistant to his father 
in the company’s two shipping divisions, en- 





listed in the Coast Guard and won an en- 
sign’s commission. He has lately been 
stationed at the U. S. Coast Guard Depot, 
St. George, Staten Island, N. Y. 

H. Morton Jones, Jr., volunteered for the 
Cavalry service and is now at the officers’ 


Left to right: 

Ensign Douglas B. 

Jones; Major H. 

Morton Jones, 

Pvt. H. M. Jones, 
Jr. 


training school at Fort Riley, Kan. He was 
named leader of the Western New York 
contingent for the journey there. 

Two of Major Jones’s brothers were in 
the first World War. Walter S. Jones died 
in action in the Argonne, after leaving the 
lumber company to volunteer in 1917. He 
was advanced to first lieutenant in the 312th 
Infantry, 78th Division. Charles D. Jones, 
now treasurer and vice-president of the com- 
pany, quit the University of Pennsylvania to 
volunteer and was a flying cadet when the 
Armistice was signed. 
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behalf of the employees by Morris Falk, 
president of both companies. Capt. C. J. 
Wheeler, U. S. N., First Naval District, 
made the presentation of the “E” pins, which 
were accepted for the employees by Stanley 
J. Richter, lockfitter and assembler in one 
of the companies’ plants. 


Appointment of M. M. Maxwell to the 
field engineering staff of the Southern Pine 
Association, New Orleans, La., has been an- 
nounced by H. C. Berckes, secretary-man- 
ager. One of the principal activities of 
Mr. Maxwell will be working with archi- 
tects and engineers on matters concerning 
the use of timber design. The field engi- 
neering staff has been enlarged to service the 
increasing number of calls for recommenda- 
tions with regard to the use of lumber in 
engineered construction, restrictions on the 
use of steel having caused an unusual de- 
mand on the association for this type of 
service. 


G. Fletcher Cunningham, president of 
Cunningham Machinery Co., Shreveport, La., 
manufacturers of sawmills, edgers, trimmers 
and other sawmill equipment, has taken on 
a full-time job for the duration as manager 
of the War Production Board in the Shreve- 
port area. Vice-president Carl Bell is acting 
general manager of the machinery company, 
in charge of sales, priorities and purchases. 

Secretary Hugh L. Nathurst of the Build- 
ing Material Exchange, Birmingham, Ala., 
is now on indefinite leave of absence, serving 
as an industrial specialist for the War Pro- 
duction Board. His job is to act as liaison 
officer between governmental agencies and 
the manufacturers and distributors of lum- 
ber and lumber products in Alabama and in 
parts of Florida and Mississippi. His head- 
quarters are with the WPB in Birmingham. 
In his absence, which is thought likely to 
be for the duration, Miss Mildred Cain is in 
charge of association work for the Birming- 
ham group. She was Mr. Nathurst’s secre- 
tary. 


Tacoma, Wash., lumber mills have donated 
materials for an attractive outdoor theater 
erected in the heart of Tacoma’s business 
district, to be used for war activity pro- 
grams. It is known as Liberty Center and 
is used for such attractions as shows for the 
promotion of war savings bonds. The build- 
ing, which will be in place for the duration, 
was built entirely through contributions. 
Labor and materials alike were donated. 
Chairman of the building committee was L. 
B. Macdonald, head of the Builders Lumber 
& Millwork Co. 

American Wood Products Sales Co. has 
removed from its New York offices to 285 
Sullivan Place, Brooklyn, N. Y. As mill 
representatives, the company operates on a 
commission basis, handling carload business 
only and specializing in industrial accounts. 


OPA Office in Philadelphia 


The opening of a commodities section 
office by OPA for lumber, building materials 
and supplies in Philadelphia, Pa., early in 
September, has proved to be of great prac- 
tical value to the lumber dealers in that 
area. Edwin C. Strong, former vice presi- 
dent and sales manager of Forest Lumber 
Co., who has had more than 30 years’ ex- 
perience in production and distribution, heads 
the lumber and allied products section. It 
is the job of the new office to give assistance 
to members of the trade in affording prac- 
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tical as well as legal help in interpreting 
the various regulations governing their 
operations. 


New Hardwood Department 


Morgan Lumber Sales Co., sales agents 
of Columbus, Ohio, is establishing as of 
Oct. 1, a separate and distinct hardwood 
department, which will be operated from its 
Huntington, W. Va., office, by S. D. Mor- 
gan, who has been in the hardwood business 
for many years. Nearly all members of the 
Morgan Lumber Sales Co. originally ..en- 
tered the lumber business through the hard- 
wood industry and are therefore well ex- 
perienced in hardwoods. The trade can be 
assured of careful- and personal attention to 
each and every trarisactioti. 

For the present, the Columbus, Ohio, 
office will continue its contacts with the yel- 
low pine producers who are producing some 
hardwood as a secondary item. This will 
permit the Columbus office to concentrate 
its efforts on softwoods. 


Incorporation 


MARYLAND. Baltimore—John J. Bruns, 
Ine., has been chartered by John J. Bruns, 
his son, John J. Bruns, Jr., and Theodor 
C. Waters; and a lumber business is being 
added to the woodwork plant. 


Casualties 


CALIFORNIA. Bakersfield—E gland 
Lumber Co. yards destroyed by fire, with 
loss estimated at $50,000. 

Rockport—Rockport Redwood Co. saw- 
mill here destroyed by fire with loss esti- 
mated between $300,000 and $400,000. The 
mill was served by electricity from a com- 
pany owned power plant, which also was 
destroyed. The mill had operated on two 
8-hour shifts. 

ILLINOIS. Cairo—Cairo Handle Manu- 
facturing Co. factory building destroyed 
by fire. 

LOUISIANA. Denham Springs—McCar- 
roll Lumber Co. had lumber valued be- 
tween $45,000 and $50,000 destroyed by fire. 

MISSISSIPPI. Crandall — Long - Bell 
Lumber Co.’s mill here was destroyed by 
fire, with loss about $60,000. 

NEW YORK. New York — Tredwell 
Ketcham Co. had millwork factory and 
lumber yard damaged an estimated $75,000 
by fire. 

OREGON. Lakeview—Peterson-Johnson 
Lumber Co. sawmill on Lakeview high- 
Way burned, with an estimated loss of 
$70,000. Forest fire, started by the mill 
blaze, burned about 300 acres of cutover 
land in the vicinity of the mill. Lumber 
n the mill yard was saved. 


Business Changes 


ALABAMA. Hatchechubbee—Felix A. 
Walker succeeded by Walker-Williams 
sumber Co. 

CALIFORNIA. Camptonville — A. J. 
Heether Lumber Co. succeeded by Yuba 
tiver Lumber Co. 





Farvey—E. A. Roush Lumber Yard suc- 


eeded by Cal-West Lumber Corp. 


San Francisco—Hammond Redwood Co.. 
nerged with and into Hammond Lumber. 
‘o., Which is the surviving corporation.- 


ammond Lumber Co. acquired all “the 
ropertiés,’ rights and business of Ham- 
nond Redwood Co. and likewise assumed 
ill its liabilities of every kind. The per- 
‘onnel employed in the operations of 
lammond Redwood Co. will continue in 
heir respective positions in the merged 
nterprise, save that Earl ‘B. Birmingham, 
itherto general manager and a director 
if Hammond, Redwood Co., has become 
‘lee president and a director of Hammond 
‘umber Co. and continues as general man- 
ager of redwood operations. 

_ Yorkville—Mallory Bros. Mill succeeded 
by Wayne L.. Lowrey. 

_COLORADO. Colorado Springs — Rid- 
doch Lumber Co. succeeded by Fred 
Harsch Lumber Co. 


Windsor—C. D. Charles has sold his 
lumber yard to Boise Payette Lumber Co. 

INDIANA. Huntington — Ditzler & 
Schoch Lumber Co. succeeded by R. L. 
Ditzler Lumber Co. 

MISSISSIPPI. Hickory — Nettleton & 
Welch Co. succeeded by Griffin Lumber Co. 

MISSOURI. Ellington—Egyptian Tie & 
Timber Co. succeeded by Egyptian Lumber 
Co, 

Springfield—Long-King Furniture Co. 
changed name to J. E. King Manufactur- 
ing Co. 

NEW YORK. Canton—George B. Huse 
lumber business purchased by William F. 
Anderson. 

OREGON. Dallas—W. R. Coote suc- 
ceeded by Crescent Machine & Lumber Co. 

Mistletoe (P. O. at Ashland)—Henry 
Lumber Co. here succeeded by Mistletoe 
Planing Mill. 

Sandy—Bell Lumber Co. succeeded by 








Walter Cook. 

PENNSYLVANIA. Sharon—Flowers & 
Flowers, Ine., succeeded by Frank F. 
Flowers. 

TEXAS. Comfort—Chester Schwethelm 
Lumber Yard succeeded by Ed Steves & 
Sons. 

El Paso—Western Fuel & Lumber Co. 
succeeded by Western Lumber Co. 

WASHINGTON. Seattle— Totem Lum- 
ber Co., Ine., changed name to Northwest 
Builders Supply Co. 


New Manufacturing Operations 


CALIFORNIA. Los Angeles—Harbor Box 
& Lumber Co. is constructing a $30,000 
addition to its factory. 

NORTH CAROLINA. Three _ furniture 
manufacturing plants in North Carolina 
are being converted to manufacture glider 
wings from cypress and poplar; they are 





SELL 
POULTRY 
HOUSES 





33¢ Eggs; 27¢ Poultry — Make Easy 


Profitable Job Sales 


Fall is the time to sell Poultry Houses to pros- 
Uncle Sam 
needs more and more of these products. So, 
you'll be helping him and yourself. Farm 
building sales do not require priority ratings, 
up to $1,000. Send now for Dierks’ big, 68- 
page plan book, containing plans for various 
types of poultry houses, and many other farm 
buildings. Sell the job right out of this big 
“ready-made sale” book. Mail coupon today! 


LUMBER & COAL CO. 
Dierks Lumber & Coal Co., Dierks Bldg., Kansas City, Mo., Dept. AL-3 
Enclosed is 10¢ to cover postage for my free sample copy of “Farm Buildings.” 


pering poultry and egg producers. 





Firm name 


Right Out of This Big 


FARM BOOK 
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Morgantown Furniture Co., Morgantown; 
Bernhardt Furniture Co., Lenoir; Unique 
Furniture Co., Winston-Salem. 


MISSISSIPPI. Lumberton—L. O. Crosby, 
Jr., of the Goodyear Yellow Pine Co., 
Picayune, Miss., states that his company 
is establishing a sawmill at Lumberton 
which will produce 35,000 feet of lumber 
in an 8-hour shift. A dry kiln is being 
installed. Both pine and hardwood logs 
will be cut. 

WASHINGTON. Tacoma—E. E. Birch- 
field, who formerly operated the Birch- 
field Boiler Co., Tacoma, Wash., is the 
owner and operator of a new firm, Sliced 
Forest Products, which has started oper- 
ating in Tacoma. Using a new type of 
cutting machine, the company will slice 
native hardwoods and softwoods in thick- 
nesses running from a hundred-twentieth 
to a quarter of an inch, and the product 
will be sold to the aircraft and plastics 
industries, door manufacturers, and manu- 
facturers of boxes and wrapping mate- 
rials. 
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Obituaries 

MRS. MARJORIE HAZEL ADAMS, wife 
of George F. Adams, Chicago lumber 
broker, died Sept. 21 after a long illness. 


FRANK W. ALVIS, 58, partner in the 
brokerage firm of Alvis-Morrissey Lumber 
Co., Indianapolis, Ind., died Sept. 10 at a 
hospital, after an illness of three weeks. 
He had been a lumber broker since 1919, 
when he became associated with the John 
A. Cox Lumber Co. Thurl G. Morrissey 
became a partner in 1925, and a year later 
the firm name was changed to Alvis-Mor- 
rissey Lumber Co. Survivors include the 
widow, two daughters, a son in the army, 
and two brothers. 

EK. A. ARNIM, 86, president of the Fla- 
tonia Lumber Co., Flatonia, Tex., died 
Aug..30. He is survived by his widow, a 
daughter, and two sons. 

PETER F. BALZ, 72, president of Jose- 
Kuhn Lumber Co., Indianapolis, Ind., died 
Sept. 5 at his home following an illness 
which he contracted in February while 
in Florida on a vacation. His widow, four 





From battering rams to dive bombers 
covers a long stretch of time. The log 
and its products were used by men in 
their war effort when Caesar wrote of 
Gaul and the three parts into which it 
was divided. Trees have been of service 
to mankind throughout each conflict. 
Today the product of the log on Kirby 
lands goes into cantonments, to ship- 
yards and into shell and ammunition 
boxes. Lumber again has gone to war. 


The next generation will use lumber 
too. There are more of these logs in 
the. woods. An endless stream of this 
forest harvest flows to the mills, and 
will continue to flow long after hostili- 
ties are ended. The men now manning 


KIRBY 


Yellow Pine 


KIRBY BUILDING 








“A Wood for Every Purpose” 





guns will have homes in which to con- 
tinue their pursuit of happiness. 


“A Wood for Every Purpose” will be 
ready for these builders, because the 
Kirby crop of logs is a perpetual har- 
vest. 
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daughters and nine grandchildren survive 
him. 


FREDERICK A. BENSON, 74, retired 
lumberman, died Sept. 15 at his home in 
Philadelphia, Pa., following a long illness. 
He was a co-founder of the Swenk-Benson 
Co. which was one of the firms that 
merged into the Lumber & Millwork Co. 
in 1928, when he retired from active busi- 
ness. His widow and a daughter survive. 


ARTHUR L. BUDD, 55, proprietor of 
Four-States Hardwood Co., Wister, Okla., 
died of a heart attack; he was found dead 
at the wheel of his car which was parked 
on a road near Poteau. Survivors include 
two brothers and a sister. 





HARRY J. HARTKE, 59, president of 
the Acme Veneer & Lumber Co., Cincin- 
nati, Ohio, died Sept. 8 following a heart 
attack at his home in Kenton County, 
Kentucky. He is survived by his widow, 
a son and daughter, and four sisters. 


RAYMOND H. HAVERKAMPF, 45, vice 
president and secretary of the Dundee 
Lumber Co., Dundee, Ill., with which com- 
pany he had been associated for the last 
24 years, died at a Chicago hospital Sept. 
22, following a heart attack. He had en- 
tered the hospital two days previous for 
a checkup following several days’ illness. 
During World War I he served in England 
with the 267th Aerial Squadron. He was 
active in sports and civic affairs, having 
served as mayor of West Dundee. Sur- 
viving besides his mother and the widow 
are three children and three brothers. 


LEE NAGLE, 72, associated with his 
two sons in the Nagle Lumber Co., Iowa 
City, Iowa, died Sept. 11 at his home fol- 
lowing a brief illness. He entered the 
lumber business with his father at Mil- 
ton, Iowa, in 1890. He took over the Ox- 
ford Lumber Co., Oxford, Iowa, in 1930 and 
in 1931 became owner and operator of the 
Nagle-Eaton Lumber Co. at Cedar Rapids. 
He was also a prominent church leader 
and banker, and had been active in poli- 
tics. Surviving are his widow, two daugh- 
ters, two sons, two brothers, four sisters, 
and nine grandchildren. 





DAVID POINTER, SR., 64, president of 
Como Lumber & Coal Co., Como, Miss., 
died at his home Sept. 16, after an illness 
of two months. He also was president of 
the State Bank of Como and had large 
farming interests. 


HARMON W. ARCHER, 73, pioneer lum- 
ber dealer and proprietor of Archer Grain 
& Lumber Co., Purcell, Okla., died in an 
Oklahoma City hospital, following a heart 
attack. He is survived by his widow, two 
sons, a sister and two grandchildren. 


J. BURR RUSSELL, 79, prominent lum- 
ber merchant and former mayor of 
Cameron, Mo., died Aug. 30 in a Kansas 
City hospital, of pneumonia. He had been 
in failing health four years. Mr. Russell 
was for more than fifty years head of the 
J. B. Russell Lumber Co., Cameron, which 
is now incorporated as J. B. Russell, Inc., 
and also has a yard at Lexington, Mo. 
Surviving are a daughter and three sons. 


DANIEL FRANCIS SHEEHAN, 47, of 
Landenberg, Pa., died Sept. 19 in his office 
from a heart attack. Long active in civic 
and political affairs in the County, Mr. 
Sheehan established the D. Francis Sheehan 
lumber firm with his brother, the late T. 
Joseph Sheehan, 25 years ago. He was a 
former justice of the peace in Landenberg. 
He is survived by his widow, a daughter, 
and a son. 

GEORGE L. THOMPSON, 82, president 
of Deming & Thompson Lumber Co., 
Frankfort, Ind., died Sept. 25 at his home 
there, after a week’s illness of a heart 
ailment. Mr. Thompson had been active 
in the lumber business throughout the 
55 years since he and his father-in-law 
acquired the company which bears their 
name. He was Frankfort’s oldest busi- 
ness man in point of years and continuous 
activity, and took an active interest in 
civic affairs. Surviving are two sons, Coy 
Cc. Thompson and Frank D. Thompson, his 
associates in business; four grandchildren 
and four great-grandchildren. 
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- ¢ Reports from Lumber Markets 








Information contained in this department comes directly from American Lumberman rep- 
resentatives located in these cities. 


Baltimore, Md.:; Buffalo, N. Y.: Cincinnati, Ohio: New York City: Philadelphia, Pa.; Norfolk, Va.: 
Shreveport, La.; Memphis, Tenn.; New Orleans, La.; Jacksonville, Fla.; Houston, Tex.: 4 
po 


Ala.; Kansas City, Mo.; St. Louis, Mo.; Minneapolis 


, Minn.; Portland, Ore.; Seattle, Wash.; 


Wash.: Tacoma, Wash.; San Francisco, Calif.; Boston, Mass. 


General Review The cry from 
production and distribution centers in all 
parts of the nation discloses a lack of pro- 
duction ability needed to meet the require- 
ments of the recently consolidated Govern- 
ment buying agency—the Office of Army 
Engineers. It is the cause of grave concern, 
as a current check by that agency discloses 
continuing loss of manpower for maintaining 
adequate crews at the logging camps and 
mills. Now that innumerable construction 
projects in the war program are being held 
up by inability to deliver critical forest prod- 
ucts as needed, an appeal has gone out from 
this buying agency to the recently formed 
War Manpower Commission and the Selec- 
tive Service System to devise ways and 
means for operating lumber production to the 
limit of mill capacity. These Boards are 
now formulating a plan under which local 
manpower boards in each section will be 
called upon to divert all available workers 
to the sawmill crews by discouraging the 
enlistment of experienced men by the Army 
or Navy, and the transfer of lumber work- 
ers to the more highly paid war industries. 
The need for stepping up production at the 
lumber mills is so pressing, and the delivery 
of material is so urgent as to cause pro- 
ducers to give little if any consideration to 
civilian orders unless backed by the highest 
priority ratings. Reflecting the difficulty 
being experienced by the Army Engineers 
Office in securing lumber in-required volume 
it is known that plans were perfected two 
weeks ago for holding a second auction at 
Boston and one at Richmond, Va., the latter 
being listed for Sept. 28. The former has 
evidently been abandoned, for a poll taken 
of a number of the larger producers in the 
Northeastern section developed the unani- 
mous opinion that though only 20,000,000 feet 
was required for delivery to war projects 
in New York and Pennsylvania, there was 
not sufficient stock available to warrant the 
expense and effort necessary for holding an 
auction at any point in the Northeast. An 
earlier Boston auction in July called for 
30,000,000 feet for delivery at Taunton, 
Mass. The lumber must come from North- 
eastern softwood mills located this side of 
the Canadian border. There were scant of- 
ferings and it was not until late in the day 
after Canadian offerings had been invited 
that the total sales for the day mounted to 
16,000,000 feet. Since that date Canada has 
put additional restrictions on the shipment 
of lumber to the “States.” 


There are surface indications that the Of- 
fice of Army Engineers is far from ‘ade- 
quately equipped for meeting the emergency 
supply calls for Army, Navy and the Mari- 
time Commission, recently concentrated 
there. In its search for lumber supplies it 
is called upon to perform the dual service 
of finding a bidder for each schedule, and 
then turning enough manpower toward the 
operator to enable him to produce and de- 
liver the material when and where needed. 


With mill inventories exhausted, the appar- 
ent outstanding problem of the lumber in- 
dustry is to secure manpower—by Govern- 
ment conscription or otherwise—that will 
assure delivery. 


The centralized Procuring Agency for 
lumber is charged with the responsibility of 
securing all needed supplies for the Army, 
Navy, Maritime Commission, War Shipping, 
Defense Plant Corporation, the Treasury, 
and the Lend-Lease Administration. Comment 
by leaders in lumber production from all 
corners of the country boils down to an 
appeal to the Manpower Commission and its 
handsome chief: “Divert to our woods and 
mill crews adequate manpower and we will 
produce lumber to the limit of our mill 


capacity.” 
Demand 


Eastern Market 


Lumber demand in the BUFFALO mar- 
ket continues fairly active, but much dif- 
ficulty is being experienced in finding 
supplies. Mills report that in addition to 
the need of filling priority orders as 
promptly as possible, leaving little stock 
available for ordinary purposes, they are 
encountering a shortage of labor, which 
is likely to be a disturbing factor for 
some time. Building permits within. the 
city show a marked falling off from a year 
ago, but a fair amount of home remodel- 
ing and repair is being done. Lumber 
prices are holding firm. 

The Buffalo hardwood yards are getting 
a good number of orders, but numerous 
inquiries are’for stocks that are not easy 
to supply. When certain stocks are de- 
pleted it is almost impossible to replenish 
them. The leading woods in demand in- 
clude oak, maple, birch and ash. Supplies 
coming from Canada are much reduced, 
owing to the necessity ef obtaining pri- 
orities for stocks entering this country. 
Birch is one of the woods thus chiefly af- 
fected. 


Buffalo wholesalers report that they are 
unable to obtain prompt shipments of 
most western woods. Retailers’ stocks are 
much depleted. 

Buffalo dealers report that a _ steady 
demand for white pine continues, large 
amounts going into box and crating sup- 
plies. The Canadian mills have no large 
stocks to offer, but Eastern mills are 
making some shipments in this direction 
and the new ceiling prices are not re- 
garded as likely to interfere with busi- 
ness. 

The action of the Government in its 
endeavors to conserve steel is reported to 
have worked out well for the furniture 
factories that are operating in Pennsyl- 
vania and adjacent territory. This indus- 
try had been hard hit by the efforts of 
the Federal authorities to concentrate 
workers in areas with war plants as their 
chief industries, and the great labor con- 
tingent attracted to the munitions fac- 
tories naturally made the acquisition of 
furniture a secondary consideration, since 
it turned the workers into a floating ele- 
ment of the population. Under the influ- 
ence of this dislocation the furniture 
manufacturers were experiencing a heavy 
drop in the sale of household goods, un- 
til the Government sent out specifications 
calling for the production of desks, filing 
cabinets, lockers and other office furni- 
ture of wood, 


55 


One peculiar development that grows 
out of the change is that woods are rated 
according to their natural strength, with 
the thickness of the carriers of the draw- 
ers ranging from 4-4 for oak, hickory 
and other woods, down to 5-4 for poplar, 
6-4 for gum and similar species to 8-4 for 
white pine. 

Practically all the lumber being manu- 
factured in the NORFORK, VA., area is 
going into Government uses. This does 
not apply particularly to those mills mak- 
ing a specialty of kiln dried B & Better 
rough lumber and finish. flooring, etc., but 
the majority of the output at present is 
from small mills who are making framing 
to be hauled into planing mill factories 
to be dried and dressed. The same is true 
regarding boards. 


Southern Market 


While the Government dominates the 
market at BIRMINGHAM, ALA., railroads 
are buying, as are the shipyards. The 
box and crate industries want more lum- 
ber for overseas shipments. Prospects are 
that the demand will be even more brisk 
during the Fall. Mills are handicapped 
by the labor shortage and deteriorating 
rolling stock. 

In the mid-South area immediately 
around MEMPHIS the lumber situation 
remains unchanged with retailers still 
marking time. Reduction of permits for 
home changes to $200 has gone a step 
further toward stifling business of the 
retailers, especially those without Gov- 
ernment contracts. Some retailers are 
manufacturing boxes for munitions and 
are keeping their labor busy with that 
work. The supply situation continues 
tight with but little demand for what 
lumber is available. When lumber is sold 
prices are ceiling. 


North Central Market 


Demand for northern pine in MINNE- 
APOLIS area continues far in excess of 
the available supply, and it still is almost 
impossible to obtain mixed lots of mate- 
rial with speedy shipment assured. While 
orders are being accepted in slightly 
greater volume than has been the case 
for some weeks past, running around the 
1,900,000-foot figure, shipments have 
shown no appreciable increase. The un- 
filled order file is being reduced very 
slowly, and has even shown an increase 
during the past two weeks, being now in 
the neighborhood of 9,200,000 feet as com- 
pared with about 3,600,000 feet at this 
time a year ago. Orders to date in 1942 
call for 84,600,000 feet of material as com- 
pared with 96,300,000 feet up to this time 
in 1941. 


Southwest Market 


Lumber producers in the KANSAS CITY 
area report no change from the abnor- 
mally huge demand for their products. 
In fact, for the first time this year, dollar 
sales have dropped under a year ago 
owing to the sharply reduced condition 
of inventories. In the case of retailers, 
volume is being maintained, but it is not 
altogether from lumber; instead, dealers 
are promoting other building lines in or- 
der to obtain the gross sales. The Fed- 
eral Reserve bank of Kansas City re- 
ported that wholesale volume in August 
was 17 per cent less than a year ago, but 
for the first eight months of this year 
sales ran 49 per cent ahead of the good 
1941 period. Retail sales, despite the ban 
on building, showed a gain for August 
and the first eight months of 1942, as 
compared with a year ago. The depart- 
ment of commerce reported that sales in 
August were 12 per cent greater than a 
year ago but 9 percent less than in the 
previous month. For the 8-month period, 
volume was up 20 percent. A breakdown 
by states showed Missouri with a decline 
of 5 percent for the month; Oklahoma, 22 
percent and Colorado, 20 percent. On the 
other hand, Kansas’ retail volume was up 
20 percent and Nebraska had a gain of 
14 percent. Of the 500 million feet of 
lumber purchased by the Government in 
the first two weeks of September, a fairly 
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\\\11//777/7) For REPAIRS °*:."c New Buildings 
+ \| Bradley-Miller Frames 
WW é Here are the door and window frames 





that -ideaHy meet today’s demand for 
super-quality. Made of Genuine White 
Pine, manufactured with scrupulous care, 
they fit snugly, keep their shape and 
dimensions. We also furnish Ponderosa 
Pine Frames, same manufacture and 














grade as the Genuine White Pine. 


BRADLEY, MILLER & COMPANY, 


Telephone 7812 Bay City, Michigan 


C. W. Jones, 9906 Indian Lane, Silver Spring, Maryland 
Eastern Representative 




















This is the lumber that meets practically ALL building needs. It's in demand 
for war building construction and for war industrial uses. Lumber of strength 
and endurance, it is easily workable, takes a satiny smooth fin‘sh, takes paint 
well. The producers named below operate modern mills and have all facili- 
ties for the manufacture of top quality North Carolina Pine. 





ELLINGTON-FAY LUMBER CO. BURRUSS LAND & LUMBER CO. 


Fayetteville, N. C. Lynchbarg, Va. 
SPA Grade Marked Lumber Kiln Dried, Grade Marked N. C. Pine. R. R 


Mfrs. Flooring, Ceiling, Casing, Moldings, Roofers | Material a specialty. Car Lining and Decking. 
and Framing Lumber. Kiln Dried and Air Dried. Mills in Va. and N. t. 





The Manufacturers named above produce all building items in North Carolina Pine 
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large amount came from the Southwest. 
A number of producers, with headquar- 
ters in Kansas City, disclosed they wouid 
be unable to submit bids at Government 
auction sales coming up, owing to incom- 
plete stocks. Lumbermen assert that the 
demand for hardwoods is fast approach- 
ing that of softwodds. 


West Coast Market 


The new federal restrictions appear to 
have dealt the non-defense market an- 
other blow, in the opinion of TACOMA, 
WASH., lumbermen. They hasten to add 
however that this probably will not mean 
a great deal at present, since defense 
orders still are taxing their output. The 
demand for airplane spruce continues un- 
abated and additional parcels of state 
owned timber suitable for this purpose 
are being placed on the market. Feder- 
ally owned airplane spruce sold last week 
set what was described by federal forest 
officials as the highest price ever received 
for spruce on federal forest lands when 
a bloe of 3,500,000 feet was sold to the 
Quinault Logging Company on a bid of 
$12.56 per thousand. The spruce will be 
used for airplane construction. Private 
inquiries are numerous, but they are re- 
ceiving scant attention from manufac- 
turers. 

There is now on PUGET SOUND a de- 
mand for all kinds of lumber in any 
quantity which can be obtained. Though 
much domestic buying power is frozen 
what is left cannot be supplied. Govern- 
ment needs continue urgent and there is 
no indication of a letup. Difficulties of 
shipping tend to intensify the demand. 
Particularly sought are boards, cutting, 
and rough green clears for ship decking. 
The railroads are also in the market for 
maintenance items and by Spring will 
@eed considerable lumber. Rail lumber all 
sells at the ceiling. Shingle demand con- 
tinues big. 

Cedar siding moves readily in narrow 
widths and the wide bungalow sells bet- 
ter than formerly due to difficulty in 
obtaining the narrow and inability to get 
other lumber. Ceiling prices obtain. 


| Supply 


Production figures for northern pine 
went into a slump during the past two 
weeks, chiefly because a large head of 
the lakes manufacturer, unable to obtain 
logs, eliminated one work shift, MINNE- 
APOLIS sources report. Latest figures of 
the Northern Pine Ass’n show that the 
output last week was’ approximately 
2,480,000 feet as compared with the 3,400,- 
000 feet turned out during the correspond- 
ing week in 1941. Production figures for 
the year to date, however, total 87,000,000 
feet, while those for last year over a 
corresponding period stood at 75,000,000 
feet. There are about 60,000,000 feet of 
northern pine on hand now as compared 
with 84,125,000 feet a year ago at this 
time. Production was hampered through- 
out September by heavy rains, succeeded 
by snow during the latter part of the 
month. 


Hardwoods 

Hardwood manufacturing plants in the 
MEMPHIS area are suffering from a 
shortage of labor and of logs, causing 
production to decline below normal. This 
is counter to demand which is far in ex- 
cess of normal. The buying is practically 
all for Government purposes. Manufac- 
turers are shipping thousands of feet of 
hardwood boards—all at ceiling prices— 
for camp and ordnance projects. Manu- 
facturers of munitions are taking large 
quantities of the lower grade woods for 
boxes and crates. 


‘West Coast Woods 


All mills in and about TACOMA, WASH., 
are operating steadily on defense orders. 
In some lumber manufacturing centers 
the labor shortage is being met by such 
expedients as at the Longview, Wash., 
Long-Bell plant, where special four-hour 
night shifts have been set up where busi- 
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ness executives and employes from other 
“white collar” jobs are working. School 
authorities also are cooperating to permit 
older boys to work part time shifts. 

Government control of log and lumber 
production and marketing is becoming 
more rigid in the vast PORTLAND pro- 
ducing area as a result of new OPA and 
freezing orders. It is now entirely a war 
market. Chief control measure is, of 
course, the WPB order of August 27 
which directs lumber movement on four 
ratings, ranging from AAA to A-1-K. 

Within approximately the next week, 
airplane grades of hemlock and noble fir 
were frozen for direction to war plane 
manufacture with allocations under con- 
trol of F. H. Brundage, lumber adminis- 
trator, Portland. 3efore the war these 
two species were but little harvested al- 
though they have qualities for plane 
needs-that approach Sitka spruce. 

Much concern is shown here over log 
production which, although slightly bet- 
ter in August than in July, is still far 
under demand. Shortage of labor is the 
real bottleneck. The Columbia river in- 
ventory is extremely low as winter ap- 
proaches. 

Orders for both logs and lumber con- 
tinue to run ahead of production, thus 
expanding the backlog. Lumber stocks on 
hand are lowest in many, many years. 

The stock pile at the mills around 
SEATTLE is almost non-existent and 
Government efforts to build up purchased 
stocks are declared to have failed. Loss 
of key men is increasing due to demands 
of the military service and only the freez- 
ing of labor has stopped migration to 
other industries. It is unlikely that pro- 
duction will be increased or even main- 
tained at pre-war levels due to manpower 
shortages. 

Conservation order M-208 is having a 
restraining influence on orders to the 
mills. Yards in defense areas buy all they 
can but others hesitate to commit them- 
selves. Export of but fifty percent of 
Canadian shingle output is further reduc- 
ing shingle supplies. Many log camps are 
working 48 and 53 hours for the $1.00 
and $1.50 per thousand respectively al- 
lowed for extra time in an effort to in- 
crease the log supply. 


Other Woods 


While the northern white cedar market 
remains inactive because manufacturers 
have no stock on hand with which to 
supply the potential demand, there are 
some prospects that production will begin 
in the north woods in the near future 
should the cold weather of early fall con- 
tinue, permitting work in the _ frozen 
swamps. However, some time will be re- 
quired to put the freshly cut poles and 
posts into marketable condition even 
should production be stepped up _ soon. 
MINNEAPOLIS firms assert that the dimi- 
nution of inquiries to a mere trickle as 
compared with the volume in former years 
is no indication that posts and poles are 
not in demand but that prospective buy- 
ers have about given up trying to obtain 
any until the new cut is available. 


Millwork 


While a number of sash and door fac- 
tories continue to run at capacity work- 
ing on war orders, many upper Missis- 
sippi valley mills are marking time as a 
result of the decline in civilian demand, 
reports from ST. PAUL indicate. Govern- 
ment funds have not yet been made 
available for war plant housing in this 
area to the extent that manufacturers 
had anticipated, and the restrictions 
placed on residential construction have 
been a factor in keeping many shops on 
a low production schedule. 


Flooring 


The oak flooring situation has _ not 

changed perceptibly, although greater 
amounts are going into Government 
projects. This is generally all grades, 
providing it’s usable. Prices are prac- 
tically unchanged—at March levels. 


(left) and Delight, Ark., plants. 


uniform moisture content. 


ones. 











CROSS-CIRCULATION 


“Arkansas Shortleaf—100% Kiln Dried’‘—Ozan Lumber Co. 
operates Moore Cross-Circulation Kilns at both Prescott 


Moore Cross-Circulation Kilns 
Help Meet War Demand For 
Uniformly Seasoned Lumber 


Much of the lumber going into the 
vital War Program is seasoned first in 
Moore Cross-Circulation Kilns to desired 


If you haven't sufficient drying capac- 
ity to fill your war orders, write us for 
information. We will cooperate with you 
in getting new kilns or modernizing old 


More than 2,400 Moore Cross-Circu- 
lation Kilns are row in_ successful 
operation, dry- 
ing all species 
and thick- 
nesses of for- 
est products. 
Write today— 
no obligation. 


a 


Moore Engineers pioneered 
and developed these out- 
standing improvements: 


1) Moore  Cross-Circula- 
tion System, making pos- 
sible flat edge-to-edge 
pilingc—All fans on single 
shaft — Motor, drive and 
electric wiring located out- 
side kiln. 


2) Successfully drying 
hardwoods green-from-saw. 


3) Moore Master Control- 
ler and Automatic Vent 
Control. 


4) "Part Time Operation" 
—Heating kilns during day- 
time only—Saving fuel. 


5) Modernizing _old-type 
end-piling and cross-piling 
kilns to Moore System. 


These and other improve- 
ments make Moore Cross- 
Circulation System the low- 
cost method for uniform 
lumber seasoning. 





MOORE DRY KILN COMPANY 


Largest Manufacturers of Dry Kilns and Veneer Dryers 


JACKSONVILLE, FLORIDA 
VANCOUVER, B. C. 
NORTH PORTLAND. ORE. 
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150,000’ 4/4 S.W. 


& W.H.N.D. white Oak. 


50,000’ 6/4 S.W. & W.H.N.D. Chestnut West 


Va. Stock. 


TTON H 


ODESSA , NY. i 








Kiln space available to custom kiln dry. 


200,000’ per 


month Hardwood for war 


orders. Cayuta, N. Y. Lehigh Valley 


Railroad. 
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Western Pines 


Following delivered prices, based on 
past sales, were reported to the Western 
Pine Association by members during the 
period Sept. 14 to 19, inclusive. Both di- 
rect and wholesale sales are included and 
are based on specified items only. Two 
districts are given, one being the State of 
Illinois, outside of the Chicago metropoli- 
tan district and the other the State of 





Pennsylvania. Quotations follow: 
ILLINOIS 
PONDEROSA PINE 
Commons, S2 or 4S— No.2 No. 3 
Rf | Serer er $49.81 “adic tn 
Bee GEE) eéveseeeeser mews 52.21 $46.38 
IDAHO WHITE PINE 
Commons, S2 or 4S 
Colo- Ster- Stand- 
nial ling ard 
No. 1 No. 2 No. 3 
Ete Ue. Genees ees 62.50 oo 
PENNSYLVANIA 


PONDEROSA PINE 
Selects S2 or 4S— 
1x8 5/4 RW 6/4 RW 





Ae $81.50 $85.36 — 25 
i rer ; 71.25 : 
Shop $28 No. 1 No 2 
Pe ee eee $62.25 $54. 25 
Commons, S2 or 4S— No. 2 No. 3 
2S . Serr $52.30 $47.63 
SE Se eee ar ee 54.21 48.07 
IDAHO WHITE PINE 
Selects S2 or 4S— 1x8 6/4RW 
Quality (DD) Ribs... cece. $69.00 
Commons S2 or 4S— 
Colo- Sterl- Stand- 
nial ling ard 
No. 1 No. 2 No. 3 
ef faa ates $58.00 Sih 
i a . ea coi 64.02 
SUGAR PINE 
Selects S2 or 4S— “we RW 5/4RW 6/4 RW 
B&Btr RL .. $96.50 $95.50 
C Select RL.. $92. 50 93.50 eae 
D Select RL... 79.50 ead 
Shop S2S— 
No. 1 No. 2 No. 3 
Mi  tamelawaead $66.50 $56.50 
fg A ee ee 65.50 55.50 
Bre (s£iiteee wens wierd 61.50 





West Coast Logs 


Ceiling prices of logs effective Sept. 9 
are: 


Fir No. 1, $31.00; No. 2, $22-23; No. 3, 
ac -18; _— No. 1, $40; No. 2, $35; core 
ogs, 


PO neaaal shingle logs, $21; lumber logs, 


Hemlock: No. 2&3, pulp logs. 
aircraft grade, $35.00; suitable for peel- 
ing, $27; lumber logs, No. 1, $23.00; No. 2, 


$20.00; No. 3, $17; camp run, ungraded, $19. 
Spruce: No. 1, $45; No. 2, $30; No. 3, $17. 


$15.50; 





Maple Flooring 


Northern maple flooring mills report the 
following average prices realized f.o.b. 
flooring mill basis, during the week ended 


Sept. 26: 
First Second Third 
| ea $85.64 $80.96 $66.40 





_ Red Cedar Shingles 


New ceiling prices effective June 29 on 
red cedar shingles, f.o.b. mills, are: 
Royals: 


eee erry kerr re $5.40 
Se ccehésensadawagasee es eneas 3.70 
CE tae ekd se dwe cheer he aednwe aawe 2.45 
Perfections: 
ES “icine dea ao anaiacnca da wie wearer $4.40 
IEE, 9 a so in ie op tel ele ae aie a arelarelase 3.40 
DEE \nivieecuecededeesewlcoeeee eee 2.40 
Sa I csc ids se cht ce i ee - -$4.00 
de. ae Sneee heuer jeeeneenien - 3.25 
SO” BOD decctscccvedseensescaceeusse Ge 





Douglas Fir 

Quotations on Sept. 25, f.o.b. mill on 
Douglas fir items in mixed cars for rail 
shipments direct to the trade follow: 


Vertical Grain Flooring 


Bé&btr. Cc D 

SEA. isvceusniinaas $60.00 $55.00 $45.00 
Flat Grain Flooring 
BMG. sciecuseswnwes $45.00 $43.00 $38.00 
nn Geeedeas tocne Se 48.00 40.00 
Drop Siding 

1x6 Pat. No. 106.$50.00 $48.00 $40.00 
1x6 Pat. No. 116. 50.00 48.00 40.00 

Ceiling 
_ 1 a Pere $37.00 $35.00 $28.00 
BEE Wasdcececuees 45.00 43.00 38.00 

ns and Shiplap 

1x8 1x10 1x12 
No. 1. $31. 0 $31.00 $29.00 $32.00 
No. 2.. «« Bee 27.00 26.00 27.00 
No. 3... 23.00 23.00 21.00 23.00 

Pag 1 ae ag 
ie 

BE @ csess $307 00 $32) 00 $33) 00 $33 0 $33. 00 
eee 32.00 32.00 32.50 32. 80 32.50 
me «sees 31.00 31.00 31.00 31.00 31.00 
eee 31.50 31.50 32.00 32.00 32.00 
BEES cvces 31.50 31.50 32.00 32.00 32.00 


No. 1 Rough and/or Surfaced Timbers 
4x4 to 4x12-inch planks 20 feet and 


| ere patelaeeaoue $32.00 
29219 SO Ft. ANE SHOTS. ....cccccevs 29.50 
at ge ee EO eee 31.50 





Oak Flooring 


Current prices of oak flooring are un- 
changed from list that appeared in issue 
of Sept. 19.—EDITOR. 





Western Red Cedar 


Prices on Sept. 25 for red cedar siding 
in mixed cars, new bundling, 8 to 18 foot, 
f.o.b. mills, remain as quoted in issue of 
March 21, 1942. Manufacturers’ prices in 
March, 1942, by government order consti- 
tute a ceiling.—Editor. 
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Southern Hardwoods 


Following are ranges of f.o.b. mill 
prices on rough, air dried southern hard- 


woods, from reports 


of sales made dur- 


ing the week ended Sept. 23: 


; snag Red Gum 


4/4 .....96.00@96.50 
No. 1 & Sel.— 
i ewe 65.50 


Plain Red Gum 
No. 1 & Sel.— 


SPS sek a 47.50 

Quartered Sap Gum 

FAS— 

4/4 ae! 50 

i ee 65.50 

ee 70.25 

No. 1 & Sel.— 

4/4 . 44.00 @ 46.50 

8/4 ae 55.5 
Plain — Gum 

FAS— 

5, ee 56.50 

No. 1 & Sel.— 

4/4 .....40.50@42.50 

5/4 .....47.00@47.50 

iy ere 50.00 

No. 2 Com.— 

4/4. 26.50 
8/4 .30. 00 @ 30.25 
Quartered Black 
Gum 

FAS— 

8/4 62.50 
No. 1 & ‘Sel.— 

i. ae 52.50 
Plain Black Gum 
FAS— 

Je eee 50.50 

oe eee 61.00 
No. 1 & Sel.— 

ae 40.50 
Quartered Tupelo 

FAS— 

ae 62.50 

No. 1 & Sel.— 

2 ere 52.50 

Plain Tupelo 

FAS— 

4/4 50.50 
No. 1 & ‘Sel— 

4/4 40.50 


Plain White Oak 
FAS— 


|, 75.00 
5 90.00 
ee 115.00 
No. 1 & Sel.— 

4/4 .....42.00@45.50 
TT; ee 57.00 
No. 2 Com.— 

ee 32.00 





Plain Red Oak 


FAS— 

| arr 60.00 
5/4 .....70.00@70.50 
6/4 .....75.00@ 75.50 
12/4 115.50 
No.1 ‘& Sel. — 

5/4 .....45.00@ 45.50 
) ae 48.50 
Ash 

FAS— 
Se «tems 88.75 
Beech 
FAS— 
. . 2 SNe 49.00 
No. 1 & Sel.— 
Oe wacian 39.00 
Elm 
a 
6/4 5.50 
No. i & Sel.— 
6/4 5.50 
No. 2 Com.— 
6/4. 28.50 
Cottonwood 
44.00 


4/4 
No.1& Sel. — 
4/4 38.00 
Plain Sy camore 
A 


| eae 43.00 
3 ae 44.00 
No. 1 & Sel.— 
i, ae 33.00 
Sy eee 34.00 
No. 2 Com.— 

i ee 24.00 
Bre kta 26.00 
Magnolia 

FAS— 

ee 69.50 

No. 1 & Sel.— 

ree 7.50 

No. 2 Com.— 

2. 33.50 
Locust 

Logrun— 

4/4 .....30.00@39.25 

Hackberrv 

No. 1 & Sel.— 

i, ere 33.00 
Cypress 

FAS— 

> See 84.25 

6/4 ‘ 87.75 

Selects— 

5/4 .. 65.00 

6/4 .. t os 

1. aoe 70.5 

Shop— 

5/4 55.00 

No. 1 ‘Com.— 

5/4 46.00 





National Production, Shipments, and Orders 


Following is the National Lumber Manu facturers’ 


Association’s report for the two 


weeks ended Sept. 19, and for thirty-sevenweeks ended that date, covering mills whose 
statistics for both 1942 and 1941 are available, and percentage comparisons with statistics of 
identical mills for the corresponding period of 1941: 


Av. No. 


Per- 
Mills Production Cent 
1942 


TWO WEEKS: Rptg. 


Total Softwoods.. 364 


460,611,000 84 
Total Hardwoods. 98 


21,426,000 89 
482,037,000 83 
7,929,000 37 


Total Lumber.... 451 
Total Oak Flooring 65 


THIRTY-SEVEN WEEKS: 


Total Softwoods.. 373 
Total Hardwoods. 102 


Total Lumber.... 457 
Total Oak Flooring 65 


8,619,640,000 97 
447,006,000 98 
9,066,646,000 97 
276,676,000 70 


of 1941 1942 


Per- 
Shipments cent 


474,737,000 86 
27,512,000 98 
502,249,000 86 
8,874,000 41 


2,000 103 
8,000 103 
0,000 103 
1,000 65 


of 1941 


Per- 
Orders cent 
1942 of 1941 
516,800,000 103 
24,577,000 92 


541,377,000 102 
7,897,000 53 





10,331,876,000 107 
510,121,000 104 


10,841,997,000 107 
253,129,000 60 





Relation of Unfilled Orders to Stocks 


Following is statement of seven groups of identical mills of unfilled orders and gross 


stock footage on Sept. 19: 





No. of 

Mills Unfilled Orders Gross Stocks 

Rptg. 1942 1941 1942 19 
Total Softwoods* ........ 354 1,568,077,000 1,119,434,000 1,905,496,000 2,739,962,000 
Total Hardwoods®* ....... 94 101,049,000 92,261,000 293,349,000 340, 807, 000 
OGRE BATNNSE co ccccceeses 436 1,664,126,000 1,211,695,000 2,198,845,000 3,080,769,000 
Cee UOOOED ccc ccececcce 75 28,535,000 68,899,000 74,146,000 49,246, "000 


*Of Northern mills, 12 reported on softwood, 13 on hardwood unfilled orders; 14 mills 
on stocks. The total number of mills (448) includes 12 northern plants that are in both 
softwood and hardwood subtotals. 
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Western Pine Summary 


The Western Pine Association reports as 
follows on operation of identical Inland Em- 
pire and California mills during the week 
ended Sept. 19: 

Report of an Average of 85 Mills: 
Sept. 19, 1942 Sept. 20, 1941 


Production ..... 87,652,000 92, 261, 000 
Shipments ...... 81,259,000 95,491,000 
Orders received.. 84,273,000 90 "006,000 


Report of 85 Identical Mills: 
Sept. 19, 1942 Sept. 20, 1941 
Unfilled orders.. 406,281, 000 340, 853, 000 
Gross stocks.... 869,556,000 1,161,200,000 
Report of 85 Identical Mills: 
— for Year ee 
1 


Production ..... 2,672,052,000 2,676,008,000 
Shipments ...... 3, 045,210,000 2) 941, 122, 000 
Orders ..ccsccees 3,141,662,000 2,998,788,000 





Southern Pine Statistics 
Following is a summary of reports from 
southern pine mills for the week ended 
Sept. 19: 
Number of mills, 103; Units}, 91 
Three-year average production* 28,697,000 


Aetual PFOEGUCHON 2... cceccvece 25,331,000 
Ne Re err ere 30,675,000 
OTG@ers FCCCIVES 206.600 csevscvcss 31,829,000 


Number of mills, 103 
On Sept. 19, 1942 
CMMIIOE GPEOTE 2c cccscescecses 159,060,000 
De ee eee 17,790,000 
*Oct. 31, 1938, to Nov. 1941. 
fUnit is 316, 000 feet of tig -year average” 
production. 





British Columbia Lumber and 
Shingle Outlook 


Log, lumber and shingle production in 
3ritish Columbia is declining markedly and 
the relationship to war demands is becoming 
critical. 

Under the present set-up the British Tim- 
ber Control takes the top 40 percent of lum- 
ber production—the Canadian Timber Con- 
trol has the next call for 35 percent of pro- 
duction. 

This leaves only 25 percent for all other 
markets—British Dominions, United States, 
etc. 

Production to date is more than 15 percent 
below the same period in 1941 and at pres- 
‘nt is at rate of more than 20 percent below 
his time last year. 

Lack of man power, including lowered ef- 
iciency from untrained workers, is the prin- 
ipal cause although lack of profit incentive 
nay influence some cases. 

Immediate urge for logs has kept all men 
usy putting in logs with none to build 
oads ahead or do falling, bucking and cold 
ecking for future input. When this work 
as to be done log input will stop while the 
rews are put on this necessary preliminary 

ork, 

Prominent logging operators forecast 1943 
production, based on above outlined condi- 
tions, will not exceed 60 percent of 1941 
production. 

Last winter shingle producers were re- 
quested by the Canadian Timber Control 
Hoard to allot at least 25 percent of their 
individual production to Canadian markets. 
Because of ceiling prices United States mar- 
kets are far more profitable. Some operators 
failed to comply with the request. Later this 
year when Canadian needs became acute the 
Timber Controller ordered shingle manufac- 
turers to sell 50 percent of their production 
for Canadian consumption until the shortage 
was overcome. Still some operators ignored 
the order. Then the Controller exercised 
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his power over transportation facilities and 
cut off the supply of cars from these mills 
except for shipment of shingles to Canadian 
points. These were drastic steps taken only 
in case of flagrant violations. If these mills 
close down they have been warned they will 
have to remain closed for the “Duration.” 

In 1941 United States lumber imports from 
British Columbia were the greatest on rec- 
ord. The rate continued well into this year 
but British Columbia authorities point out 
quantities available for United States ship- 
ment from here on will be heavily curtailed. 

D. D. Rosenberry, formerly for many 
years a lumber manufacturer associated with 
the Winton interests at The Pas, Manitoba, 
is assistant Timber Controller in charge of 
the Western British Columbia region. 


Centralized Lumber Control 


Centralization of lumber control for the 
Northwest at Portland went a step further 
recently. Louis Gervais, chief of the soft 
woods section of the lumber division of the 
office of price administration, has moved his 
office from Washington, D. C. to Portland 
where closer contact with the industry is 
possible. The office of Fred H. Brundage, 
Western lumber administrator, War Produc- 
tion board, also is located here as well as 
the war department’s lumber procurement 
office for the coast. 


‘New Toxic Water Repellent 
Seal of Approval 


A new minimum standards program which 
sets up specifications for the addition of 
water repellent treatment to the already 
established toxic preservative treatment of 
wood products, has just been announced by 
the National Door Manufacturers Assn. 

The new standards are designated as the 
Toxic Water Repellent Minimum Standards 
and a new Seal of Approval has been de- 
signed for the branding of wood so treated. 

The object of the new minimum standards 
is to increase the natural resistance of wood 
not only to decay and stain, as formerly pro- 
vided under Minimum Standards of Toxic 
Treatment, but also to warping, twisting and 
dimensional variation. 

The original NDMA Seal of Approval 
program was launched more than four years 
ago. 

The announcement of the new minimum 
standards is the culmination of more than 
three years of research. It is a further de- 
velopment of the original program. The 
Minimum Standards of Toxic Treatment and 
its seal of approval will continue without 
change. The new Toxic Water Repellent 
Minimum Standards will now be available, 
with a separate and distinctive seal of ap- 
proval and based upon different tests and pro- 
cedure. The new Toxic Water Repellent 
Standards include the same protection from 
fungus growth, decay and stain as is present 
in the original minimum standard, but in- 
clude the addition of the water repellent 
treatment. 

Manufacturers and distributors of wood 
products who are willing to conform to the 
minimum standards set by the NDMA are 
eligible to apply for license to use either 
one or both of the Association’s seals of 
approval. 
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STEP OUT 


FOR NEW BUSINESS 


wite MAPLE! 


FOOD PLANTS ee one of 
many needs for Maple today 


Opportunities everywhere for Maple 
Flooring jobs! New defense projects, 
factory rehabilitation, farm buildings, 
defense housing, and other 1942 re- 
quirements—improving and remodel- 
ing—emphasize Hard Maple’s advan- 
tages—beauty, low upkeep, sanitation, 
and long life. 


Northern Hard Maple offers the 
best value in flooring—and its range 
of thicknesses fit every flooring need: 


Popular 25/32” x 1%” to 3%” face 
widths—for homes, schools, com- 
mercial, industrial and recreational 
buildings, 
For laying over old floors—%” and 
”, in face widths 1%”, 2”, and 
2% ”—ideal for home improvement 
and repair. 
Heavy duty— 33/32”, 41/32”, and 
53/32”, in 2”, 2%”, and 3%” widths 
—unequaled for floors subjected to 
unusual strain and heavy traffic. 


Stock MFMA Maple now for profitable 
building business. Write for Grading 
be booklet and photo-descriptive 
older. 


MAPLE FLOORING 
MANUFACTURERS ASSOCIATION 


1795 McCormick Building, Chicago, Illinois 











Creatoled 


FENCE POSTS 


Made from thoroughly sea- 
soned Southern Yellow Pine, 
pressure-treated full length 
with creosote. Durable, eco- 
nomical, fire-resisting. 


CREOSOTED LUMBER, TIM- 

BERS, POLES, CROSS ARMS, 

PILING, BLOCKS, R. R. TIES, 
CREOSOTE 


REPUBLIC 
CREOSOTING CO. 


- ull 
CREOSOTED 
és) INDIANAPOLIS, IND. 


17 PLANTS To Serue Yous 
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- « - NEW PRODUCTS & LITERATURE 





New Type Wood Vent 1037 

A unique type of wood louver for use in 
lower panels of doors, in full doors or in 
window shutters, which permits the passage 
of air but checks the passage of light has 
been developed by Wheeler-Osgood Sales 





Corp. The units are tradenamed “V-Vents” 
because the louvers are shaped in the form 


of a “V” and fit over each other. They are 
said to be twice as strong as slat type 
louvers. Each unit is “color-graded” as are 
Wheeler-Osgood doors. The louvers can he 
furnished in 1'&, 13@ or 134 inch thicknesses. 
Those checking number 1037 on the coupon 
will receive a folder giving complete details. 


Fuel Conservation Booklet 10310 


\ new consumer booklet entitled Tips on 
Fuel Conservation has just been published by 
General Electric Co. The booklet is writ- 
ten for all householders regardless of the 
type of heating equipment they have. The 
fuel-saving facts are presented in three sec- 
tions. The first concerns heat loss generally, 
covering weather stripping, storm sash, in- 
sulation, and other means of reducing heat 
loss. The second section deals with heating 
equipment and heating systems. Suggestions 
are offered for saving fuel in hand-fired and 
automatic coal-burning heating plants, in 
gas-fired and oil-fired automatic heating 
plants as well as in the steam, vapor, hot 


water or warm air heat distributing systems 
they serve. The third section deals with 
service calls and suggestions on how to avoid 
unnecessary Calls. 

The booklet is tabbed and indexed for 
easy reference. A sample copy may be ob- 
tained by checking number 10310 on the 
coupon. 


Storm Sash Literature 1039 


A new folder concerning storm sash manu- 
factured by Gregg & Son has been issued 
by that concern recently. Contained therein 
are tables showing sizes and prices of sash 
made by Gregg and illustrations of the types. 
Directions for taking correct window mea- 
surements are also given. It is designed to be 
a consumer pamphlet and carries the tag-line 
“Save 30 Percent on your Fuel Bills.” Space 
is provided for the dealers’ imprint. Check 
number 1039 on the coupon for a sample 
copy. 


Pre-Fab Housing Movies 
Loaned Free 


Five prints of an interesting 500-foot 
motion picture reel illustrating the quantity 
manufacture and erection of prefabricated 
wood dwelling houses now are available for 
loan to forest industry groups on request 
to Timber Engineering Company, Washing- 
ton, D.C. 

The 16 mm film, which runs 25 minutes. 
was photographed by Dr. J. E. Myer, “Teco” 
research engineer, at the 250-acre Laurel, 
Miss., plant of the Green Lumber Co. 
where the houses were prefabricated in sec- 
tions, and at Hinesville, Ga., where a large 
group of these “ready-to-wear” homes were 
erected. 

Dr. Myer carefully traces the process from 
its beginnings on the “Green Chain” to final 
occupation by the home owner and reveals 
the speed which has been achieved by the 
use of assembly-line methods. 

No charge is made for the loan of the 
film, other than mailing costs. 


For Further Information 


about any new product or piece of literature described in this department 
check the following numbers which correspond with key numbers to be 
found in the heading of the particular items in question. Sign the coupon, 
clip it and mail it to the AMERICAN LUMBERMAN, 431 So. Dearborn St. 
Chicago, Ill. The desired information will be forwarded promptly. 


1031 1032 1033 


1036 1037 1038 


1034 1035 


1039 10310 
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Extinguisher Thumb Spray 1036 


The standard solid stream of ordinary 
fire extinguishers can be changed at will to 
a well distributed spray recommended for 
some types of fires on those extinguishers 
equipped with the illustrated “Thumb Spray” 
attachment developed by the Pyrene Manu- 
facturing Co. The device is made of spring 





steel with a deflector edge. The normal 
solid stream of liquid is converted into a 
spray by applying pressure with the thum). 
Operating pressure or chemical reaction is 
not impaired. It is an economical device 
which is attached by sliding the clamp over 
the hose until the end of the “Thumb Spray” 
extends 14% inches from the end of the 


nozzle. Check number 1036 for complete 
details. 
Instrument Catalog 1032 


Catalog 95-A, just issued by The Foxboro 
Co. is said to be the most comprehensive 
bulletin the company has ever issued, de- 
scriling its full line of instruments for the 
measurement and control of industrial pro- 

















cess conditions. The 48 pages comprise te! 
sections, six of them grouping and describ 
ing all the instruments, accessories and sup 
plies appropriate to a particular field « 
application, such as temperature, flow, pres 
sure, level, humidity ; while the remaining se: 
tions cover combination instruments, valve 
instrument panels, and similar subjects. 
copy will be sent at no cost to any wl 
check number 1032 on the coupon. 


Farm Record Book 1035 


The new 1943 pocket sized Farm and Lice 
Stock Record Book has been issued by th 


. Continental Steel Corp. to help dealers mai 


tain their friendly contacts with their farme: 
customers. Space is left on the cover of th 
book for the local dealer’s name. The boo 
contains forms for the keeping of simp! 
records of livestock breeding dates, cro} 
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yields, milk production, egg records and ail 
cash expenditures and receipts, and greatly 
simplifies the farmer’s income tax problem. 
Further information about securing copies 
of this book may he had by checking number 
1035 on the accompanying coupon. 


1034 


Two new portable grinders have been 
added to the line of electric tools manufac- 
tured by Skilsaw, Inc. They are Model 


Two Portable Grinders 





“AD” and Model “AE,” 4 in. and 5 in. 
grinders respectively; and both are engi- 
neered to meet high speed requirements on 
grinding, wire brushing, polishing and buffing 
operations. 

all bearings mounted in steel inserts on 
armature and extreme ends of wheel spindle 
absorb thrust, eliminate vibration and insure 
cool operation. Skilsaw model “AD” por- 
table grinder is 22 in. long, weighs 15 Ibs. 
and sells for $62.00. Operates at no-load 
peed of 4500 R.P.M., driving a grinding 
wheel 4 in. x 34 in. x % in. Model “AE” 
portable grinder has a grinding wheel 5 in. x 
44 in. x Y% in. and operates at 4200 R.P.M. 
Costs $80.00. Weighs 18 lbs. and is 225¢ in. 
iong. Further information will be sent te 
hose who check number 1034 on the coupon. 


New Dehydrated 
One-Coat Paint 1031 


A completely dehydrated paint trade named 
Dehydray” has recently been marketed by 
Jevoe & Raynolds Co. in twelve standard 
olors, with twelve additional colors available 
y intermixing two or more of the standards 
he new paint is said to cover almost any 
ind of interior wall surface including wal!- 
aper, cement, wallboard, etc., with one coat. 
avings are claimed in-as-much as the cus- 
tomer buys rio water, the product is packaged 
cardboard cartons, and shipping weights 
e less than usual. The “Dehydray” painted 
irface is readily washable. Check number 
131 on the coupon for complete information. 


Book for Woodlot Owners 


Marketing and Harvesting Farm Timber 
is the name of a booklet which the Exten- 
sion Service of the Wisconsin College of 
Agriculture, Madison, Wis., has published, 
especially for state woodlot owners. The 
circular includes information on ways of 
cutting various kinds of logs for such pur- 
Poses as veneer logs, railroad ties, plywood, 
piling and poles, boxwood, posts, bowling 
pins and fuel wood. 
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1033 


Forty-eight rules for the proper care of 
doors, windows and other home woodwork 
are presented in a new pocket sized folder 
entitled Pointers on Care of Woodwork re- 
cently issued by Ponderosa Pine Woodwork. 
The folder is the outgrowth of a nation- 
wide survey among leading woodwork 
manufacturers and dealers and contains their 
recommendations in condensed form for tne 
care of woodwork products. A free copy of 
the folder will. be sent to those who cneck 
number 1033 on the coupon. 


Folder on Woodwork Care 


New Building Board 1038 


A new asbestos-faced board of laminated 
construction developed by a prominent=re- 
search laboratory is being produced by The 
Philip Carey Manufacturing Co. Tests are 
reported to have demonstrated that the prod- 
uct is moisture resistant, strong and fire 
retardant. It is finished on both sides ‘in 
white asbestos felt, and takes casein or cold 
water paint, and after sizing, lead and oil. 
In many instance it is not necessary to apply 
any additional finish. “A-D” board is avail- 
able in sheets 33x60 inches especially suited 
to 16 inch joist spacing. Check number 1038 
for further information and samples. 
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‘THE FEATHER RIVER 


LUMBER COMPANY 


Manufacturers of 


CALIFORNIA 
SOFT PINE, 





WHITE FIR and INCENSE CEDAR 
Annual Production 50,000,000 Ft. 


LUMBER, BOX SHOOK 
and MOULDINGS 
Mills and Sales Office: 


DELLEKER, PLUMAS COUNTY, CALIF. 
We are member of Western Pine Association 











Ask the Wholesaler for 
QUALITY BANDSAWN 
APPALACHIAN HARDWOODS 


Manufactured by 


ZICKGRAF HARDWOOD CO. 


FRANKLIN, N. C. 


DRY - KILNS . 


PLANING MILL 





.» AND HERE IS ANOTHER 


“STANDING ARMY”’ 


MERICA, thrown into the vortex of war, is build- 
ing around its peacetime standing army a military 
force with an estimated goal of 10,000,000 men. 


But America has another 


“standing army” 


, number- 


ing in the billions, which is playing a vital part in this 
war. It is the great forests of America with their 
standing timber — the millions and millions of trees 
that daily are being transformed into lumber items 


essential to our war effort. 


These trees, to the very 


last one if the need actually arises, will be dedicated 


to the winning of the war. 


Today, America’s lumber 


industry, fully aware of the importance of its job, is 
exerting every energy to meet the requirements of 
the national emergency. 


724390)" (@1@) Bs 


We challenge you to buy better flooring per dollar than Ozark Oak Flooring, pro- 
Put us to the test on your next order. 
Let Ozark Oak Flooring's quality and value help ~ line up re-floor over old floor 


duced from long- -wearing Ozark Mountain Oak. 


jobs, or to get the flooring business on war wor 


er homes. 


Act today! Send for FREE sample of Ozark Oak Flooring — With Prices. 


Ozark Oak Flooring “ ee 


\e@ 





as ORS 
4 x 
S 4%. . 
SAIN 
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PSC APE OLY 


The Best Ladders 
to Use and Sell 


This catalog of the complete John Berg 
line of ladders and scaffoldings should be 
in your file. In it you can quickly find the 
ladder for standard and special applica- 
tions. Have it on hand—send for it nowl 


JOHN BERG MFG. CO. 
5319 South La Salle St. 
CHICAGO, ILLINOIS 

















GILLIES BROS. Ltd. 
BRAESIDE, ONTARIO, CANADA 
Mfrs. of 
Genuine WHITE PINE svaenee) 
Air-Seasoned e Water-Cured 
For 100 years, 1842-1942. Capacity 30 million ft. annually 


Members N. W .L. D. Assn. 
DRY STOCK--ROUGH or DRESSED. Prompt Shipment 





Manufacturers E 
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SULLIVAN LUMBER CO. 


PORTLAND, OREGON 
TIMBERS 
YARD STOCK = I CLEARS. 


_SPRUCE, HEMLOCK, CEDAR, PINE 
Reliable Shippers 30 Years 
WRITE US! AIR MAIL ONE DAY EACH WAY! 











WHITE PINE Pondeross- 


California White 
Also and Sugar Pine 





Fir Wallboard $727 203, preaucts 
William Schuette Company 


New York 
Office--41 East 42d St. PITTSBURGH, PA. 








DEPARTMEN 


How to Figure Costs for Advertising 


In Classified Department 


One issue ...........ceeeeeeeees- 30 Comts a line 
Two consecutive issues...........55 cents a line 
Three consecutive issues.........75 cents a line 
Four consecutive issues..........90 cents a line 
Thirteen consecutive issues..........$2.70 a line 


Twenty-six consecutive issues.......$5.40 a line 


Remittance to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Tues- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be = 
under heading Too Late to Classif 

Seven words of ordinary length joao 
one line. 

Count in the signature. 
counts as two lines. 

No display except the heading is 
permitted. 

Extra white space figured at line 
rate. 

One inch space advertisement is 
equal to fourteen lines. 


Lint LATE TO CLASSIFY 





Heading 














OPER: ATOR WITH 8 AW MILL 
Wanted to cut and get out timber on 400 acres 
located on Kankakee River at Illinois-Indiana 
State line; hauling distance approx. one mile. 
Few carloads to be cut to size. Will pay on 
basis of square footage. RICHELIEU FARMS, 
Lake Village, Indiana, 


October 3, 1942 


Wanted—EMPLOYMENT 


LUMBER EXECUTIVE 
Experienced in Pine and Hardwood Concentra- 
tion Yarding, Accounting, Financing, Market- 
ing. Now employed by well known Southern 
operator, but desires change where investment 
and ability to get results will yield higher per- 
sonal income. Too old technically to fight in 
armed forces, but young enough to contribute 
effectively on the home front to the victory 
that is sure to be won. Personal interviews 
will be arranged at my own expense with those 
whose operations offer possibilities for man of 
my character and standing. 

Address “C-39,”" care American Lumberman. 


Wanted—EMPLOYEES 

















RETAIL LUMBER MANAGER 
For Oregon yard. Population 3000. Give age, 
references and full information. 
Address “C-38 care American Lumberman 





MAHOGANY INSPECTGR & FOREMAN 
Experienced, highest salary, permanent, imme- 
diately. 

Address ‘“C-37,"" care American Lumberman. 





WANTED 
Experienced sawmill foreman and millwright 
(45 to 50 years old) for mill in Eastern Wash- 
ington cutting 40 million ft. annually. 
Address “‘C-25,”’ care American Lumberman. 





SUPERINTENDENT MANAGER 
Wanted by oak flooring plant in large city. 
Address ‘“‘C-27,’”’ care American Lumberman. 


WANTED 
First class band resaw filer and millwright 
for planing mill in Michigan. Advise where 
previously employed. 
Address “C-32,’’ care American Lumberman. 








ASSISTANT SUPERINTENDENT 
For millwork plant in the east, making interior 
finish, veneered doors & special millwork. 
Address ‘“B-92,’" care American Lumberman. 





WANTED 


Experienced Al logging superintendent or com- 
pany to get out mahogany in Mexico for U. S. 
Government war use. Exceptional opportunity. 
Give full details. 

Address ‘‘B-59,”” care American Lumberman. 





HEAD SAWYER 
For a stationary circular mill cutting 8,000 to 
10,000 ft. of hardwoods per day, steam power. 
Should understand grades. 
Address ‘‘B-95,’’ care American Lumberman. 


Wanted—USED MACHINERY 








LIQUIDATION OPPORTUNITY 


Due to war conditions some companies find it 
necessary to liquidate. We buy for hiquidation 
purposes complete inventory of lumber, ma- 
chinery and accounts receivable. Mail us par- 
ticulars. We pay all cash as soon as contracts 
completed. Address Box 561, Newark, N. J. 


CARPENTERS APRONS 
Write for samples and prices. 
THE MINNESOTA SPECIALTY CO., Inc. 
Minneapolis, Minn. 


Wanted—EMPLOYMENT 


WISHES ‘TO ) MAKE E CHANGE 
Thoroughly competent retail lumberman. Fully 
qualified management all phases retail business. 
20 years exp., age 42, married, A-1 ref. 

Address “B-86,’ "care American Lumberman. 


BAND SAWYER 
Right or left hand band sawyer desires posi- 
tion. Hardwood or softwood, southern timber, 
veneer flitches. Address BAND SAWYER, 103 
Institute Park. Herkimer. New York. 
WANTED 

Position as manager of sawmill. 
rience from stump to car. 

__Address “C-28, ” care American Lumberman. 


~~ POSITION AS BUYER OR SALESMAN 
Thoroughly experienced lumberman. Have had 
years of exnerience in buying and selling; know 
every mill in Pine and in Fir districts. 

_Address “ “C- 29,” ¢ ” care American 1] Lumberman. | 


‘EXPERIENCED > LU MBERMAN AVAILABLE. 
25 yrs. exp. in lumber mills and retail yards. 
Sales Mer. Office Mer. & Chief Accountant. 
Sales preferred: southern _ states. Age 50. 
Strictly sober. Recently sold own business. 
Address “C-31,’"" care American Lumberman. 


EXPERIENCED BAND FILER 
Years of experience in best capacity mills. 
Work guaranteed. Strictly sober. Advise wages. 
Address “C-33,"" care American Lumberman. 


WANTED 

Position bv highly efficient lumber mannufac- 
turer. Twenty-five years experience from stumn 
to car including sales, beth hard and soft 
woods: South and West Coast with both larre 
and small operations. Salary and percentage 
of profits preferred. 

Address “C-34,”"” care American Lumberman. 




















20 yrs. expe- 














BOXBOARD MACHINERY WANTED 


We are in the market for nailing machines. 
open and closed back anywhere from two to 
eighteen track. Also interested in Mereen John- 
son or Morgan Matchers, Edge Trimmers. 
Squeezers and Band Resaws, and any other box 
equipment used in box working factories. 
Address ‘“‘R. 88,’" care American Lumberman. 


WANTED TO BUY 
2 Locomotive Cranes; 1 Std. Ga. Locomotive: 
600 to 1200 ft. Air Compressor; 1000 GPM 
Underwriters Fire Pump. 
Address “U. 97," care American Lumberman 








WANTED: NAILING MACHINES 


Any kind—new or used. Urgent. 
Address ‘‘B-90,"" care American Lumberman 


WANTED 
One 10”x20” Oil Control Steam Cylinder Mech 
anism for operating Deck Log Cut Off Saw 
Advise particulars and price. 
Address ‘B-97,"’ care American Lumberman 








WANTED TO BUY 


1—25 to 50 thousand gallon Water Tank, com 
plete with Steel Tower. 

1—Full Swing Steel Derrick with 90’ to 10! 
Boom and Mast, steam operated. Can |! 
without boiler. 

1—Log Haul-up Chain, complete with Log Dog: 

1—Log Steam Kick-out. 

1—Sawmill Vertical Band Resaw. 

1000 Feet of Green Sorting Chain. 

1—200 KW to 300 KW Generator, 3 phase 6 
cycle, AC, direct connected to economic 
Engine, and complete with Switchboard. 

1—60 KW to 75 KW Generator, 3 phase, ¢ 
cycle, AC, direct connected to economic: 
Engine. 

1500 Ft. Electric Cable, approx. 500,000 size. 

1 Mile, Electric Wire, various sizes, complet 
with Insulators, etc. 

1—Planing Mill Band Resaw (54”). Must ! 
recent model. 

1—12” Electric Moulder. 

2—Moor, cross-circulation Dry Kilns, approx! 
mately 20x80. 

2—Dry Kiln Transfer Cars (1 to be Powe’ 
Driven). 

GRAYSON LUMBER COMPANY 
Birmingham, Ala. 








Spagna eat neo 








